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A pipe machine, too,... 
“is known by the company 
it keeps.” 


300-400 Dana Ave. 


INCORPORATED 


Typical Users 
of Beaver Model-A 


Six Companies, Inc. 
Columbia Construction Co. 
Georgia Power Co. 
E. I. DuPont de Nemours 
Seagram Distillers Corp. 
Premier-Pabst Corp. 
Fulton Bag & Cotton Co. 
Bibb Mfg. Co. 
Carnegie Steel Co. 
Consolidated Gas Co. 
Pusey & Jones Corp. 
Illinois Central Ry. 
Simonds Saw & Steel Co. 
Torrington Company 
Gates Rubber Co. 
John Morrell Company 
Sinclair Oil Corp. 
Walter Baker & Co., Inc. 
National Sugar Ref. Co. 
Interlaken Mills 
Borden Farm Products Co. 
Ohio Leather Company 
Willowvale Bleaching Co. 
Pyrene Mfg. Co. 
Ohio Lamp Works 
Taylor-Winfield Company 
Kroger Grocery & Baking 
Company 
Joseph Finch Company 
Republic Steel Corp. 
American Sheet & Tin 
Plate Co. 
Phoenix Sprinkler Co. 
Schools and Colleges 
Municipal Institutions 
State Institutions 


U. S. Coast Guard 


U. S. Dredges 

U. S. Navy Yards 

U. S. Engineer Corps 
U. S. Veterans Hospitals 
U. S. Lighthouse Bureau 
U. S. Penitentiaries 


BEAVER PIPE IGDLS 


WARREN, OHIO 
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T 9s ANNOUNCES 


ad Smallest 
ELECTRIC DRILL 
EVER BUILT 


‘a Vew om DISPLAY 
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of my customers already know about it 





Many a jobber’s salesman is passing 
along that information to the sales man- 
ager, because since the announcement 
of the THOR U-14, the smallest electric 
drill ever built, more than a million and 
a half trade paper readers have had the 
opportunity of reading the sensational 
story of the fastest moving electric tool 
that jobbers have ever sold. 

Industry’s acceptance of this remark- 
able tool has been almost as sensational 
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as the features that make the THOR U-14 
the most talked about electric drill ever 
built. As POWERFUL as tools TWICE its 
size and with the most aggressive pro- 
motional campaign ever launched in 
support of a portable electric tool, the 
new THOR U-14is inspiring the finest Dis- 
tributor profits ever realized from a port- 
able electric drill. Write for full details of 
THOR U-14 promotional program NOW 
while the industrial world is talking U-14. 


TTY 


INDEPENDENT PNEUMATIC TOOL CO., 600 W. JACKSON BLVD., CHICAGO 


NEW YORK 


TOOL MAKERS SINCE 1893 


SAN FRANCISCO 
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PRICE IS 
NO OBSTACLE- 


—when selling the popular “TOLEDO” 
No. 10, 10B, 10A or 10BR 1” to 2” 
threaders. 

One set of dies threads all four sizes. 
Instant, positive adjustment. No cams 
s or levers to loosen or get out of adjust- 

ment. Dies made of high speed steel can be reground many 
times. No. 10 and No. 10A use bushings. No. 10B and No. 
10BR do not require bushings, and are self-contained—no 
loose parts. 

You can safely recommend these “TOLEDOS” to your 
trade. Thoroughly proven. Good for years of service. 


NO. 10 PLAIN 1” TO 2” 
NO. 10B PLAIN 1” TO 2” 


NO. 10A PLAIN 1” TO 2” 
NO. 10BR PLAIN 1” TO 2” 


Se a I i os snd citodswenssececweneuwedais 


er ee OE oi enrk cscs acndedinvantesweeswneses 


(SUBJECT TO LIBERAL DEALER DISCOUNT) 


THE TOLEDO PIPE THREADING MACHINE COMPANY 


TOLEDO, OHIO NEW YORK OFFICE & DISPLAY, 72 LAFAYETTE STREET 


“TOLEDO 


A BETTER VALUE 























YOU SELDOM SEE 
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TRADE ASSOCIATIONS 


T HAS been said, and perhaps rightly 

so, that in bad times business men 
flock to conventions and trade associa- 
tions thrive. Conversely, it has been 
said that in good times men become in- 
terested in their own affairs and interest 
in trade groups lags. This is a very un- 
derstandable phenomenon, but never- 
theless unsound, provided that the trade 
association keeps pace with the times. 

We have no quarrel with the busy ex- 
ecutive who is totally disinterested in a 
trade association which functions solely 
as a social organization. The busy man 
can find nothing here to justify an ex- 
penditure of valuable time and money. 

We do believe, however, that the ex- 
ecutive who fails to take advantage of 
a trade association which is on its toes, 
which realizes its responsibilities and 
which affords its members an oppor- 
tunity for frank exchange of opinions 
and experiences, is missing out on an 
opportunity laden with potential profit 
to himself. 

Certainly, there are few such associa- 
tions. Most of them still cling to the 
hard-shell traditions of the past, which 
stifle the very things which would be of 
the greatest value to the member. 

Fortunately, in the industrial supply 
trade there are two trade associations 
which have come through the depres- 
sion with increased membership and the 
determination to do a constructive job. 
Impartial observers have pointed out 
that the mill supply conventions are far 
more businesslike than most others. It 
is encouraging to note that plans are 
already under way to make the next 
convention of even greater value. 


This week’s mail brings notice of large 
local meetings in Boston, New Haven, 
Chicago and all principal Southern 
cities. These meetings will be attended 
in most cases by manufacturers and 
should result in further cementing good 
feeling between distributors and be- 
tween distributors and manufacturers. 

Every mail brings further evidence 
of year-round activity on matters such 
as overstocks, collections, small-order 
studies and analysis of manufacturers’ 
sales policies. 

This trade has made many substantial 
gains during the depression. Industrial 
distributors are undoubtedly receiving 
a greater share of industrial supply 
business today than was the case six 
years ago. These gains must be consoli- 
dated and further advances made dur- 
ing the coming period of expansion. 
Your trade association offers you the 
opportunity to act with other members 
of the trade in promoting the economy 
of your services, and it gives you the 
opportunity, through an exchange of 
ideas, to further improve your efficiency. 

If you are already a member, we urge 
that you take an active part in your as- 
sociation’s activities. We do not urge 
that you do this to help the industry, but 
rather that you do it selfishly, to help 
yourself, for only by actively engaging 
in the group’s activities will you get 
your money’s worth. 

If you are not a member of one of the 
two associations, we urge you to join. 
They are active, virile units, led by men 
who believe in the distributor and are 
determined to provide a means to make 
him more efficient and successful. 






THE REPUBLIC 
>-POINT POLICY 


Aline of rubber items sufficiently 
complete to permit effectively 
supplying the requirements of 
the trade solicited. 


* 


A quality of product uniformly 
good and capable of delivering 
service results that should reason- 
ably be expected. 


* 


A price basis inducing and mak- 
ing possible aggressive competi- 
tion with reasonable profit return. 


* 


Freedom from competition from 
his source of supply, either direct 
or indirect, among the trade cov- 
ered by his day to day solici- 
tations. 


- 


Selling helps of reasonable 
amounts so that his sales force 
may be given the advantage of 
specialized training and a knowl- 
edge of the product sold. 


x 

























































































































FUNDAMENTAL 
PRINCIPLES 








* 


%* The Republic Policy is as 
sound as a well engineered bridge 
structure because it is founded on 
fundamentals. The strength of this 
policy lies in its simplicity—in its 
plain, frank admission that distrib- 
utors are better equipped than 
manufacturers to serve users of 
mechanical rubber products—in its 
avowed determination to help dis- 
tributors expand their own service. 

When sales are confined to dis- 
tributors, each product must fully 
satisfy two buyers, but we wel- 
come this double check as a log- 
ical criterion of Republic's Quality 
Standards. 


THE REPUBLIC 
RUBBER CO. 


MECHANICAL RUBBER PRODUCTS FOR 
EVERY INDUSTRIAL REQUIREMENT 


YOUNGSTOWN, OHIO 
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Over the Editor's Desk 


O the pessimists who continue 

to cry “overproduction,” it 
might be well to quote Clarence 
Francis, executive vice-president, 
General Foods Corporation, who 
said, in part, before a meeting of 
sales executives in New York this 
month, “The United States is ripe 
for a... replenishment program 
such as the world has never seen 
before. We need new cars, new 
houses, new clothes, new shoes, 
new radios with television, new air- 
conditioning in dwellings and work 
places. We need new foods, ma- 
chinery, comforts and culture. We 
need to clean up and paint up. We 
need to raze thousands of anti- 
quated factories and houses—re- 
build, modernize. We do not pro- 
duce enough by a third. Last year, 
total production of trousers was 
only 14,500,000 — one for every 
three males over fifteen. Only one 
overcoat was made for every eleven 
men; one felt hat for every four 
men. Output of shirts was two- 
and-a-half per man; of shoes two 
pairs per man. Three-fourths of 
the automobiles on the road are 


more than four years old. Farm 
machinery is dilapidated. Office 
equipment is antiquated. Any- 


thing you choose to examine is 
cluttered with wear and is simply 
crying for renewal and moderniza- 
tion.” 


@ R. C. “Russ” Duncan, a progres- 
sive merchandiser if there ever was 
one, rings the bell again this month 
with a smart mailing-piece headed, 
“Time Marches On—for the R. C. 
Dunean Company.” The copy 
strikingly portrays the rapid 
yrowth of the company, stressing 
leading lines in so doing, and ends 
up by announcing the addition of 
a brand new 125,000 pound stock 
if brass and copper. 
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@ Industrial Supply Research 
Bureau reports that the first 57 
renewal subscriptions averaged 
$112.70, whereas last year this 
figure was $63.10. Arrangements 
are being made for a series of 
meetings in northern cities, while 
Alvin Smith will start a swing 
through the south on November 12, 
holding group meetings in all prin- 
cipal centers. 


® Distributors will be interested 
in the article in this issue by Dr. 
Frederick, announcing the recogni- 
tion accorded industrial distribu- 
tors by the representatives of the 
Department of Commerce. Doctors 
Reed and Frederick, through their 
broad-minded consideration of the 
unique place in the distribution of 
industrial products held by the in- 
dustrial distributors have made 
possible the procurement of valu- 
able statistics on the industry for 
the first time. On behalf of the 
trade it serves, MILL SUPPLIES 
has expressed to these gentlemen 
its sincere appreciation, 


@ The benefits to be derived from 
constructive selling are forcibly 
brought home in a story contained 
in a recent issue of MPEA News, 
a bulletin issued by the Mechani- 
cal Power Engineering Associates. 
A member of one of the local trans- 
mission clubs, by using engineering 
facts furnished him by this organi- 
zation, succeeded in convincing a 
hard-headed plant manager and his 
engineer that he should get the 
lion’s share of a $53,000 transmis- 
sion modernization order. He had 
to call for help and he worked over 
a week on the job but it certainly 
paid out in the end. The facilities 
for becoming better salesmen 


offered to distributors by this group 


of manufacturers are being snapped 
up by progressive salesmen in all 
parts of the country. Their in- 
creased efficiency is paying divi- 
dends to themselves, their employ- 
ers and the manufacturers they 
represent. 


@ If further proof of good business 
is needed it may be gleaned from 
the regular monthly estimate of 
the National Industrial Conference 
Board, which shows total number 
of unemployed workers in Septem- 
ber, 1935, to be 9,466,000. True, 
this is a huge number but it shows 
a decrease of 386,000 or 3.9% from 
the preceding month and a de- 
crease of 927,000 or 8.9% from 
September, 1934. Compared with 
September, 1934, unemployment in 
September, 1935, decreased 26.1% 
in the manufacturing and mechani- 
cal industries; 7.3% in domestic 
and personal service; 4.0% in 
transportation, and 7.0% in mis- 
cellaneous industries. 


@® Industry is using FHA loans for 
modernizing. So reports Johns- 
Manville in a report citing several 
specific instances handled by its 
subsidiary, Johns-Manville Credit 
Corporation, one of the approved 
lending institutions under FHA. 
-A sausage manufacturer in Ala- 
bama is spending $20,000 for an 
additional story to his building; 
in Georgia, a pubhic warehouse is 
adding a refrigeration room at the 
cost of $2,500; and $4,345 is being 
spent for another story to a hos- 
pital in Arkansas. A Tennessee 
food products plant is building a 
cold storage room involving the 
expenditure of $2,608, while a 
laundry in New York City is spend- 
ing $3,157 for a new roof. 


@ The annual convention of hard- 
ware wholesalers, held in Atlantic 
City, October 21-25, attracted some 
2000 delegates. Almost without 
exception, wholesalers reported 
greatly increased activity, opera- 
tions at a profit and, in most cases, 
fine relations with manufacturers. 
Manufacturers, also, were opti- 
mistic and most of them sell in- 
dustrial distributors. Where there’s 
all this smoke, there must be some 
fire. 











H. R. Rinehart, 
secretary - treasurer, 
National Supply and 
Machinery Distribu- 
tors’ Association, 
clears up many of the 
confusing points in 
the Social Security 
Act, which becomes 
effective on January 1. 


A PRIMER on 
SOCIAL SECURITY 


N January 1, employers, 
O whether they be manufac- 
turers or distributors, become sub- 
ject to the taxes imposed by the 
Social Security Act. 

The law is divided into severale 
sections or “titles” covering various 
types of assistance, such as aid to 
children, help for the aged, assist- 
ance for the blind, public health 
work, and maternal and child wel- 
fare. 

This discussion, however, will be 
confined to those sections of the act 
dealing with the payment of old age 
pensions and unemployment com- 
pensation. 

The service we are rendering 
members of the National Supply 
and Machinery Distributors’ Asso- 
ciation in connection with the law 
reveals that widespread misunder- 
standing and confusion exist in the 
minds of employers, due to the fact 
that they have not differentiated 
between the various sections of the 
act. The payment of old age pen- 
sions and unemployment compensa- 
tion are distinct 

law, and a clear 
requires that they 


separate and 
sections of the 
understanding 


be considered separately, and not 
as interrelated titles. 


Unemployment Insurance 


Sections of the law dealing with 
the payment of unemployment com- 
pensation impose a tax on employ- 
ers who have had eight or more per- 
sons in their employ on each of 
twenty days during the taxable 
year. This tax becomes effective 
January 1, 1936. It is a tax on the 
total payroll of the employer, and 
is to be collected by the Bureau of 
Internal Revenue. 

During the first year, that is, the 
calendar year beginning January 
1, 1936, it is at the rate of one 
per cent of total payroll. In 1937, 
it advances to two per cent, and in 
1938 and thereafter, is at the rate 
of three per cent. Tax returns for 
the calendar year must be made by 
the employer to the Bureau of 
Internal Revenue prior to January 
31 of the following year. That is, 
tax returns for 1936 must be filed 
prior to January 31, 1937. The 
taxes may be paid as a single pay- 
ment, or in four equal installments. 


Credits 

The Federal law is so written, 
however, that employers may credit 
against their Federal tax the 






amounts paid under State unem- 
ployment compensation laws, pro- 
vided that such credits do not ex- 
ceed 90% of the Federal tax. 

To take a simple illustration, let 
us suppose that an employer has an 
annual payroll of $10,000; then let 
us further suppose that, during the 
first year, his Federal tax is on« 
per cent and his State tax is also 
one per cent. 

He is allowed to credit State 
taxes against his Federal taxes: up 
to 90° of the Federal tax. This 
would permit him to take a $90 
credit against his Federal tax, so 
that he would have to pay the State 
$100 and the Federal Govern- 
ment $10. 


Additional Credits 


As written, the Federal law pre- 
supposes that State laws may estab- 
lish varying tax rates for employ- 
ers of the same type who have 
stabilized their employment — that 
is, who so conduct their businesses 
that they give steady employment 
to the same number of persons in- 
stead of employing large numbers 
at one season of the year, and a 
much smaller number at another 
season. Under such conditions the 
State law may give the employer 
who has stabilized his employment 
three per cent tax rate as against 
five per cent imposed upon the em- 
ployer who has failed to stabilize 
the number of his employees. 

In cases of this kind, the man 
who enjoys the lower rate may 
figure his credit against the Federal 
tax at the higher rate, provided the 
credit actually taken does not ex- 
ceed 90°, of the Federal tax. 

These additional credits against 
the Federal tax are not allowed, 
however, prior to 1937, and until 
the employer has had three years 
of unemployment compensation ex 
perience, and meets several addi- 
tional conditions imposed by the 
Federal law. It is highly im- 
portant, however, that the possi- 
bility of securing such credits is 
understood, so that employers may 
plan to take advantage of what 
really amounts to a premium for 
maintaining stabilized employment. 

Another point to bear in mind is 
the fact that some States may levy 
a tax upon the employee’s wages, 
whereas the Federal tax is imposed 


upon the employer’s payroll. Con- 
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sequently, State taxes upon an em- 
ployee’s wages may not be credited 
avainst the Federal tax which the 
employer pays the Government on 
his payroll. 


Compensation Payments 


Money collected under’ the 
Federal and State laws will be held 
in an unemployment trust fund in 
the Federal Treasury, but the pay- 
ment of unemployment compensa- 
tion relief—and this is an ex- 
tremely important point—depends 


entirely upon the enactment of 
State laws. The Federal law spe- 
cifically provides that “All com- 


pensation is to be paid through 
Public Employment Offices in the 
State, or such other agencies as the 
Board (Social Security Board) may 
approve.” In other words, unless 
the various States enact laws for 
the payment of unemployment com- 
pensation which are approved by 
the Social Security Board, employ- 
ers are subject to the Federal tax 
and employees will receive no bene- 
fits. 

Where States do enact laws ac- 
ceptable to the Social Security 
Board, the Secretary of the Treas- 
ury is authorized to pay to the 
State agencies, from the Federal 
Unemployment Fund, such amounts 
as may be requisitioned for the 
payment of unemployment compen- 
sation in the respective States, pro- 
viding the amounts so_ requisi- 
tioned do not exceed the amounts 
standing to the credit of the State 
agency. 

Withdrawals, however, cannot be 
made for at least two years as the 
Federal law provides that 
pensation payments may 


com- 
not be 











HOW TO ESTIMATE 
UNEMPLOYMENT 
INSURANCE TAXES 


The following table shows how to 
figure your liability for Federal 
Unemployment Insurance Taxes, 
assuming your annual payroll is 
$10,000, and Federal and State 
rates of three percent each apply. 
Federal Tax at 3%........ $300 
memes TOE BE SG... cckccens 
Maximum Credit against 

Federal: Tax because of 

payment to State........... $270 

EMPLOYER PAYS 


SR a eee 300 
Federal Government........ 30 
BOO BM. ccwwaas $330 
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made until taxes have been paid 
for two years. 

The amount to be paid employees 
as compensation during periods of 
unemployment is to be fixed by the 
laws of the various States, as are 
the periods for which compensation 
will be paid. In other words, pay- 
ment of benefits under this sec- 
tion of the law is dependent wholly 
and entirely upon State laws. 


Wages and Employment 


“Wages” are defined by the un- 
employment insurance section to 
mean all remuneration received for 
employment including the cash 
value of all remuneration paid in 
any medium other than cash. It is 
important, therefore, that where 
employers give employees a lump 
sum to cover their compensation 
and expenses, that these be divided 
to clearly show what covers com- 
pensation and what covers expenses. 
The Government will not attempt to 
break these payments down for the 
employer, and unless the latter 
does so, he may be required to pay 
a tax on both remuneration and ex- 
penses of his employees, 

The term “employment” is de- 
fined by the law to mean service of 
whatever nature performed by an 
employee for his employer except 
the following: agricultural labor, 
domestic service in a private home, 
service performed by officers or 
members of the crew of a vessel on 
the navigable waters of the United 
States, service performed by an in- 
dividual in the employ of his son, 
daughter or spouse, and_ service 
performed by a child under the 
age of 21, in the employ of his 
father or mother, those employed 
by the United States Government, 
those employed by a State or 
political sub-division thereof, those 
employed by religious, charitable, 
scientific, literary, or educational 
organizations or for the prevention 
of cruelty to children or animals, 
no part of whose earnings inures 
to the benefit of any private share- 
holder or individual. 


Old Age Pensions 


As the title indicates, the old age 
pension sections of the law estab- 
lish a plan for pensioning persons 
over 65 years of age, who shall have 
received total wages between De- 
cember 31, 1936, and the date they 








HOW TO ESTIMATE OLD 
AGE PENSION TAXES 


Bear in mind that this tax is ap- 
plied to the wages paid an em- 
ployee, not total payroll. The fol- 
lowing figures are for the years 
1937, 1938 and 1939 when the tax 
rate is one percent. 


Annual Wages 
Wages  Tax- 
Received able 


Employees 


1 @ $15.00 weekly $780.00 $780.00 
1@ 25.00 ” 1300.00 1300.00 
1@ 40.00 ” 2080.00 2080.00 
1@ 80.00 ” 4160.00 3000.00 
1@ 200.00 ” 10400.00 3000.00 





Total $18,720.00 $10,160.00 
Employer and Employee are both 
taxed 1°; on taxable wages. Em- 
ployer is liable for payment of 
both, or 2°). Hence his liability 
is 2, of $10,160.00 or $203.20. 








attain the age of 65, of not less 
than $2,000 and who, in addition, 
were paid wages on five days after 
December 31, 1936, each day being 
in a different calendar year. 

In order to finance these pay- 
ments, both employer and employee 
are taxed. The rate of taxation is 
the same in both instances, and is 
based upon wages paid to the em- 
ployee. Taxes become effective in 
the calendar year 1937 at the fol- 
lowing rates for both employer and 
employee: 1% for 1937, 1938 and 
1939; 14% for 1940, 1941 and 
1942; 2% for 1943, 1944 and 1945; 
for 1946, 1947 and 1948; 3% 
for 1949 and thereafter. 

Taxes will be collected by the 
Bureau of Internal Revénue with a 
penalty of one-half of one per cent 
per month for delinquent payments. 
The employer is liable for payment 
not only of his tax, but the tax upon 
the employee’s wages which is to be 
deducted at the time 
paid. 


91e¢ 
— c 


wages are 


Pension Payments 


Unlike unemployment compensa- 
tion, the payment of old age pen- 
sions is not dependent upon the 
enactment of State laws. It is 
entirely in the hands of the Federal 
Government. 

The law provides that employees 
who meet the qualifications above 
mentioned shall be entitled to re- 
ceive, when they attain the age of 
65, or on January 1, 1942, which- 


(Continued on page 60) 












ECOMMENDING and selling 
rubber belts requires some 
knowledge of limitations and load 
characteristics and how these affect 
belt dimensions for a given job. 
Among the chief causes of unsatis- 
factory operation are selecting belts 
of improper construction for the 
pulleys on which they run and 
basing the choice of belts on motor 
ratings rather than on peak loads. 
tubber belts are made in thick- 
nesses of from two to fifteen plys, 
and in widths of from 1 to 72 in. 
Above ten-ply, belts may be con- 
sidered special for high-power 
drives operating with large pulleys. 
It is desirable on any drive to use 
as thin a belt as possible, consistent 
with a practical width. Table I 
shows pulley diameters recom- 
mended by one rubber-belt manu- 
facturer, and is fairly representa- 
tive of those for standard lines of 
belting of other manufacturers. 

Where smaller pulleys than those 
indicated in the table are required 
by the purchaser, it is advisable to 
recommend a belt specially con- 
structed for small pulleys. The 
smaller the pulleys, the more severe 
will be the bending stresses in the 
belt and the greater the tension re- 
quired to transmit a given load. It 
is good practice to select a belt as 
wide as the pulley face will permit. 
For narrow belts, pulleys should be 
at least 4 in. wider than the belt. 
For medium-width belts, pulleys 
should be at least 1 in. wider; for 
wide belts, 2 in. wider than the 
belt. 

It is also good practice to stock 
and to recommend as few sizes as 
possible consistent with good prac- 
tice, and to recommend those sizes 
usually stocked by belt manufac- 
turers. Requirements can then be 
taken care of with a minimum of 
spare belting. When new belting 
is ordered it will be readily obtain- 
able. Table II gives the most com- 
monly used belt sizes. Comparable 
sizes of leather belt should also be 
kept in mind when suggesting 
standardized belting, so that one 
may be readily interchanged with 
the other. Table III gives com- 
parable ratings of a good line of 
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HOW TO RECOMMEND THE 


rubber belting with leather belts of 
equal width. 

Recommended width and plys of 
heavy frictioned-surface standard 
rubber belting are shown in Table 
IV. A belt speed of between 3,000 
and 4,000 ft. per min. on motor 
pulleys is usually most economical. 
As can be seen in the table, up to 
4,000 ft. per min., centrifugal force 
has little effect upon belt rating. 
Below this speed, a belt’s power- 
transmitting capacity increases al- 
most directly with speed. Above 
4,000 ft. per min. the belt’s power 
rating begins to fall off quite 
rapidly. On large pulleys, such as 
engine flywheels belted to line 
shafting, a belt speed of 5,000 ft. 
per min. (in other words, a mile a 
minute) has been found economical. 
Because a high-speed belt is worked 
much harder than a slow-speed one, 
its maintenance and renewal costs 
usually will be higher, other con- 
ditions being equal. For the same 
reason, a short belt will usually 
have a somewhat shorter life than 
a long one. 

When you recommend a rubber 
belt, always remember that load 
characteristics and starting meth- 
ods determine the horsepower of 
the belt that must be used, and not 
the rating of the motor. On most 
power applications a 10-hp. belt is 
not suited for connecting a 10-hp. 
motor to its load. For example, a 
belt coal-conveyor is stopped loaded 
and left standing all night in zero 
weather. If the conveyor is belt- 
driven by a 10-hp. wound-rotor 
motor, such a motor will develop at 
starting 300 per cent full - load 
torque, equivalent to 30 hp. It will 
require all that and probably some 
human assistance on the belt to get 
the conveyor started. A 10-hp. belt 
certainly would not handle such a 
job. A 20- or 25-hp. belt is needed. 

Where induction motors are 
started by connecting them directly 
across the line, they will develop 
from 175 to 250 per cent full-load 
torque, and this is applied to the 
belt as a sudden shock. For such 
applications, unless the belt has at 
least double motor capacity, it is 
likely to slip ‘and burn or come off 











the pulleys. Such difficulties may 
be avoided by recommendations 
based on the service factors, 
Table V. 

Assume a belt coal conveyor to 
be driven by a 20-hp., 1,150-r.p.m. 
slip-ring motor by belt. The motor 
pulley is 9 in. in diameter with a 
9-in. face, and connects to a 36-in. 
pulley on the conveyor, center-to- 
center distance being 12 ft. The 
service factor for such a drive in 
Table V is 2, that is, a belt normally 
good for 40 hp. when operated on 
180-deg. arc of contact should be 
recommended. Allowance must also 
be made for the arc of contact, 
which is less than 180 deg. The 
are of contact of the smaller puliey 
may be found by the formula 


Arc of contact = 180 — 
60 (D — d) 
C 
where D is diameter of large pulley 


and d diameter of small pulley, C 
center-to-center distance, all dimen- 


sions being in inches. Then: 
Arce of contact = 180 — 
60 X_(36 — 9) — 169 deg. 


144 


In Table VI the correction factor 
for 170-deg. are of contact is 1.04, 
which makes the rating of the belt 
to be selected equal to 4 * 1.04: 
41.5 hp. Belt speed in feet per 
minute is S = (d + X r.p.m.) = 
12 (9 & 3.1416 * 1,150) — 12 

2,700 ft. per min. From Table 
IV an 8-in., 5-ply belt at 2,500 ft. 
per min. will transmit 41 hp., and 
would be a good choice for the in- 
stallation under consideration. It 
will allow 0.5 in. clearance on the 
pulley on each side of the belt. 
5-ply is amply flexible for the pulley 
and the belt is a good standard 
stock size. 

When in doubt about the size of 
a belt, always err on the side of 
sufficient capacity. Ample-size belts 
operated with minimum tension 
without slipping will pay handsome 
dividends in increased belt life, un- 
interrupted service, and reduced 
maintenance cost of belts and bear- 
ings. 
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PROPER RUBBER 


Table I—Minimum Pulley Sizes Recommended 





Belt, Speed, Ft. Per Min. 


— 


Plys 1,000 5,000 














2,000 3,000 4,000 6,000 
3 3 3 4 4 5 ; 
4 4 5 5 6 7 8 
5 7 7 8 9 10 12 
6 10 12 14 14 16 18 
7 14 16 18 20 22 24 
8 18 20 24 26 28 32 
9 24 28 30 34 36 40 
10 30 34 38 40 44 48 
Table II—Belt Sizes Usually Stocked 
By Rubber-Belt Manufacturers 
Width Width Width Width Width 
Plys In. Plys In. Plys In. Plys In. Plys’ In. 
3 2 4 5 4 8 5 12 6 16 
4 2 5 5 5 8 6 12 8 16 
3 3 4 6 6 8 8 12 6 18 
4 3 5 6 5 10 6 14 8 18 
4 4 6 6 6 10 8 14 6 20 
4 5 7 . 10 8 20 





Table IV—Horsepower Rating and Heavy 
Frictioned-Surface Rubber Belt, Based on 
180 Deg. Arc of Contact 














A 75-hp., 1,750-r.p.m. gearmotor on a pivot 
base connected to its load by a 16-in. rubber 
belt operating on 9-ft. centers 


Table I1I—Power-Transmitting Qualities 
of Rubber and Leather Belts 





Rubber Corresponding Rubber Corresponding 
Belt Leather Belt Belt Leather Belt 
3-ply Light single 6-ply Medium double 
4 ply Medium single 7-ply Heavy double 
5-ply Heavy single or 8-ply Medium triple 
light double 9-ply Heavy triple 





Table V—Service Factors by Which Normal 

Rating of Motors Must Be Increased When 

Selecting Belts to Connect Them to Their 
Loads 





Service 


Kind of Load Typical Machinery Factor 





Starting load light Small fans, blowers and centrifugal 


ing load normal 


operat- 
pumps ! 
Small reciprocating pumps and 


Light, pulsating—-starting 


peaks 125°) of normal compressors; lineshafta driving 


light loads 1.20 





Size of Belt Speed of Belt, ft. per min. 
ee eee ee 
=~ F™ 1,000 1,500 2,000 2,500 3,000 3,500 4,000 4,500 5,000 
> + oe BE 6.2 7.2 82 9 9.5 10 
2 4 3 66. 65 66080 2 0 14 
3 3 3.8 5.5 7.5 93 #1 12 13 14 15 
> 4 5 7.5 1 12 4 6 IW 418 19 
4 4 can a a oe 26 
4 5 8.3 13 17 2 2 22% 30 32 33 
5 4 8.3 13 17 2 2 2 3 32 33 
> 5 1 15 21 26 30 34 37 39 41 
6 4 #0 5 20 2% 229 35 36 38 40 
(-sopernresanent «*« « « @ 49 
€ 6 15 22 30 37 a4 49 53 56 59 
g 7 13 20 26 33 39 44 47 50 53 
8 5 17 25 33 4! 48 55 59 62 66 
8 6 0 30 4 #49 58 66 7 75 79 
10 4 16 25 33 4! 48 55 59 63 67 
0 5 220 31 4) St 60 68 74 78 82 
0 6 2% 37 «+49 +62 72 «82 89 % 99 
i% 4 © 3 60 49 58 66 MW 75 79 
2s+$stnewHthRh eae le 98 
i2 6 39 44 59 74 78 99 107 4113 118 
2 8 40 60 80 100 120 140 157 164 170 
4 6 35 «65t) 69) BHCC (ss2H3Ds3B 
4 6 «64/00 70siO93ss4Osd64 180) 192200 
16 6 40 59 79 98 115 131 142 151 158 
6 8 53 80 107 134 160 186 206 220 229 
18 6 45 67 88 Hil 130 148 160 170 178 
18 8 60 89 119 (48 173 197 213 227 237 
20 6 50 74 99 123 144 164 178 189 189 
2 8 65 99 132 165 193 219 237 252 263 
22 6 54 82 109 136 159 181 196 208 217 
22 8 72 #109 #145 181 212 241 261 277 290 
24 8 «80 «(119 «158 «(198 213 263 284 304 316 
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Moderate shocks or pulsa- 
tions—-starting peak loads 
150°), of normal 

Severe shocks or pulsations 

starting peak loads 200% 
of normal 

Starting on peak loads up to 
250% of normal 


Severe shocks and stalling 
tendencies 


Motors started by connecting 


Reversing drives, large compres- 
sors and pumps, large fans and 


blowers, pulverizers 1.40 
Mining and smelting machinery, 
mud pumps, ete 1.75 


Textile machinery such as spin- 
ning frames and twisters, coal and 
similar conveyors 2 

Crushers, drag lines and other ma 
chinery driven by slip-ring motors 2 

directly across the line; never leas 











than 2 
Table VI—Correction Factors for 
Arc of Contact 

Are of Correc- Arc of Corree- Are of Corree- 

Contact tion Contact tion Contact tion 
Deg. Factor Deg. Factor Deg. Factor 
180 1 160 1.08 140 1.18 
170 1.04 150 1.13 130 1.23 
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PUMP ENGINEER 


PLUS 
REGULAR SALESMEN 


A combination which has pro- 
duced real sales volume for 
this Nebraska distributor. 


D. M. EDGERLY 


Vice - president, 


Interstate 


Machinery 


and Supply Company, Omaha, Nebraska 


Ww. E done a pretty good job 
of selling pumps. 

make this 
with due modesty, fol- 


lowing several months of the best 
pump business we have ever had— 


I feel that we can 
statement 





on top of three or four years of 
consistent improvement in this line 
of endeavor. 

It is true that our pump sales 
were given a very definite impulse 
some months back by PWA activi- 
ties in the territory we cover, but 
private business has also been there 
for those who would—and could— 
go after it in the right way. 

Now, the word “could” as applied 
in this instance has a real signifi- 
cance attached to it. The business 
has been there for the distributor 
handling pumps, but the distributor 
has had to be set up to do a selling 
job, and ready to handle the order 
properly when it was received by his 
order department. 

I am now referring to pumps in 
the broad sense—deep well turbine 
pumps, as well as the smaller cen- 
trifugals and small domestic pumps. 


Interstate furnished the City of 
Fremont, Nebraska, with this 
steam turbine driven pump hav- 
ing a capacity of 2,100 gallons 
per minute, shown at the left. 


The City of Norfolk, 
Nebraska, bought this 
eight - inch centrif- 
ugal, direct connected 
to a 40-horsepower 
General Electric mo- 
tor, to wash filters 
in its water treating 
plant. The unit fur- 
nishes 2,700 GPM 

















This ten-inch, five stage deep 
well turbine pump equipped with 
bronze impellers, capacity 500 


gallons per minute, was _ fur- 
nished to the Hurd Creamery 
Company, Council Bluffs, Iowa. 


With a bit of education, analysis 
of markets and plain, every day 
determination, any intelligent dis- 
tributor’s salesman can do a good 
job of selling so-called domestic 
pumps to the industrials on which 
he calls. At least, our experience 
has taught us that our regular mill 
supply salesmen can do this job 
effectively. 

But when it comes to deep well 
turbine pumps, there is a different 
problem. In selling these larger 
units, the specifications are so rigid 
and exact compliance with them so 
important, that we have found the 
services of a pump engineer not 
only highly important but = ab- 
solutely necessary. 

We have a man who was 
originally a service engineer and 
who, as a result, has a background 
of practical experience which is in- 
valuable to us. He is a part of the 
organization of our power plant de- 
partment, under which our pump 
activities are operated, though the 
pumps are solid through the mill 
supply department. 
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either one of two processes is 
employed in our efforts to sell deep 
wel! pumps and turbines. In one 
instance, our engineer works up the 
specifications and layout for an in- 
stallation, and one of the mill 
supply salesmen takes the complete 
plan out and attempts to sell it to 
a particular prospect. In the other, 
the salesman develops a lead, 
secures all possible information as 
to the requirements of the job, and 
brings them in to the engineer, who 
works up the specifications and 
other necessary data. The engineer, 
of course, is always available to 
make calls on prospects or cus- 
tomers with the salesman. 

This combination has worked out 
wonderfully well. On the one 
hand, we have the engineer, who 
is not only thoroughly competent to 
offer exact recommendations, but 
who also takes efficient charge of 
service after installations are 
made. 

On the other, we have the sales- 
men, who, day after day, are calling 
on industrials and prospects of 
every type and are thus in a posi- 
tion to pick up leads that would 
never be secured in any other way, 
and who have an entree that is 
most valuable in “opening the door” 
to pump sales in many places. 
Creameries, dairies, irrigation proj- 
ects, municipalities and state in- 
stitutions are among those who 
have become purchasers of our deep 
wells and turbines through this 
salesman-engineer combination. 
Only recently we sold a fine in- 
stallation to a packing plant. 

And don’t think our salesmen 
haven’t benefited from their work- 
ing contact with our pump en- 
gineer. They have steadily learned 
more and more about deep well tur- 
bine pumps, and this knowledge has 
been exceedingly beneficial in 
arousing the interest of prospects, 
gathering preliminary data and in 
closing the sale. 

As I have stated previously in 
this article, our salesmen are well 
equipped to sell domestic pumps to 
industrials of all types without en- 
gineering assistance. We do not at- 
tempt to sell these pumps direct to 
the farm and home trade, for to 
do so would disturb our dealer set- 
up. However, many smaller deep 
and shallow pumps are sold through 
the power companies, 

[In this connection, it is interest- 
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ing to note that sales of power 
pumps have helped take the place 
of business lost in steam supplies 
in plants where power is supplied 
by central stations. 

There is no question in our mind 
but what the properly set up dis- 
tributor is the ideal agency for the 
sale of pumps to industry. The 
distributor’s salesman is calling on 
all industrial plants anyway. Hence, 
he opens up innumerable sales op- 
portunities. It is not difficult to 
teach him to sell the smaller pumps 
without engineering help. And the 


employment of an engineer to help 
sell the larger installations is a de- 
cidedly good investment for the 
house that takes its pump business 
seriously. 

We have only been pushing pump 
sales in a thorough way for a few 
years, but the results have already 
proved well worth the effort. Our 
mill supply salesmen feel the same 
way about it as we do, and we have 
every reason to believe that the 
four nationally known pump manu- 
facturers who we represent are 
satisfied with the job we have done. 


Gustin-Bacon Finds Orderly 
Stocks Pay Dividends 


NIT piling is used effectively 
by the Gustin-Bacon Manu- 
facturing Company, Kansas City, 





in maintaining orderly and well 
controlled stock rooms. 

Many items which are packed in 
boxes have proved particularly ad- 
aptable to this type of storing, the 
bulk of the goods being kept in the 
boxes, which are piled neatly in 
logical groups. Each box is ¢care- 
fully marked as to what it contains 
and shows the date on which it was 
received from the manufacturer, 
which is a very definite help to good 
stock control. 

The lower picture accompanying 
this item shows how hose is piled 
according to type and carefully 
marked, and it is easy to visualize 
how simple it is for the warehouse 
man to pick out the particular hose 
specified on any order. 

The upper picture shows how 
Gustin-Bacon keeps its stocks of 
shovels. The signs high above, on 
the wall, indicate the type of shovel 
that is to be found in each section. 
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THE CONSTRUCTION FIELD 


AS A WELDING MARKET 


Distributors, with an eye on the 
fast-recovering construction in- 
dustry, will find several market 
tips in this brief report on the use of 
welding equipment on the huge 
Grand Coulee project. 


HENRY W. YOUNG 


Pacific Coast Representative 


F AN _ industrial distributor’s 

salesman were to get his share 
of just the welding business on a 
big construction job, of which there 
are sO many under way now, he 
would be getting nice orders 
through many months and some- 
time Take, for example, 
Grand Coulee. It is not typical, 
being one of the largest projects, 
but it illustrates the possibilities 
and many a distributor’s salesman 
is coming away from there with 
business that is highly attractive. 

On this, the largest project of the 
U. S. Bureau of Reclamation, the 
contractors have assembled the 
greatest amount of heavy earth 
moving equipment ever brought to- 
gether on a single job. Welding 
and cutting equipment, used both 
in construction work and mainte- 
machinery is naturally 
commensurate scale. 
Visualize eight shovel excavators of 
two to five cubic yards dipper 


years. 


nance of 
used on a 


capacity; 27 caterpillar wagons, 
carrying seven to sixteen cubic 
yards at a load; sixteen trucks, 
four to eleven yards; sixteen cater- 
pillar tractors; five caterpillar bull- 
dozers. These machines dug the 
earth and transported it a short 
distance to a large belt conveyor, 
sixty inches wide and over a mile 
long. This carried the material dug 
from the first coffer dam and the 
abutment of the west end of the 
dam up the side of a hill and 
dumped it into Rattlesnake Canyon 
at the rate of 4,000 tons per hour. 
Similar work is now going on at the 
east end. 

The Mason-Walsh-Atkinson-Kier 
Company has the contract for the 
bulk of the excavation work and the 


Worn shovel gears were reclaimed 
by welding to accuracy of 1/32 in. 


Welding yard at Grand Coulee, 
where fabrication was completed. 


building of the “low dam.” The: 
own and operate the above men- 
tioned equipment. For keeping it 
in repair, for hard-surfacing and 
pointing bucket teeth, for reclaim- 
ing gears and pinions, for the 
manufacture of certain parts on the 
job, such as large sprocket wheels 
and grizzlies; for patching in- 
numerable rivet holes in the steel 
coffer dam, as well as the constant 
minor repairs of all kinds, the fol- 
lowing is what was required in the 
way of arc welding equipment on 
the west side work. 

There were seven gas driven 
welding machines of 300 ampere 
capacity each. In addition, there 
were five 300 ampere machines, 
motor driven. Six were portable 
and mounted on trucks kept out on 
the job. The others were used in 
the welding shop and yard. 

Welding work, wherever possible, 
was done by means of the electric 
arc. This does not mean, however, 
that gas equipment was not used on 
an extensive scale, although prin- 
cipally for cutting operations. The 
most notable example of the latter 

(Continued on page 58) 
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Distributors’ 


WIRE ROPE-—II 


salesmen han- 


dling wire rope will find the 
second and final part of this 
informative article worthy of 


their study. The first part ap- 
peared in the October issue. 


By 
A. S. RAIRDEN 


The Wickwire-Spencer Steel Company 
Sales Engineer 


RON and steel will meet prac- 
iowa all of the requirements 
for wire rope. Copper, bronze, 
aluminum and other metals are 
used in rope only for very special 
purposes. 

The U. S. Government Specifica 
tions for Wire Rope, RR-R-571, 
designate all wire rope manufac- 
turers’ commercial grades as: 
Iron, traction steel, cast steel, extra 
strong cast steel (otherwise called 
mild plow steel), plow steel and 
high-grade plow steel (frequently 
called improved plow steel). 

The last-named grade is fre- 
quently identified by manufac- 
turer’s special trade names, usu- 








Minimum Tensile 
Strength in Pounds 
Per Square Inch 


Grade Uncoated Galvanized 
NN rte eratic 70,000 55,000 
Traction steel ..160,000 ._......... 
Cast steel ..... 170,000 155,000 
Extra-strong cast 

RGR eae: 190,000 170,000 
Plow steel ..... 210,000 190,000 
High-grade plow 

WE scenes es 230,000 210,000 
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ally derived from the presence of 
one specially colored strand with- 
in the rope, or sometimes derived 
from a special coloring inserted 
into the hemp core. 

Each grade of rope has _ its 
specific uses for good wire rope 
performance, and no one grade 
can be called superior to any 
other. 

The grade designation made 
above is in the order from the 
least to the greatest strength and 
also from the least to the greatest 
amount of carbon and manganese 
in the steel. The tabulation also 
runs from the elassification of 
mild carbon steel to high carbon 
steel; from the softest to the 
hardest steel. 

Each grade has its typical 
fatigue-resisting quality and abil- 
ity to withstand bending and 
unbending over critically sized 
sheaves and drums in order to 
deliver economical rope service. 

The usual manner of grade 
classification is by the tensile 
strength of the steel in pounds 
per square inch. The tabulation 
at the bottom of the page presents 
this classification in the form 
found in the Federal Specifica- 
tions. ; 

Wire rope manufacturers usu- 
ally have a minimum and a maxi- 
mum limit on tensile strength pert 














square inch. This is done to con- 
trol more effectively the fatigue- 
resisting qualities of each grade. 

All the listed grades may be 
found in manufacturers’ wire 
rope catalogs in the form of rated 
breaking strengths of the various 
sizes and constructions of fin- 
ished rope. These listed breaking 
strengths are arrived at by mul- 
tiplying the sum of the square. 
inch metallic cross-sectional area 
of all the wires by the average 
tensile strength value of the wire 
grade in pounds per square inch. 
In this connection, the efficiency 
factor of the rope must also be 
considered. This averages about 
85% because of the twisting of the 
strands, their combined strength 
is not equal to the sum of their 
individual strengths. 

Special characteristics of wire 
rope made of iron, and the various 
grades of steel, 
ized as follows: 

Iron—Tough and 
relatively low in strength; use 
where speeds and abrasion are 
low, and loads are moderate. 

Traction steel—Designed exclu- 
sively for traction-type elevators. 

Cast steel—Stronger than the 
above two; tough and pliable; 
will bend over small sheaves; 
rather good resistance to abrasion. 

Extra-strong cast steel—For use 
in place of cast steel where higher 
factor of safety for the same diam- 
eter wire is required. 

Plow steel—For fairly severe 
abrasion and fairly heavy loading. 


may be summar- 


pliable, but 


High-grade plow steel—Special 
heavy-duty rope for extreme con- 
ditions; combines highest strength 
with maximum wearing qualities. 


Suiting the Rope to the Job 


Wire rope must be carefully 
selected according to the special 
requirements of the job it is ex- 
pected to do. Will the rope have 
to resist abrasion? Must it be 


flexible? Will it be subject to 
crushing or distortion? Answers 
to such question will determine 


the choice. 

Resistance to abrasion in a wire 
rope is dependent upon the size 
of the outer series of wires in 
each strand, and is also dependent 
upon the hardness of the steel 
wires within the rope. 

A 6 x 7 rope will withstand a 
great deal more wear than a 6 x 25 
rope because the outer wires in 
the 6 x 7 rope are almost twice the 
size of the outer wires in the 6 x 25 
rope. 

The harder the steel the greater 
the abrasive resistance. This, of 
course, is true when considering 
the same wire rope construc- 
tion manufactured from different 
grades of steel. The order of 
least to greatest abrasive resist- 
ance runs from the milder carbon 
steel grade to the higher carbon 
steel grade, or in the following 
order of wire rope manufacturers’ 
commercial grade designations: 
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Iron, traction steel, cast steel, 
extra strong cast steel or mild 
plow steel, plow steel and high- 
grade plow steel or improved plow 
steel. 

Resistance to crushing or dis- 
tortion—The greater the number 
of strands or the greater the num- 
ber of wires within the individual 
strands the less resistance to 
crushing or distortion is present 
within a wire rope. 

Severe crushing caused by a 
wire rope overwinding upon itself 
on a hoisting drum must be over- 


Cargo loading and unloading 
and other applications make 
the marine industry a prime 
market for wire rope. 


come by the incorporation of the 
least possible number of strands 
or wires within the rope. Often a 
wire rope with an independent 
wire center is used in applications 
where crushing forces are severe. 

Resistance to bending fatigue—- 
All wire rope, if subject to con- 
tinued bending or unbending over 
sheaves and hoisting drums, will 
eventually develop individual wire 
breaks distributed throughout the 
length of the rope. Some ropes 
operate longer than others before 
these wire breaks occur. In all 
cases, providing the wires do not 
wear out completely first from 
severe abrasion, the time of de- 
velopment of broken wires is a 
gauge of the length of service life 
of a wire rope. This property is 
usually called the rope’s resist- 
ance to bending fatigue. A wire 
rope with large outer wires in 
each strand will develop broken 
wires sooner than a wire rope 
with smaller outer wires in each 
strand, assuming of course that 
the grade or quality of the steel 
is identical in both cases. 

A wire rope with a higher car- 
bon steel for the outer wires in 
each strand will usually develop 
broken wires sooner than a wire 
rope with a lower carbon steel for 
those strands, assuming of course 








Types of Applications 
Logging lines 
Scraper ropes 
Dredging 
Wrecking 
Ballast unloading 
Excavating machinery 


Derricks 

Mine and coil hoists 
Cranes 

Conveyors 

Logging ropes 


Freight elevators where operating 


tension is relatively low. 


Hoisting in slow-speed shallow mine 
installations where large drums and 


sheaves are used. 


Haulage, where abrasions, shock, ten- 


sions not excessive. 


Track cables on short-span cable- 


ways. 


Drum type of passenger elevator, 
transmission of power by wire 


rope, not for general hoisting. 





Grade 
High-grade plow steel 


Plow steel 


Extra-strong cast steel 
where high factor of 
safety is required. 

Cast steel where duty 
is moderate. 


Iron 
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that the outer wires in both cases 
are identical in size. 

Flexibility—To call a wire rope 
very flexible means that the rope 
bends very readily. This property 
is usually coincident with a wire 
rope’s bending-fatigue resistance. 
However, the fatigue resistance 
previously described is a more ac- 
curate gauge of a wire rope’s life 
expectancy when bending over 
sheaves than the flexibility prop- 
erty. 

However, to say that a wire 
rope should perform well in oper- 
ating over small sheaves because 
it is very flexible is sometimes a 
fallacy. Mention of this is made 
here more or less as a word of 
precaution. 

Choosing the grade—With the 
above design features and the 
characteristics indicated on page 
15 in mind, the grades can be 
classified according to application. 
(See table on page 16.) 

Factor of safety — Whenever 
rated wire rope breaking strengths 
are being considered the question 
of the correct factor of safety of 
operation of the wire rope enters 
into the problem. By the factor 
of safety of operation is meant 
the ratio between the rated break- 
ing strength of the rope and the 
load applied to the rope. For in- 
stance, if a load to be lifted 
weighs two tons and the accepted 
factor of safety of operation is an 
arbitrary value set at 5, then the 
wire rope to be used should have 
a breaking strength of at least 
5 x 2, or 10 tons. These arbitrary 
values on factor of safety are es- 
tablished from long experience 
and are usually equal to the fol- 
lowing values: 


Static guy ropes or 


track cables ....... 3to 4 
Load hoisting or haul- 

Re ere gern ree 5to 6 
Passenger hoisting... .10 to 12 
Hoisting molten metal 

0 eee 10 or higher 


Sheave and drum diameters—To 
get most economical wire 
service sheave and drum diameters 
for common types of rope are 
recommended as follows: 


rope 


Hard usage makes the con- 
struction industry a fine 
market. Electric revolving 
shovel, Dick Construction 
Company on the job. 
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For 6 x 7 rope, 72 times rope 
diameter. 

' For 6 x 19 rope, 45 times rope 
diameter. 

For 6 x 37 rope, 27 times rope 
diameter. 

For 8 x 19 rope, 31 times rope 
diameter. 


It is advisable never to allow 
sheave and drum diameters to be 
set below the following: 


For 6 x 7 rope, 42 times rope 


diameter. 
For 6 x 19 rope, 30 times rope 
diameter. 
For 6 x 37 rope, 18 times rope 
diameter. 
For 6 x 19 rope, 21 times rope 
diameter. 
Diameters larger than those 
listed will, of course, give in- 


creased rope life. Because of its 
lower fatigue resistance, iron rope 
will require larger drum and 
sheave diameters for the 
rope life than cast steel. 


same 


Care and Handling of Wire Rope 

Kinks—Wire ropes, if in com- 
paratively short lengths, and of 
medium diameters, are shipped in 
coils. Longer lengths and ropes 
of the larger sizes are shipped on 
reels. Wire ropes sometimes fail 
to give the service expected of 


them, and which they are well 
qualified to afford, because of 
injury from incorrect handling. 

A kink is the result of incorrect 
handling, and while it may be 
straightened, it leaves a_ per- 
manently damaged and weakened 
spot in the rope. To avoid this, 
the reel should be mounted so 
that it can revolve as the rope is 
run off slowly straight ahead, to 
avoid twists or corkscrew effects. 
Many ropes are ruined by laying 
the reels flat on the ground and 
pulling the rope off over the sides. 

Where rope has been delivered 
in coils, each coil should be un- 
wound by holding it vertically and 
rolling it along the ground. The 
coil should not be laid flat, and 
the wire pulled off. 

Seizing—Before cutting steel 
wire rope, it is essential to place 
at least three sets of “seizings” on 
each side of the intended cut, to 
prevent disturbing the uniformity 
of the rope. On large diameter 
ropes more are necessary. <A 
seizing is a length of wire twisted 
tightly about a rope, like a band- 
age, to keep the 
springing apart. 

Lubrication — Lubrication is as 
important in the preservation of 
wire rope as it is in the proper 
maintenance of motors and other 


strands from 


(Continued on page 58) 





HARDWARE CONVENTION DRAWS 
RECORD ATTENDANCE 


Joint meeting of National Wholesale Hardware 
Association and American Hardware Manufacturers’ 
Association at Atlantic City optimistic over busi- 
ness, concerned about increased costs from taxes. 


ITH an estimated attendance 

of 2,000, the joint convention 
of the National Wholesale Hard- 
ware Association and the American 
Hardware Manufacturers’ Associa- 
tion established a record. Almost 
without exception, delegates were 
optomistic over the future of the 
industry and testified to the fact 
that they were enjoying favorable 
conditions this year. 

From the industrial distributor’s 
viewpoint, a detailed report of 
meetings and speeches would be of 
little interest. In the first place, 
those sessions which were devoted 
to the business of operating whole- 
sale hardware establishments were 
confined, for the most part, to dis- 
cussions on subjects pertaining to 
the trade’s competition from chain 
and mail order houses, rather than 
to specific functional discussions 
from which a parallel might be 
drawn. Secondly, with one or two 
other meetings were 
devoted to addresses and discussions 
on political and national subjects. 

A notable exception was a fine 
talk by R. E. Pritchard, vice-presi- 
dent, The Stanley Works, on the 
Social Security Act. Great interest, 
and considerable concern, was ex- 
pressed by wholesalers, many of 
whom foresee the necessity for in- 
creased prices to cover the quite 
considerable cost to which they will 
be subjected beginning next year. 
A complete article by H. R. Rine- 
hart, presented elsewhere in this 
issue, outlines the problem in 
detail. 

William P. Jeffery, New York 
attorney, who so ably addressed the 
Mill Supply Convention at Pine- 
hurst last spring, scored another 


exceptions, 
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“ten strike” in an address before 
members of the Small Tool group 
of the American Hardware Manu- 
facturers’ Association on the sub- 
ject of “Honesty in Business.” Mr. 
Jeffery contended that until such 
time as an industry or trade 
definitely sets down what actions it 
considers to be honest and what 
dishonest, no member of that indus- 
try or trade has a right to go about 
calling names. He denounced most 
thoroughly the attitude of certain 
Government officials who seemed to 
look on all business men as dis- 
honest, while with the same breath 
they consummated laws and rulings 
whose only reason for being was 
political patronage. Mr. Jeffery 
made an earnest appeal to all 
present to make a clear-cut state- 
ment as to what was honesty in 
their industry regardless of the 
small and _ probably temporary, 
monetary loss to themselves. 

Dr. R. S. Alexander, assistant 
professor of marketing, Columbia 
University, and an NRA specialist 
on wholesale codes, outlined in con- 
siderable detail the reasons why the 
wholesaler was entitled to a differ- 
ential and lauded the National 
Wholesale Hardware Association 
for its efforts in collecting and 
publishing manufacturers’ sales 
policies (a plan similar to that 
employed by the distributor asso- 
ciations). 

Leslie M. Stratton, Stratton 
Warren Hardware Company, Mem- 
phis, Tennessee, was reelected presi- 
dent of the National Wholesale 
Hardware Association. Vice-presi- 
dents elected were: Glenn E. 
Jennings, Wright and Wilhelmy 
Company, Omaha, Nebraska; Shan- 


non Crandall, California Hardware 
Company, Los Angeles, California: 
and A. W. Howe, The J. M. and 
L. A. Osborn Company, Cleveland, 
Ohio. 

Members of the executive com- 
mittee include: Charles H. Black, 
Seattle Hardware Company; Walker 
D. Stuart, Richmond Hardware 
Company; J. A. Warner, Wyeth 
Hardware and Manufacturing Com- 
pany; H. W. Conde, W. W. Conde 
Hardware Company; F. E. Pharr, 
Buhrman-Pharr Hardware Com- 
pany; Mark Lyons, McGowin-Lyons 
Hardware and Supply Company; 
J. W. McLean, Edwards and 
Walker Company; John T. Martin- 
dale, Van Camp Hardware and Iron 
Company, and C. S. Harper, Harper 
and McIntire Company, Ottumwa, 
Iowa. 

The new president of the Ameri- 
can Hardware Manufacturers’ Asso- 
ciation is R. G. Thompson, The 
Lufkin Rule Company. Vice-Presi- 
dents are Fred Everett, The 
Columbian Rope Company; R. E. 
Pritchard, The Stanley Works, and 
Houston Dudley, Gray and Dudley 
Company. 

Members of the executive com- 
mittee are: P. E. Barth, Sargent 
and Company; Edward Smith, 
Pittsburgh Steel Company; George 
H. Halpin, Minnesota Mining and 
Manufacturing Company; Richard 


Harte, Ames Baldwin Wyoming 
Company; A. J. Kieckhefer, Na- 
tional Enameling and Stamping 


Company; G. T. Kimball, American 


Hardware Corporation; Phillip 
Rogers, Millers Falls Company; 
J. T. Skelly, Hercules Powder 
Company, and H. B. Wilson, 


Mathias Klein and Sons. 
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METROPOLITAN ASSOCIATION 
HOLDS NRA GAINS 


Carrying on in strict conformance with 
law, New York local association makes 
headway in most competitive market. 


By 
GEORGE D. HIRST 
Executive Secretary 
Metropolitan Mill, Marine & Contractors’ 
Supply Institute. 


ERE in the Metropolitan Re- 

gion you will find tremendous 
actual and potential competition in 
the industrial supplies trade. Manu- 
facturers’ stocks and proximity to 
sources of supply, make it easy for 
anyone to go into business on a non- 
stocking basis, without large cap- 
ital. Large requisitions for shovels 
and pipe tools broadcasted by public 
buying agencies are invitations to 
mannequin agencies and horserad- 
ish grinders to come and get a share 
of the supply business on a one-half 
percent markup. Over 240 differ- 
ent houses and individuals—candy 
stores, and marriage 
brokers—within the past two years 
have dipped their ladles into the 
local industrial supplies soup-bow]l 
in some other. One man 
sets up his office in his kitchen and 
is granted 


electricians 


way or 
credit by manufactur- 
ers; another boasts of a ten dollar 
peofit on a $1500 order; a small 
100,000 
pounds of chain; a salesman breaks 


garage quotes a buyer on 


into the business by offering a ten 
percent cut on every standard make 
to everybody. 

Manufacturers of all shades of 
integrity constantly seek a market 
here. rest till 
have “metropolitan distribu- 

Distribution to some of 
manufacturers means: “Sell 
anybody in the New York and Jer- 
sey telephone books.” 
to more of 


They cannot easy 
they 
tion.” 


these 


Sales policy 
them means: “F.O.B. 
and be damned.” Here is a dump- 
ing ground for all sorts of spuri- 


ous and non-standard makes, for 
job lots, for distress merchandise 
scavengered from all over the 
length and breadth of the country. 
There is a tremendous congestion 
and variety of industry and popula- 
tion, and a large, diversified marine 
shipping. This then, is the bloody 
terrain within a 50-mile radius of 
City Hall, New York, including the 
cities of north Jersey. It is both 
famous and infamous as the “Met- 
ropolitan Region.” 

Is it any wonder that this terri- 
tory is the potential arena of a 
ruthless competitive slaughter 
among and between manufacturers, 
legitimate distributors, and quasi- 


distributors? It is the focal point 
of mercantile obliquity, a threat to 
every honorable local supply mer- 
chant’s existence and a constant 
temptation to retaliatory destruc- 
tive price-cutting. There is scarcely 
an observer who will not admit that 
conditions within the Metropolitan 
Area are difficult and different 
from conditions existing through- 
out the United States—so difficult 
and so different indeed, as to make 
the Metropolitan Area a trading- 
nation within itself. 

Thus the fact is fortified, that in 
the Metropolitan Area and perhaps 
elsewhere, the industrial supplies 
distributing business is essentially 
a local business, organized locally 
to meet local trade requirements 
and performing the economic func- 
tion of assembling diversified lines 
of merchandise from all sources, 
for distribution to local consumers. 

It has been found that the local 
diversity in conditions requires a 
custom-made _ specialized adminis- 
tration, an administration that is 
ready on a moment’s notice—per- 
haps as a result of a nine o’clock 
telephone conversation—to apply 
its efforts towards the correction 
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THE EXTENSIVE LINE OF OSBORN 
BRUSHES MEETS PRACTICALLY 
EVERY STANDARD REQUIREMENT. 
ASK FOR THIS VOLUME-PRODUCING 
BUSINESS ON EVERY CALL. 


SRO 


THE Os80RN MANUFACTURING COMPANY + 5401 HAMILTON AVENUE + CLEVELAND, OHIO 














H. A. DAYER 
President, Metropolitan Association 
“As conditions improve, an ounce of 
prevention is worth a pound of cure 
—sound direction-of-travel is the lo- 
cal trade’s ultimate salvation.” 


that day, and preferably that morn- 
ing, of a specific condition within 
the scope of its powers. 

The Metropolitan Association 
comprising 55 members, and repre- 
senting about 85 per cent of the 
normally computable business in 
the area, seeks to assure fair local 
competition. As an example of this 
endeavor, in the month of August 
alone, the following accomplish- 
ments were recorded: 

1. Continued, and _ consistently 
continued, without let up, and in 
conformity with the law, discus- 
‘. sions with 90 manufacturers on the 
ecOnomics of enforced-resale poli- 
cies and limited distribution in the 
Metropolitan Area. 

2. Suggested a uniform policy 
governing fractions of one cent in 
unit prices. 

3. Issued on August 10, to par- 
ticipating members, the 
increase 


average 
reported by mem- 
bers for the month of July over the 
same month last year, indicating to 
members whether they were keep- 
ing proper pace with the rest of the 
trade in the area. 

4. In a complaint against a dis- 
tributor supplying merchandise 
concededly below specifications, ef- 
fected a withdrawal. 


sales 
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5. Negotiated with prominent 
manufacturer out of state who was 
taking business direct from buyers 
who sought to avoid the New York 
City Sales Tax. Seeking credit of 
distributor’s margin of profit to 
distributor named by buyer. 

6. Held peace meeting with a 
manufacturer and distributors who 
had gotten into a dispute among 
themselves. 

7. Straightened out a condition 
of unfair competition on drills in 
a localized area by calling facts, 
with recommendations, to the at- 
tention of manufacturer. 

8. Secured for Distributor A the 
name of the brand quoted on by 
Distributor B, who gave this infor- 
mation voluntarily in answer to 
Distributor A’s complaint that 
“such merchandise couldn’t be sold 
at that price.” 

9. Held two meetings with small 
specialized group within the Asso- 
ciation. 

10. Put a member in touch with 
a good salesman looking for a con- 
nection. 

11. Determined a uniform policy 
as to specifications on a certain 
grade of merchandise in which 
specifications given by buyer were 
incomplete, thus preventing unfair 
disparity in bids. 

12. Pointed out the problem of 
resale cash discount terms where 
various manufacturers’ dictated 
various resale cash discount terms 
on different items in a single list 
of buyer’s requirements. 

13. Added one new membership 
in the Association in August thus 
attaining even more complete cover- 
age of the local trade. (Present 
membership: 55). 

14. Conferred with member on 
methods of Keeping salesmen’s com- 
parative records. 

The “Metropolitan News Bulle- 
tin,” issued to the entiré member- 
ship each month describes some 
phase of the vital work done by the 
Association during that period. A 
chart of sales progress issued by 
the Association is shown herewith. 
Individual sales reports are submit- 
ted to the Metropolitan Association 
monthly by members. That was a 
big step forward in mutual confi- 
dence. 

“What our members buy from 
the Metropolitan Association is 
direction-of-travel,” said an associ- 
ation officer in an interview. “The 





Metropolitan Association can and 
does move towards that fundamen- 
tal spirit of candor and conciliation 
that means improvement in loca! 
methods of doing business. 

“Our members will never see, yet 
must ever look for, the ideal of 
100% perfection. For our faces 
are turned towards the objective 
of fair and decent yet free, loca! 
competition. That is the direction 
of travel. It is towards the light, 
not blindly towards the pit. 

“Today we have an organizaion 
that can make an honest display of 
strength on the basis of its accom- 
plishments in the interests of man- 
ufacturers, distributor and con- 
sumer in an area where the har- 
assed business man _ ordinarily 
‘slumbereth not nor sleepeth’.” 

The officers of the Metropolitan 
Association are: president, H. A. 
Dayer, Abrasive Machine and Sup- 
ply Company; vice-president, Wm. 
W. Edwards, Federal Hardware 
Corporation; secretary, H. C. 
Dienst, A. P. Dienst Company; 
treasurer, J. R. Kelley, Manning, 
Maxwell and Moore, Incorporated. 
The organization is under the di- 
rection of Byrne and Byrne, New 
York. 

The members of the executive 
committee are: Herbert Edge, Top- 
ping Brothers; Wm. E. Hansen, 
Hansen and Yorke Company; F. A. 
Hubert, Johnson-Mandeville Com- 
pany; E. T. B. Penman, Neal and 
Brinker Company; John Tiebout, 
Jr., W. and J. Tiebout; Walter P. 
Wells, Williams and Wells Com- 
pany. 





E. T. B. PENMAN 
Ex-president, Metropolitan Associa- 
tion 


In the dark days, in a congested trade 
area, he plotted a course, in con- 
formity with law, towards sound 
business and better conditions. 
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Let “Upson save you money 


on these fast-moving items 


As business increases, jobbers’ stocks 
of fast-moving items mist be ex- 
panded. But there’s no sense in buy- 
ing too far ahead,“ Nuts, bolts and 
rivets are heavy“to handle, take up 
valuable spagé and tie up working 
¥ 

capital. That’s why we make this sug- 
gestion—“Let Upson save you money 
on fast-moving items.” 

Upson carries a tremendous stock 
of all standard headed and threaded 
items. This stock is centrally located 
for industry. Draw on it as you need 


it. Fast trains from the shipping plat- 
form and store door delivery simplify 
shipping problems—permit you to 
devote stock room space to other 
products. 

In return for prompt attention to 
orders—why not consolidate your 
nut, bolt and rivet purchases. Upson 
prices are right. Upson quality is 
uniform throughout the line. And 
Upson products are easy to sell, be- 
cause back of the name is a reputa- 
tion of many years standing. 





UPSON NUT DIVISION:++CLEVELAND, OHIO 


Republic Steel =e 


GENERAL OFFICES:-- YOUNGSTOWN, OHIO 
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THE INDUSTRIAL DISTRIBUTOR 
RECEIVES RECOGNITION 


HE industrial distributor is to 

receive recognition by the De- 
partment of Commerce, Bureau of 
the Census through the Census of 
American Business for 1935. This 
census on which enumeration is to 
begin January 2, 1936, is to cover 
wholesale, retail and other business 
operations for the year 1935. In 
past censuses of distribution, in 
1929 and 1933, industrial distribu- 
tors were classed as “supply and 
machinery distributors” in some 
cases and as “wholesale merchants” 
in others. Now they are to be 
grouped as industrial distributors, 
a type of full service wholesaler. 

The question may very naturally 
arise as to who should be consid- 
ered as an industrial distributor. 
One may define the bona fide indus- 
trial distributor as a type of whole- 
sale merchant making the greater 
part of his sales to industrial users. 
In other words, he does the bulk 
of his business with industrial 
users who purchase his products 
for utilization in their business 
rather than for resale. It is the 
customers to whom he sells, rather 
than the products sold, that dif- 
ferentiate the industrial distribu- 
tor from other types of full service 
wholesalers. Industrial distribu- 
tors, as a matter of fact, perform 
most of the functions of full serv- 
ice wholesalers in that they have a 
considerable investment in their 
business; have storage space suf- 
ficient to carry a more or less com- 
plete purchased stock of industrial 
tools, equipment, and supplies to 
meet the normal needs of their cus- 
tomers, together with the facilities 
for operating this storage space; 
have a proper accounting system, 
sales, office and delivery service; 
have a regularly maintained sales 
force covering his territory to 
demonstrate and sell the lines 
handled; and are in a position to 
assume the credit risk of their 
sales. 

Industrial distributors are often 
referred to as “industrial supply 
distributors,” “mill supply houses,” 
or “supply and machinery distribu- 
tors.” They all perform the same 
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By 
JOHN H. FREDERICK 


Assistant Professor of Marketing 
University of Pennsylvania 
and 
Technical Assistant on Distribution 
of Sales 
Census of Business, 1935 


functions, i.e. purchase certain 
types of industrial products from 
producers for resale to manufac- 
turers, contractors, utilities, mines 
and service organizations in their 
respective territories; provide the 
capital to finance the distribution, 
in whole or in part, of many indus- 
tial products; maintain a place of 
business with a warehouse and 
force of salesmen; and extend 
credit and make deliveries to their 
customers. In other words, indus- 
trial distributors assemble certain 
lines of industrial products in large 
lots and redistribute them in 
smaller quantities, assuming the 
risk incident to such business ac- 
tivities. But, since the industrial 
distributor does the bulk of his 
business with industrial customers 
who intend to use the product pur- 
chased in connection with their 
service or manufacturing opera- 
tions, rather than to resell it as is, 
they differ from ordinary whole- 
salers, who may also perform the 
same services in many respects, but 
who do the bulk of their business 
with trade outlets such as retailers, 
who in turn sell to household con- 
sumers. In this respect the indus- 
trial distributor occupies a unique 
position in marketing. 

All this may seem rather elemen- 
tary to the industrial distributors 
who may be reading this. The main 
point for them to bear in mind is 
that this difference between them- 
selves and the ordinary full serv- 
ice wholesalers is receiving recog- 
nition by the Bureau of the Census, 
so that the 1935 Census of Amer- 
ican Business is likely to develop 
some real worthwhile facts regard- 
ing the mill and mine supply busi- 
ness. 

Another factor which will tend 
to make the 1935 Census of Ameri- 
can Business significant for the 


mill supply trade is the classifica- 
tion of industrial equipment and 
supplies, and industrial machinery, 
so as to cover the principal prod- 
ucts handled by most industrial 
distributors. This classification has 
been adopted by the Census Bureau 
largely as the result of the co- 
operation of certain members of 
the trade. This classification is as 
follows: 
Industrial Equipment and Supplies 
Belting, hose, packing and me- 
chanical goods. 
Power transmission equipment- 
pulleys, hangers, bearings. 
Materials handling equipment— 
trucks, casters, hoists. 
Metal-working tools — drills, 
reamers, taps, dies, grinding 
wheels, metal-cutting saws, 
files. 
Rope, cordage and twine. 
Other industrial equipment and 
supplies not listed above. 
Industrial Machinery 
Construction machinery. 
Machine tools (power driven). 
Mining, quarrying, well drilling 
and pumping machinery. 
Oil well and oil refining ma- 
chines, equipment and supplies. 


Power plant machinery and 
equipment (except electrical 
machinery). 


Textile machinery. 

Industrial machinery not listed 

above. 

Industrial distributors may re- 
spond to the Census questionnaire 
with perfect confidence that their 
identity will never be revealed. Only 
sworn employees of the Bureau of 
Census will be permitted to exam- 
ine the reports submitted, and no 
information will be revealed by the 
Bureau which would disclose, ex- 
actly or approximately, any of the 
figures on individual reports, either 
to private individuals or to govern- 
ment agencies or bureaus. The in- 
formation contained in reports will 
not, therefore, be submitted to tax 
collecting agencies or used in any 
other way as a basis of government 
regulation or taxation, nor is it sub- 
ject to subpoena in private or other 
litigation. 
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THESE 4 NEW 


VAN DORN 


BENCH GRINDERS 


Loox at these New Van Dorn Grinders 
and look at their prices! No matter what 
a shop requires in a Bench Grinder—Van 
Dorn jobbers can supply it. Like all Van 
Dorn tools—the new Grinders are ‘‘Pow- 
ered to Perform — Priced to Sell.”” They 
are four more reasons why Van Dorn job- 
bers throughout the country are getting a 
big share of the new tool business. Write 
for particulars. Van Dorn Electric Tool 
Co., Towson, Maryland. 


TIE UP WITH 








NEW 10” BALL BEARING BENCH GRINDER: 
A wide type bench and pedestal grinder, powered 
for heavy jobs. Ball bearings close to wheels assure 
smooth operation. Fully enclosed guards and tool 
rests are adjustable. $88.00. 


NEW 6” SPECIAL BENCH GRINDER: Priced 
low enough for even the smallest shop—and for 
larger shops and plants to spot several of them about 
where they'll be “right on the job” when needed. A 
quality grinder at a sensationally low price. $24.00. 





NEW 6” HEAVY DUTY GRINDER: Combines 
the advantages of wide type construction with the 
sturdiness and power for heavy duty work. Ball-. 
bearing wheel spindle. Adjustable tool rests and 
wheel guards. $42.00. ; 





NEW 7” BALL BEARING GRINDER: Designed. 
and powered for general shop work—grinding, wire | 
brushing, tool sharpening, buffing, etc. Extended 
spindle and housing simplify work on odd-shaped 
pieces. Grease-sealed ball bearings. $56.00. 
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100—Average monthly sales, 1923-1925 


Sales Indicator Hits New High of 85.5 
Short Month Yields Large Order Increase 


ECOVERING from the temporary slump suffered 
in August, the Sales Indicator for September 
registers 85.5, a new high for the three years of its 
existence. Led by the distributors in the North 
Atlantic and Southern states, nearly all reporting 
houses indicate a substantial increase in business. 
The North Atlantic index jumped from 58.4 in 
August to 88.8; that for the South became the second 
to “break 100,” the average being 112.9; the Middle 
West showed a nominal increase to 69.9, and the 
Pacific Coast, while staying above 100, showed a slight 
falling off. 
It has been suspected in some quarters that unusual 


Government business was keeping the Indicator on an 
abnormally high plane. This month, each reporting 
distributor was asked to estimate the percentage of 
his sales made to various Government agencies. The 
total, figured on a dollar and cents basis, comes to 
6.4% of the gross sales. 

The average order for the month was slightly 
smaller, $15.61, as compared with $16.21 the previous 
month. But, with only 24 working days, reporting 
houses averaged 2,821 orders, an increase of almost 
600 per house. As a consequence, reporting distrib- 
utors averaged 118 orders per day, as compared with 
83 in August. 








Average number of orders received per house during month........... 2821 
Average number of orders received per house each working day........ 118 
FET ESET OES TET EET TT CET CT CTT CTT $15.61 








MILL SUPPLIES 




















dL. 


XUN 














Clipper 
Carded 
Belt Hooks 


Safest to handle 
Safest in operation 
They wear longer 
They cost less 
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TERRITORIAL SALES INDICATORS 























North Atlantie States 
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Recovering with a jerk from its August reverse, the Eastern States 
Indicator hits 88.8 for September, against 58.4 in August. Government 
business averaged 6.4%. Average orders were for $14.10, as compared 
with $18.65 the previous month. 


z 
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Southern States 


The second to jump over the century mark, the Southern Indicator for 
September registers 112.9, a new high. August figure was 79.4. Govern- 
ment orders averaged 2.7% of sales. Size of average order was $16.89, a 
slight drop from the August figure of $17.10. 











Middle Western States ‘ 


Slow, but sure, the Middle Western Indicator climbed slightly over four 
laborious points to 69.9. Government business amounted to 6.1% of the 
total. Orders picked up in size, the average being $15.87, as compared 
with $14.09 the previous month. 
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Western States 


Once again, insufficient replies necessitate the omission of a repre- 
sentative index for this section. Indications are that sales in this section 
followed the National trend. 








Pacific Coast States 


Holding its lead on par, the Indicator for this section fell off slightly 
from 108.5 in August to 102.9 in September. Government sales accounted 
for 11.1% of the total. Orders average $17.70, as compared with $17.90 
the previous month. 
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MANHATTAN 
CONDOR _ LIOGE -SUPER-MasteR 
BUILDS 
REPEAT 
ORDERS 
FROM 


SATISFIED 
CUSTOMERS 
































Condor Air Hose in a steel fabricating mill. Super-Master Steam Hose on a pile driver. 


Condor Air Hose is designed for heavy, rough serv- High Pressure Super-Master Steam Hose has the 
ice. It is proving its dependability and long life in 
shops, mines, engineering projects and drilling 
operations everywhere. Thousands of feet are in 
use at the T. V. A. Project. Condor Air Hose is manu- 
factured exclusively of the strongest grade of heavy 
cotton duck, impregnated through and through with 


heat-resistance of asbestos, the strength of steel and 
the flexibility of rubber. Your customers may test it 
in the most severe service and it will measure up. 
Super-Master Steam Hose is a patented construc- 
tion consisting of special heat-resisting rubber, in- 





a tenacious rubber bond, wrapped about a thick, oes with a thick osbestos layer. Two plies of 
tough, oil-resistant tube, and having on the outside spiralled bead wire cushioned between layers of 
a wear-resisting, slow-aging rubber cover. Also rubber provide ample tensile strength for rough 
supplied molded type in long lengths. One experi- handling and all steam pressures up to 200 
ence with Condor Air Hose economy will convince pounds per square inch. For general all-around 
your customers. steam hose service, we offer Condor. 





OTHER MANHATTAN P ter 
PRODUCTS Compensated Belt Fire Hose a. fe 
is Standard Belt Hydraulic Hose 
Packing Washers 
" . V-Belt Packers Hose 
Matting Oilless Bearings . 
: Conveyor Beit Paper Mill Hose 
Pump Valves Oil Hose 
: . Acid Hose Sand Blast Hose 
Tubing Suction Hose : é 
Air Hose Sand Suction Hose 
Other Grades of Hose Brewers Hose Spray Hose 
Molded Rubber Goods pray 
Contractors Hose Steam Hose 





Belting of Every Description Write for New 


, Textile Mill Specialties Water Hose / 
Molded Hose for Every Service Creamery Hose Chute Lining General Catalog 
Dredge Sleeves Launder Lining 
C. |. Air Tubing Garden Hose 


Industrial Brake Lining and Brake Blocks 


Ask for details of the Manhattan Franchise. 


THE MANHATTAN RUBBER MFG. DIVISION 


OF RAYBESTOS-MANHATTAN, INC, 
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TEN YEARS AGO IN MILL SUPPLIES 


" 

Au THE COMFORTS OF HOME,” WAS THE 
ENVIOUS EXCLAMATION OF VISITORS WHEN 

THEY SAW THE NEWLY OPENED 4- STORY 

ADDITION TO THE PERTH AMBOY HARDWARE 

COMPANY, PERTH AMBOY, NEW JERSEY AND 


NOTED THE REAL LOG FIRE PLACE BUILT 
INTO THE PRESIDENT’S OFFICE. 





























<I When Ten YEARS AGo 
THIS MONTH, THEY DECIDED 
TO“ TELL THE WORLD™ HOW 
LOGICAL WAS EVANSVILLE, 
INDIANA, AS A CENTER OF 
DISTRIBUTION, THE DISTRIB- 
VTORS AND JOBBERS IN 
THAT SECTION CHOSE AS 
THEIR COMMITTEE LEADER, 
MR. F.J. HOFACKER, SECRETARY 
AND MANAGER OF THE 
EVANSVILLE SUPPLY COMPANY 














To serrer serve 
THEIR TRADE, THE 
PERSINGER 
SUPPLY COMPANY 
OF WILLIAMSON, WEST 
. VIRGINIA, ADDED 
, ELECTRICAL SUPPLY LINES 
> TD THEIR ALREADY 

ESTABLISHED BUSINESS 
ON MILL SUPPLIES AND 
HEAVY HARDWARE. 


An INTERESTING 
STORY TELLING HOW SAMUEL V. C. HOLT, 
SALESMAN FOR CHANDLER AND 
FARQUHAR COMPANY OF BOSTON, SOLD 
AN ELECTRIC DRILL TO THE M‘MILLAN 
POLAR EXPEDITION, APPEARED IN 
MILL SUPPLIES MAGAZINE, NOVEMBER, 
1925. 
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ledge of the abuse a clamp receives in actu 
drop-forged from a tough grade of carefully sel 
heat-treated, after forging, to increase still furt 
and stiffness. The possibility of springing is 


mum. Furnished in a wide range of sizes. 


@ Williams’ Thumb Nuts and Screws are drop- 








DROP.FORGED 


@ Williams’ Drop-Forged “C” Clamps are desighed with a know- 





steel, especially selected for easy, accurate th 
led smooth. Many patterns and a wide rang 
3/4” diameter. Furnished from stock, blank 
and Whitworth Std. as desired. Special th 
and material to order. » » 


J.H. WILLIAMS & CO. 
“The Wrench People” 


75 SPRING ST. NEW YORK 
WESTERN WAREHOUSE and SALES OFFICE, CHICAGO 
YOR ES. BECFALRSE, M.. tT. 
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NOT ONLY DROP-FORGED-BUT 


















service. All are 
ed steel and are 
er their strength 
uced to a mini- 


Hiams’ “Vulcan” Strap Clamps are drop-forged and then 
heaftreated. They are designed for severe service on lathe, 
r, drill press, milling and boring machines. Six patterns 


pl 


from 4 to as large as 10 inches in certain patterns are available. 


rged from tough 
ding and tumb- 





of sizes—1/8" to 
r threaded U. S. 





ds, sizes, shapes 


ALL TOOLS 
FULLY 
GUARANTEED 














KEEPING POSTED 


Newsy facts about industrial distributors 
and their salesmen 








WARREN & BAILEY Co. 


184-198 SECOND ST b 


9AN FRANCISCO s 


Warren and Bailey Company, San Francisco, California, recently enlarged the 
first floor of its San Francisco store and the new interior is shown above (left) 
with a picture of the interior of the warehouse. The company carries a com- 
plete line of mill and industrial supplies and is sales representative for Clipper 
Belt Lacer Company, Cling Surface Company, Chain Belt Company, Clements 
Manufacturing Company, Joseph Dixon Crucible Company, Jenkins Brothers, 
Chas. A. Schieren Company, Henry Vogt Machine Company, Worthington 
Pump and Machinery Corporation, and many other well-known manufacturers. 








Central States to Hold and South Dakota, and Kansas; 
Third Annual Meeting manufacturers and their local rep- 
resentatives who serve this area, 
and prominent members of the Na- 
tional and American Associations, 
including President John T. Potts 
(National), President L. M. Knouse 


@ The third annual meeting of the 
Central States Mill Supply Club 
will be held at the Hotel Sherman, 
Chicago, on November 18. 

One of the outstanding features 
planned for this meeting is the - ———_—_____ — 


(American), George Eckhardt, 
Harry Rinehart and R. K. Hanson. 
The tentative program calls for 
a Directors’ meeting at 10 o’clock 
in the morning, luncheon for dis- 
tributor members and guests, meet- 
ing of distributors and manufac- 
turers, and a banquet at 6:30. 

The committee in charge of the 
arrangements for this meeting are: 
W. H. Clark, chairman; F. W. Cope- 
land, Geo. M. Bockstahler, E. K. 
Stoddard, H. F. St. George, W. H. 
Symonds, W. C. Teare and C, A. 
Channon, 


New Catalog For 
L. A. Benson Company 


@ A _ new catalog “C” covering 
transmission, tools, general shop 
supplies and some machine tools, 
including both wood and metal 
working machinery, has been issued 
by The L. A. Benson Company, In- 
corporated, Baltimore, Maryland. 
The catalog has about 500 pages 
and is bound in orange book cloth 
stamped in dark blue. It was pub- 
lished by R. R. Donnelley and Sons 
Company, Chicago. 


New Supply House in 
Waynesboro 


@ Lloyd B. Mize, for many years 
with James McGraw, Incorpo- 
rated, Richmond, Virginia, has or- 
ganized a supply house in Waynes- 
boro, Virginia, the Mize Supply 
Company, Incorporated. Territory 
covered will include Page, Rocking- 
ham, Madison, Greene, Albermarle, 





joint meeting of distributors and 
manufacturers scheduled for the 
afternoon session. It is planned 
that through this joint meeting the 
industry operating in this particu- 
lar trading area will arrive at a 
mutual understanding of many of 
its common problems. 
Approximately 250 distributors 
and manufacturers are planning to 
attend this meeting, including 75 
members of the Central States Mill 
Supply Club, who are distributors 
operating in the states of Illinois, 
Indiana, Wisconsin, Iowa and Neb- 
raska; distributors not affiliated 
with the Club but actively engaged 
in the distribution of mill supplies 
in the above mentioned states, as 
well as Minnesota, Missouri, North 


32 








The W. M. Pattison Supply Company, Cleveland, had two benedicts in the 
month of September (this month seems to be rivalling June for weddings). 
T. G. (Gordon) Vaughan (right) took Miss Mary Collins, daughter of Mrs. 
James J. Collins, as his bride on September 14, and Joseph A. Pickett (left) 
married Miss Madeline Hunt, daughter of William J. Hunt on September 18. 
Mr. and Mrs. Vaughan will reside in Lakewood, Ohio, and Mr. and Mrs. 
Pickett will reside in Cleveland Heights. 
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* HEWITT distributors are finding an 
ever increasing response to their sales 
efforts on industrial rubber goods. The 
word is going around about the long 
life HEWITT is building into industrial 
rubber products and the new proper- 


ties that are being compounded into 


own Lhe 
SALE” Calls - 








hi SN 


\| / ~ 


hose and belting. ... Supporting the 
superiority of the line itself is an ag- 
gressive advertising campaign that is 
digging deep into your markets with 
dominating space in leading publica- 
tions. We will be glad to tell you more 


about the HEWITT profit franchise. 


RUBBER | 


HEWITT corporation 


| | BUFFALO 
HOSE 
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CONVEYOR AND TRANSMISSION BELTS 


NEW YORK 


PACKING 
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| Flewanna, Buckingham, Nelson, 
| Amherst, Rockbridge, Augusta, 
| Bath and Allegheny counties, Vir- 


-- | ginia. 
ore 1i€é aics |The company will handle Good- 


rich mechanical rubber goods, Alex- 
| ander Brothers’ belting, Norton 


a | abrasives, Victor hack-saw blades, 
| Walworth fittings and wrenches, 
r | Jenkins valves and other lines. 
‘ | 
| 
| 


Industrial Supply Acquires 


This is the experience wapbenedenashonendeants 


of Dealers who are now 
handling the new 


KED 
TANG 


SIMONDS FILES 


for every industry are 





@ Industrial Supply Company, Salt 
Lake City, Utah, has established 
an air-conditioning department, 
with Stewart Lindsey, formerly of 
The York Ice Machinery Corpora- 
tion, operating in a sales capacity 
| in the San Francisco district, in 
charge. In this activity, Industrial 
| Supply represents the Amplex Di- 
vision of Chrysler Motors as dis- 
tributor of “Airtemp” air-condi- 
tioning equipment in the _ inter- 
mountain territory. The company 
will establish sub-agents through- 
out the territory, and will make a 
strong drive for air-conditioning 
business, not only in industrial 
plants of all types, but in resi- 
dences, offices and other buildings 
as well. 

Mr. Lindsey’s office and the air- 
conditioning display room is located 
in a recently acquired space in the 
same building and directly next to 
the company’s main office. 

The company has also taken over 
| the space right next to the air- 
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perfect tools that cut 
smoothly and resist 


wear longer. 


Sell your trade this 
better cutting file for 
more profit and cus- 


tomer satisfaction. 


Dealers desiring information about open 
sales territories should write at once. 


SIMMONDS 
SAW AND STEEL CO. 


ESTABLISHED 1832 
FITCHBURG, MASS. 
CHICAGO, ILL. 





A group from the industrial Supply 
Company, Salt Lake City, with a 
manufacturer’s representative, just 
about to ring down the curtain on a 
hard day’s work. The manufacturer's 
man (second from the left) is J. B. 
Ray, vice-president of the Themec 
Company, Incorporated, Kansas City, 
who had just returned from a sales 
trip with Rudolph Orlob (extreme 
right), president of Industrial Sup- 
ply. J. H. Oleson (left) is vice- 
president and manager of the com- 
pany and Lewis Squires, salesman is 
third from the left. 
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GREATER REPUBLIC STEEL SORPOBATION 


cccepts the challenge of industry 


With assets increased by more than $40,000,000, with greatly enlarged 
reserves of northern iron ores, with advantageous terminal facilities on the 
Great Lakes and strategically located additional plants, a greater Republic 
Steel Corporation accepts the challenge of every steel-using industry. 

The merger of Corrigan-McKinney Steel Company and Newton Steel 
Company with Republic Steel Corporation is one of far-reaching signifi- 
cance. Corrigan-McKinney Steel Company brings to Republic tremen- 
dously increased facilities for the production of high grade pig iron and 
steel. Newton Steel Company has long been an important source of supply 
for quality sheets. 

Even before the acquisition of these companies, Republic was the world’s 
largest producer of alloy steels, including the famous Agathon line, 
ENDURO perfected stainless steels and the new Republic Double Strength 
high tensile steels that are lightening the weight of nearly every type of trans- 
portation unit. Republic has been the sole maker of rust-resisting Toncan 
Iron for more than 27 years—the pioneer in the development of electric 
resistance welded pipe—the maker of Sil-con low-loss electrical sheets and 
coiled strip. 

In addition to making these trade-marked products, Republic continues 
to occupy an important place among the producers of high quality plain 
carbon’'steels in practically all commercial shapes. 

A greater Republic Steel Corporation accepts the challenge of industry 
—looks optimistically to the future—keeps pace with the increasing de- 
mand for ever better steels—steels lighter in weight—steels of greater 
strength—steels more resistant to corrosion and high temperatures—steels 
that strike a new note in beauty—steels more dependable, longer lasting 
and more economical. 
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Republic Steel 


CORPORATION 


GENERAL OPFICES:-: TOUNGSTOWN, OHIO 


ALLOY AND CARBON STEELS 
TONCAN IRON © STAINLESS STEEL 
PIPE AND TUBULAR PRODUCTS 
BARS AND SHAPES « PLATES 
HOT AND COLD ROLLED STRIP 
HOT ROLLED, COLD ROLLED 
AND SPECIAL FINISH SHEETS 
TIN PLATE «© WIRE PRODUCTS 
NUTS, BOLTS, RIVETS, ETC 
DIE ROLLED PRODUCTS 
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You Can Sell Lenox Blades 
With Satisfaction and Profit 
.The now famous LENOX HIGH SPEED BLADES meet in- 


dustry’s highest standards for toughness, performance and uni- 
formity. More and more users are learning that they are the best 


at any price. EN 
HIGH SPEED { 


HACK SAW BLADES 
AMERICAN SAW & MFG. CO, SPRINGFIELD, MASS., U.S.A. 
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The New R &M “Bantam” 








= Electric Hoist 


Faster lifting for all light 
work. It is small in size, 


headroom 13”. 


LIGHT IN WEIGHT 
FAST IN SPEED 
SWIVEL TROLLEYS 
ROPE CONTROL or 
PUSH BUTTON 
CONTROL 
LOW IN COST 























sis PROFITABLE TO - 





SELL 


























Entirely as reliable in opera- 
tion as the larger R & M electric 
hoists. Replace slow chain hoists 
at busy locations and reduce 


your customers costs. Join in 
the swing to electric hoists 
that open up a new market for 
the new day. 








ROBBINS & MYERS, INC. 


HOIST AND CRANE DIVISION 


SPRINGFIELD - . 


OHIO 











Presenting part of the organization 
of one of the newer supply houses in 
Philadelphia known as H. L. Kent, 
Incorporated. All the men in this 
group have had years of experience 
in the supply business. At the ex- 
treme left is E. J. Wilson, treasurer, 


C. O. Hedner, Yale and Towne Manu- 


facturing Company, H. L. “Hod” 
Kent, president, Charles C. King, 
secretary, and Austin Minnich, sales 
department. 





conditioning department for what 
is called a machinery display room, 
and all the area in the rear of the 
building behind the main office, air- 
conditioning department and ma- 
chinery display room is used for 
stocking, shipping, receiving and 
so forth. In the machinery display 
room will be shown such items as 
electric motors, electric tools, lathes 
and hoists. 

Industrial supply is going after 
v-belt drive business energetically. 
An engineer specializes on this 
phase of the company’s sales activi- 
ties and renders every possible as- 
sistance to the regular line sales- 
men. Industrial paint is another 
line which is being pushed hard 
and successfully by the company. 

The company also issued its first 
industrial catalog, which lists all 
the stocks it carries and empha- 
sizes the point that it is the com- 
pany’s policy to give as complete 
service as possible on every line. 

A Reo truck has been added to 
the company’s fleet of trucks in 
order to give the best possible de- 
livery service. 

Officers of the company, which 
was established in 1927, are Ru- 
dolph Orlob, president; J. H. Ole- 
son, vice-president and manager, 
and F. W. Squires, secretary-treas- 
urer. The company covers Utah, 
Idaho, western Wyoming, Montana, 
eastern Nevada, Arizona and west- 
ern New Mexico. 
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From our factory or from four warehouse stocks 
we can ship almost any quantity of cap screws 
and set screws required immediately. Thirty 


million Cleveland Cap 
WHEN YOU NEED CAP SCREWS pidmplly sows ce mainines 
in stock at all times, in 

a full list of sizes, American Fine and Coarse 

threads, packed in kegs and cartons for imme- 

diate delivery. No waitings Fe “years this 

company has m aintained stri c policy of 

protection to mill guppit & policy we 

intend to continu®: do many 

of our custo} ™ of the 
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Company name 








FIBRO FORGED 





SCREWS 





Patented by 


HOLO-KROME 


TRADE MARK 


Progress is Necessary 


Manufacturers of machines and tools are re- 
designing their products — they must have 
‘stream lines.” It's modern. 


Holo-Krome, too, made a definite, progres- 
sive step when Fibro Forged Screws were an- 
nounced some months ago. 


You know, Fibro Forged Screws are different 
because they are made by an entirely new 
process, patented by WHolo-Krome. The 
results of this new process are many, chief 
among them, is Continuous Fibres, uncut and 
unbroken, running from one end of the screw 
to the other. Giving strength where most 
needed for Unfailing Performance. 

Distributors can look to re-designed products 
for sales. Fibro Forged Screws go hand in 


hand with stream line designing — they're 
both modern. 


HOLO-KROME SCREW CORP. 
BRISTOL - = = = = CONN. 


Note to Distributors 


Let Holo-Krome analyze your market and show you how 
to get more Fibro Forged Screw business. It's there and 
their Productive Sales Plans will bring it in. Others are 
using them, why not you? Write to-day. 
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Charles H. Day, of the Charles H. 
Day Company, Portland, Oregon, has 
been distributing materials handling 
equipment as a specialty since 1928. 
Mr. Day, who is shown at the right, 
modestly insisted on getting another 


| man into the picture, who drove off 


in a truck before his name could be 
secured. 


Channon Officials Pleased 
With Contest Results 


@ The unusual contest staged by 
the H. Channon Company, Chicago 
distributor, among its customers 
and prospective customers for ideas 
as to new lines it might effectively 
merchandise, has been completed, 
and winners have been decided upon 
by the board of judges, composed 
of Norman Durrie, secretary of the 
Central States Mill Supply Club; 
Edward J. McOsker, western editor 
of MILL SUPPLIES and H. E. 
Hilty, western manager of Factory 
Management and Maintenance. 
Cash awards were made by the 
H. Channon Company for the win- 
ners of the first three places and 
for 15 suggestions rating honorable 
mention, and competition was so 





_ keen that three contestants were 
| tied for first place and two for 


third. 
One of the most striking features 
of the contest was the interest it 








| Business activity in the territory 


covered by W.L. Blake and Company 
of Portland, Maine, must be increas- 


| ingly active. A. W. Blake, general 


manager of the company, is shown 
personally checking over the orders 
and purchases, with Mr. Blake’s sec- 
retary lending a helping hand. 
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THE PLUS = FACTORS IN BETHLEHEM STEEL PIPE 


Bethlehem Quality Standards 
Upheld by rigorous inspection 


ethlehem Steel Pipe is just the pipe 
for the industrial user who insists on 
nothing less than quality that is uni- 
formly dependable in all his purchases. 
For not only do Bethlehem quality stand- 
ards prevail at each stage in the making 
of Bethlehem Pipe, but these standards 
are upheld by exceptionally rigorous and 
thorough inspections. 

The tests and inspections made during 
welding and finishing, and also immedi- 
ately following these operations, are so 
comprehensive that for any ordinary use 
of pipe they could well be considered 
sufficient in themselves as a check on 
quality. But before shipment another 
series of inspections is made that overlaps 
these prior inspections and includes check- 





ing on all such details as the correctness 
of the taper and pitch of the threads and 
the uniformity and accuracy of diameter 
and wall thickness. 

These careful inspections and the Beth- 
lehem quality standards of manufacture 
that precede them assure the mill supplies 
distributor that Bethlehem Pipe will prove 
adequate to the demands of his most 
exacting customers. 





Bethlehem District Offices: Atlanta, Baltimore, Bos- 
ton, Bridgeport, Buffalo, Chicago, Cincinnati, Cleveland, 
Dallas, Detroit, Houston, Indianapolis, Kansas City, 
Milwaukee, New York, Philadelphia, Pittsburgh, San 
Antonio, St. Louis, St. Paul, Washington, Wilkes-Barre, 
York. Pacific Coast Distributor: Pacific Coast Steel 
Corporation, San Francisco, Seattle, Los Angeles, Port- 
land, Salt Lake City, Honolulu. Export Distributor: 
Bethlehem Steel Export Corporation, New York. 


COMPANY 


ILEHEM, PA. 
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CONVINCE with 
--* CUTTING CAPACITY 


Barnes Distributors Profit by 


Serving Better. 





This Series of 


Messages Tells Why and How 


* There is one way of selling hack saw blades that has never 
failed to prove entirely satisfactory. 


vince customers with cutting capacity. 


No high pressure salesmanship is needed. 
matter of helping users do a more efficient cutting job by intro- | 
ducing them to Barnes blades and Barnes service and letting 
them discover for themselves how Barnes can help them reduce 


costs and promote efficiency. 


Barnes gives distributors every sales tool to work with. 
Blade types for every job. 


Blade quality and cutting capacity 


And that way is to con- | 


It is simply a 


whose superiority has been proven both in tests and on the job 


in plants of users. 


And a corps of factory-trained salesmen 


(the largest group in the business) to help you sell, and to 
help your customers to correct blade selection and use. 


One big thing that this “convince-with-cutting-capacity” | 


type of selling does is to make permanent friends. Once users 
have discovered the benefits of Barnes blade service, you don’t 
have to come back and sell them over again each time an order 
is placed. Their preference for Barnes is firmly established. 
And you benefit from a constantly growing and highly profit- 


able backlog of repeat business. 





METAL CUTTING 
BAND SAW 
BLADES... 


Made with hard edge 
and flexible back for hard 
metals; spring temper for 
non-ferrous metals and 
sheets. All Barnes Metal 
Bands are welded, not 
brazed, making a joint as 
strong as the blade itself. 
Wins users’ preference for 
fast, accurate cutting. 


Other Barnes Blades for 
Every Purpose 





W. O. BARNES CO., INC. 


1297 Terminal Ave. 


BARNES 


BETTER Hack saw BLADES 


DETROIT, MICH. | 


} 
| 
| 
| 
} 


J. B. Ortlund, who travels central 
Iowa territory for Globe Machinery 
and Supply Company, Des Moines, 
Iowa, has been with Globe for more 
than 25 years. One of the products 
he sells is Quigley’s protective coat- 
ings and points with pride to many 
of the outstanding jobs he has done 
with this product. He knows at all 
times what is going on in his terri- 
tory and is always on his toes for 
business, whether large or small. 


aroused among all types of plant 
workers, from owners and super- 
intendents down to errand boys. In 
fact, one errand boy was the re- 
cipient of an award. Purchasing 
agents, foremen, machinists and 
many other types of plant men were 
included among those competing in 
the contest. 

Aside from the ideas for new 
lines obtained by the H. Channon 
Company, there was a very definite 
sales promotion value attached to 
the contest, which is not lost sight 
of by President F. W. Copeland and 
J. L. Taylor, vice-president and 
sales manager, in summing up re- 
sults. It placed the name of the 
company prominently before many 
direct and remote buying factors in 
hundreds of plants and undoubtedly 
occasioned a careful study of the 
Channon catalog in numerous in- 
stances, 


Expands Sales Force and Line 


@ Housh Industrial Supplies, In- 
corporated, Evansville, Indiana, has 
added Henry C. Wiggers to its sales 
force. Mr. Wiggers will cover 
Evansville and Vincennes territory. 
Two new lines have also been 
added by the company as follows: 
The Linde Air Products line of 
welding rods, cutting and weld- 
ing equipment, and Armstrong 
Brothers line of tool holders. 
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every car 


What a “beating” the modern motor car takes! 


Terrific impacts at high speeds ... gruelling vibra- 

tion ... extreme temperature changes... constant 

use. Month after month... these causes of loose- 

ness, squeaks and rattles pound away. Yet the mo- 

tor car remains safe ... smooth-running—because 

of 746 “unseen springs.” 746 live, continuously 

of 1840 SUBSTITUTE Fa, working Spring Washers—in every car—retard wear 
qf SPRIN ; Cn ; 
—compensate for play and looseness. Only a Spring 


Washer has this S swe Action! 
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NEW FOLDERS 
COVERING SPECIFIC 
PACKING 

p APPLICATIONS 


The major types of Belmont 
Packings are shown and each 
folder devoted to a particular 
packing requirement. 


CONSISTENT, WIDE- 
SPREAD ADVERTISING 
Carefully chosen trade maga- 


zines carry Belmont's message 
to industry with consistent 











regularity. 




















DISTRIBUTORS 


SELL MORE 
PACKINGS 


What more can distributors ask for 
in the way of intelligent, well 
planned marketing cooperation— 
advertising in leading trade maga- 
zines that constantly drives home 
to industry Belmont's message; 
folders containing sought-after in- 
formation on packing applications 
(your name and address imprinted); 
complete sample kits for salesmen 
and other units that make for a most 
comprehensive plan of distributor 
cooperation. 


Take advantage of this service 
and SELL MORE BELMONT 
PACKINGS. 





x 4 Remember 


“THERE'S A_ BEL- 
MONT PACKING 
FOR EVERY SERV- 
ICE” 


THE CATALOG— 


Shows the complete line 
of Belmont Packings. En- 
gineering and application 
data makes this catalog 
valuable to 
maintenance en- 





gineers. 





PACING 

GPa my 

ee (2(-- BELMONT ~)© 

-o-- > 
CH ADE PAY 


THE BELMONT PACKING & RUBBER COMPANY 
Butler & Sepviva Streets * * * Philadelphie, Pa., U.S. A. 

















Opens New Industrial 
Electrical Department 


Supply Company, 
Evansville, Indiana, has opened 
an industrial electrical depart- 
ment for the distribution of elec- 
trical supplies. This new depart- 
ment will exclusively serve the 
electrical needs of the industry 
and L. C. Clipson, formerly con- 
nected with Frigidaire Corpora- 
tion at Dayton, Ohio, has been 
added as advisory electrical en- 
gineer. 

Major lines being handled are 
Allen-Bradley motor control, 
Wagner motors, Bulldog switches, 
panels and bus systems, Benjamin 
lighting equipment, American 
wire and cable, Appleton fittings, 
and Hubbell wiring devices. 

This department, which is in 
addition to the company’s general 
supply business and_ industrial 
refrigeration departments, will be 
built exclusively around the in- 
dustrial requirements in the 
company’s territory and will be 
expanded as these needs increase. 


® Evansville 


Celebrates First Year Under 
New Ownership 

@® On October 24 the Henry Walke 

Company, Norfolk, Virginia, cele- 

brated its first anniversary under 

its present ownership. The first 

year has been very successful and 








R. E. McKee, shown in the center of 
the above group, heads the power 
transmission and materials handling 
department organized by Central 
Rubber and Supply Company, Indi- 
anapolis, Indiana, on May 1. Mr. 
McKee is ably assisted by Chester 


Holmes (left) and Paul Baker 
(right). All men are technically 
trained, and the department has 


shown some excellent results. 
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DO YOU WANT IT? 


By 
E. B. GALLAHER 
Editor, Clover Business Service 
Treasurer, Clover Mfg. Co. | 


REN’T WE SOMETIMES apt to waste a lot of energy in going after 5-&-10 
business (which should be self-selling) and pass, unnoticed, some large-volume, 
real-profit merchandise which we might sell with even less energy and at less cost? 


To illustrate: At manufacturers’ selling prices, there was sold in the month 
of September a total of about 80 thousand dollars’ worth of Flint Sandpaper, while 
during the same period all the manufacturers together sold over 420 thousand dollars’ 
worth of Aluminous Oxide Papers and Cloths. 


These are only two of the divisions of an industry which sells around 975 thou- 
sand dollars a month—over 10 millions a year at your costs—it’s about twice that 
figure at consumer prices. But it illustrates our point. 


If you are wasting time on pick-up business and on low-profit, small- 
volume items, think what you could be doing if you diverted this energy to 
the sale of real-volume goods which carry substantial margins! 


There is nothing more profitable, no goods where large potential volume 
can be had with so little effort, than is found in the Coated Abrasives line. 


If you doubt it, we can prove it to you. 


How many 100-thousand-a-year customers do you know of in other lines?) We 
know of quite a tew. How many 50-thousand-a-year customers have you—we know 
of many who spend this amount for Coated Abrasives! How many 5-to-25-thou- 
sand-dollar accounts can you name—we know of an imposing number of such accounts 
in this industry! 


Unfortunately such accounts have not been handled by the Mill Supply Jobber 
—that is recently. The goods go direct from manutacturer to consumer. 

But there is no reason, with our help, why you 
can’t get your share of this volume business, and at a 
good margin to boot. 


Won't you give us a chance to show you? 





E. B. GALLAHER: 
Clover Mfg. Co., Norwalk, Conn. 


CLOVER MANUFACTURING COMPANY You may send me, without obligation, samples of 
NORWALK, CONN., 7 S. A. Green-Stripe Sandpaper. 


Red-Stripe Turkish Emery Cloth—for polishing. _ 
Yellow-Stripe Aluminous Oxide Cloth—for cutting 




















SANDPAPERS hard metals. The universal shop abrasive. 
. 2 Orange-Stripe Garnet paper—for woodworking 
METAL-WORKING PAPERS AND CLOTHS Orange-Stripe Garnet Cloth. 
WOOD-WORKING PAPERS AND CLOTHS Clover Grease-Mixed Grinding Compound. 
Clover Water-Mixed Valve-Grinding Compound 
CLOVER GRINDING AND LAPPING ____ _—_ en 
ComPOUNDS —— 
» Character of business \ A. 
MY 
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Sturdy Steel Ousts 
Wood 





Patented 
Patents Pending 


‘Hallowell’? Work-Bench Of Steel 


The ready-made, shipped out of stock “HALLOWELL” 
Steel Bench Equipment has already made such head- 
way that you ought to give it serious consideration in 
case you haven’t done so. 


The “HALLOWELL” Line is an _ honest-to-goodness 
money maker, but as this space is entirely too small 
to tell you all about it, be sure to write us for our 


BULLETIN 445 and others 


And our many salesmen continually working with and 
for Dealers to increase their sales, demonstrate that 
we practice what we preach—Co-operation. 








OUR BEST SELLERS 


*“HALLOWELL” Steel Work-Benches 
“HALLOWELL” Steel Work-Tables 
“HALLOWELL” Steel Work-Benches, 
Semi-Purtable 
“HALLOWELL” Steel-Wool Work-Benches 
“HALLOWELL” Steel-Wood Work-Tables 
“HALLOWELL” Steel Bench Drawers 
“HALLOWELL” Steel Chairs 
“HALLOWELL” Steel Stools 
“HALLOWELL” Foremen’s Desks 
“HALLOWELL” Steel Shop-Furniture 
“HALLOWELL” Steel Floor Trucks 
“UNBRAKO” Hollow Set Screws 
“KNURLED UNBRAKO” Socket Head Cap Screws 
“UNBRAKO” Stripper Bolts 
“UNBRAKO” Pipe Plugs 


Power Transmission Appliances 





























BRANCHES BRANCHES 


BosTON JENKINTOWN, PENNA. ew vor 


CHICAGO SAN FRANCISCO 
DETROIT Box 519 sT.LouIs 


STANDARD PRESSED STEEL CO. 
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The group of young fellows above is 
a part of the sales staff of L. A. Ben- 
son Company, well-known distributor 
organization in Baltimore. On the 
left is Ray Baldwin, specialist on 
anti-friction bearings and transmis- 
sion appliances, William W. Eitel, Ed 
Horgan, Walter Prince and Henry 
Fox. 


sales have shown a substantial in- 
crease. 

The company celebrated its 
fiftieth anniversary in 1934, at 
which time it acquired complete 
ownership. The present owners 
and length of continuous service 
to the company are as follows: 
Joseph Rickert, Jr., over 18 years; 
Leonard R. Shepherd, over 16 
years; Robert S. Page, over 15 
years; Edward L. Norman, over 
10 years, and Linwood F. Perkins, 
over 9 years. 


Standard Automotive 
Inaugurates Sales Campaign 


@ A special sales campaign has 
been inaugurated by Standard 
Automotive Supply Company, 
Washington, D. C., the general plan 
of which is outlined below. 

The salesmen have been divided 
into two teams, the Reds and the 
Blues. The company selected seven 
of its leading repeat items and is 
offering as a prize to the winning 
team, a free trip to Atlantic City 
Service Industries Show in Decem- 
ber, all expenses paid. 

A large map showing the road 
from Washington to Atlantic City 
has been made up and credit will 
be based upon a certain number of 
miles, covering the following fac- 
tors: number of miles for each 
new account on any of the items 
listed in the campaign; number 
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Says E. A. HIRSHON 


Sales Manager 


W. S. WILSON CORPORATION 


New York 


Sales Manager E.A.Hirshon 

and his sales force. Here's 

a wide-awake outfit that's 
making Alemite pay 






IT IS EASY TO BUILD 
PROFITABLE VOLUME 
WITH ALEMITE 


The Wilson Corporation is one of the top-notch 
mill supply houses in the country. And the Wilson 
salesmen are “going to town” with Alemite, be- 
cause Alemite gives them a line that’s complete 
—fittings, hand guns, powerguns, and the finest 
industrial lubricants that can be made. 


Alemite helps you “crack open” new accounts 
that develop into profitable customers. And re- 
member, Alemite backs you up with consistent, 
powerful advertising. 

Read Mr. Hirshon's letter, and then drop us a 
line for further information. 


ALE MIT E~— 4 Div. of Stewart -Warner Corp'n. 


1886 Diversey Parkway Chicago, Illinois 





W.S.WILSON SALESMEN ARE 
MAKING REAL MONEY 
WITH THE ALEMITE LINE” 
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ALEMITE puoyst Res 


UBRICATION 


Air-operated ‘Rock Crusher” 


1612 — Hydraulic Fitting 


=| 


5585— Hydraulic Gun 


1056—Gat Gun 


5571— Double 
Ball-jointed Hose 


_—7 
Ree 
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1401— Buttonhead Fitting 


} 


ca. 


1001 — Volume Gun 
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How TO 
MAKE PROSPECTS 


want YOUR line 














Read below about simple rule 
that leads to increased sales 











and satisfied customers 


HEN you are picking lines to 

sell, select only those which of- 
fer features and advantages that the 
salesman can use to develop the pros- 
pect’s desire for YOUR line. 


Do this and sales will come faster; 
buyers will be better satisfied because 
they were first made to WANT what 
YOU have to sell. 


Take Air Compressors, for instance. 
When we 


dealers and users alike seemed to sum 


first entered the business, 


up the whole subject by announcing 
that “A compressor’s a compressor.” 
a lot alike. ‘That 
is, as far as their operating principle 
goes, and they all use about the same 
list of parts. 


Compressors are 


Recognizing these facts, Quincy set 
out to— 


l. Find and use higher quality parts 


2. Improve design and workmanship 


to make the Sé parts more e thie tent 
and to lengthen the service life of 
Quincy Compressors. 


Quincy Compressors are built in 
range of sizes for a wide 


a complete 
variety of industrial 





We know we have succeeded because 
more dealers are 
concentrating on Quincys. They are 
making their prospects WANT 


Quincy Compressors. 


and more of our 


Decide now to investigate Quincy features 
Distributor Plan. 
today. Use the coupon below. QUINCY 
COMPRESSOR CO., Quincy, Illinois. 
Branches: 205 West Wacker Dr., Chicago 
and 30 Church St., Nexe York City. 


and our Send for it 


UINCY 


Compressors 





ee ee ee ee ee ae 


Quincy Compressor Co., Firm Name 
Quincey, DL, Dept. M-t1 

| a 
Gentlemen: Without ob Addres 
ligation please send me 
literature and details of City 


Distributor Plan on 


Quincy Compressors Your Name 
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Oveda L. Oberg, office manager and 
auditor of the H. W. Sharp Company, 
Portland, Oregon, has put in 18 years 
with that organization. Previously 
she had been employed by the West 
Oregon Lumber Company for five 
years. 


of miles for the highest volume of 
sales on each of these items: 
number of miles for the highest 
volume of sales on all lines; 
number of miles for the highest 
number of orders per number of 
calls per week. 

Penalties have also been set up as 
follows: Penalty of number of 
miles per week for any man who 
fails to leave the office before 9 
A.M.; penalty of number of 
miles per week for failure to make 
at least 50 calls per week; penalty 
of——number of miles per week 
for not turning in a sales report 
each day. 














Each week’s progress is recorded 
on the map, not only as far as the 
team is concerned, but the in- 


dividual progress as well. 





James Feir, formerly manager of the 
Duluth office of the Marshall-Wells 
Company, and recently elected a vice- 
president of the company, is now 
manager of the Portland, Oregon, 
office. He assumed his duties there 
about the middle of June, following 
the resignation of George H. Young. 
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Bcc your customer how much he 
saves by using Bunting Machined and 
Centered Bronze Bars instead of the old- 
fashioned rough cast bar. Show him how 
the 13” length of a Bunting bar provides 
savings not obtainable from any 12” bar. 
The far superior quality of Bunting Bronze 
unmistakably will reveal itself to any ma- 
chinist who cuts into it. The results of your 
sale of Bunting Bronze Bars are profit and 


satisfaction to your customer and to you. ; 
@ Users will tell you that there is 
nothing as good as Bunting Babbitt 
except another bar of Bunting Babbitt 

the greatest industrial anti-friction 
metal known to mechanical industry. 


@ There are 121 stock 
sizes of Bunting Bronze 
Cored and Solid Bars. We 
help you sell them by con- 
stant, consistent national ad- 
vertising. 


THE BUNTING BRASS & BRONZE 
COMPANY, TOLEDO, OHIO 


Branches and Warehouses in All Principal Cities 


BUNTING 


MACHINED AND CENTERED BRONZE BARS 
ANTI-FRICTION METAL 














NOVEMBER 1935 47 








This Messages Mddsessed bo Lunkenheime 
Distitulors and Shei Salesmen. 











Fairmount Plant—Cincinnati 
Bronze Products 


Seeing Is Believing 


A trip through the Lunken- Many of our distributors and 
heimer plants and laboratories is their salesmen, also numerous 
an experience long to be remem- valve users, have visited our fac- 
bered. It gives the visitor a new tories and observed for themselves. 
conception of what constitutes real Others have not had the oppor- 
valve quality—and a realization of tunity—we wish all could come 
the painstaking care, exactness, and see how we strive unceasingly 
and the research and development to make every Lunkenheimer 
work that go into the attainment Product reflect the high 
of Lunkenheimer quality. ideals of the organization that 


nie builds it. 
Visitors are amazed when they 


see the thorough attention given That we succeed in this en- 
to manufacturing details and deavor is attested by the legion of 
testing procedure. They realize customers who continue to pur- 
that no expense is spared—no chase and use our products, 
care is omitted—to make Lunken- and the loyal sales cooperation 
heimer Products outstanding in of our entire distributor 
craftsmanship and quality. organization. 


HE LUNKENHEIMER SO 


~~ QUALITY = 
CINCINNATI, OHIO. U.S. A. 
> BOSTON 


NEW YORK CHICAGC 
PHILADELPHIA AN FRANCISCO 





EXPORT DEPT 318.322 HUDSON ST. NEW YORK 


Carthage Plant—Cincinnati 
Iron and Steel Products 








L QUALITY 


9-17-14 
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Doherty Hardware 
Adds New Lines 


@ Doherty Hardware Company, 
Limited, Baton Rouge, Louisiana, 
has added four new lines to its in- 
dustrial supplies as follows: Petro 


| unions; Republic Rubber Com. 


pany’s mechanical rubber goods; 
Penberthy injectors, and Cling-Sur- 


| face belt dressing. 


The company has also added J. S. 
Devall and W. L. Dunning to its 
sales staff. 

In order to stimulate business 
from sugar manufacturers and 
gins, the company is writing in- 


| dividual letters to these manufac- 


turers offering high-grade service 
on industrial supplies used by these 
manufacturers. 


New Salesman For 
Murdock Company 


@ J. C. Wiper has been added to 
the staff of M. F. Murdock Com- 
pany, Akron, Ohio, as house sales- 
man. Mr. Wiper has had seven 
years of experience in selling 
rubber and general mill supplies 
and should prove a profitable addi- 
tion to the sales staff of this com- 
pany. 


Takes on Battery Line 


@ Williamson Supply Company, 
Williamson, West Virginia, has 
taken on the Exide Battery line and 
will distribute this product in 
fifteen counties in south West Vir- 
ginia, Eastern Kentucky and South- 
west Virginia. 





Harry C. Couter, welding and safety 


| equipment specialist with the Sligo 


Iron Stores Company, St. Louis, and 
“Russ” Easton, assistant sales man- 
ager, E. A. Kinsey Company, Cincin- 
nati, both visiting Reading, Pennsyl- 
vania, where our photographer hap- 
pened along and recognized them. 
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Johnson Maintenance Bronzes are UNIVERSAL in acceptance 
as well as in name. Engineers and maintenance men—every- 
where—prefer Johnson UNIVERSAL Bronze because it gives 
them every good feature possible in Bearing Bronze. 


The alloy—S. A. E. 64—combines the proper elements in their 
correct proportions to insure the most satisfactory bearing 


performance. Complete machining eliminates defective bars, 
saves 25% in weight and makes a marked saving in tools 


and machining time. The range of sizes—182 Cored, 33 Solid— 
enables them to buy exactly according to their needs. 


There's a ready market for this line in your territory. Every 
factory—every mill—every machine shop is a prospect. Our 
planned selling and cooperative advertising will help you to create 
a demand. Our Six-Point policy protects you in every sale. Isn’t 
this the kind of a Franchise you have been looking for? Why 
not write today for complete details. 


JOHNSON BRONZE COMPANY ----NEW CASTLE, PA. 
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THEY HOLD TOGETHER the most versatile assemblies of new machines, machine 
tools and mechanical appliances on the show-floors today. 

A large majority of exhibited new machines are equipped with ALLEN Hollow 
Set Screws, Hollow Head Cap Screws — emphasizing the trend in modern 
design; the types of equipment which make continued progress certain. 
Our Distributors need only point out this fact to secure preferred consid- 
eration from machine-builders. The Allen policy protects the Distributor 
on this standard-equipment business — the VOLUME sales. 


THE ALLEN MEG. COMPANY 


Harrrorn, Conn. W.$.A. 





H. M. Rathburn, general manager of 
the Western Supply Company, Lin- 
coln, Nebraska, temporarily gave up 
his work checking over some stock in 
the storeroom when a MILL SUP- 
PLIES editor happened along and in- 
vited him to go out the back-door 


| and have a snapshot taken. 


Globe Offers FHA Service 


@ The recent issue of the Globe 
Machinery and Supply Company 
magazine stresses the advisability 
of investigating FHA industrial 
loans and offers the company’s 


| services in preparing necessary 
| forms. 


The item states: “It is sound, not 


| speculative to make capital (plant 
| and home) improvements today on 
| deferred payments if you do not 


| have the cash available. Cooperat- 


ing with the Administration, the 
Globe Machinery and Supply Com- 
pany offers’ financing = service 


| wherever it is needed.” 


Fred Ellfeldt Makes Low 


Gross in Golf Tournament 


@® During the Missouri Golf Tour- 
nament held by the women mem- 
bers of the Kansas City Country 
Club, Fred A. Elifeldt of the Ell- 
feldt Hardware and Machinists 
Supply Company, Kansas City, and 
his partner, Mrs. P. L. Pepper, had 
low gross with an 82 in the mixed 
Scotch played on October 3. About 
40 teams participated, but Fred 
and Mrs. Pepper, a former city golf 
champion, were able to defeat all 
of them. 


_ White Supply Adds New Lines 


' 


@® The following lines have been 
added by the White Supply Com- 
pany, Waterbury, Connecticut, to 
its industrial supplies: Pittsburgh 
Tool Steel Wire Company’s drill 


| rods; Raybestos Manhattan Rub- 
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EVERYTHING 
for he MECHANICAL 
TRANSMISSION 


of POWER 


Only the Dodge line 
offers the right 
clutch, bearing or 
pulley for every job. 
Whether the drive is 
for a single machine 
or a group of ma- 
chines, much depends 
upon the individual 
appliances compris- 
ing the drive unit. 
Dodge drives offer the 
advantages of stand- 
ardization and a 
single guarantee of 
performance. Parts 
made together work 
best together. 


Dodge distributors are able to offer their customers the 
best drive for every job—no necessity for compromise 
on type of clutch, bearing or pulley because the 
Dodge line is complete and covers every power trans- 


DODGE MANUFACTURING CORPO 
MISHAWAKA, INDIANA 


THE Righ} DRIVE FOR EVERY JOB 
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MILWAUKEE INDUSTRIAL BRUSHES | 


Let this CHECK-CHART 
tell you about the brush 
line you sell 





Are the brushes you sell well known 
and do they have a reputation for 
economical, long-lived service? 


* 
Does the line enable you to offer 
every type of brush — bristle, wire 
fibre —for all industrial require 
ments? Also industrial brooms? 


Does it enable you to supply special 
made-to-order brushes where unusual 
applications are encountered? 


Does the manufacturer give you full 
crotection and cooperation in your 
sales efforts? 





Is there an adequate margin of profit 
on each sale? 


Does the line enable you to provide 
your customers with prompt service on 
all brush items, yet keep your own 
stocks within reasonable limits? 





| 


Milwaukee | 


YES 


YES 


YES 


YES 


YES 


YES 


Other 








Unless you can answer all the above questions in the affirma- 
tive, you are not in a position to secure maximum profits from 
If you would like more information 


your brush sales efforts. 


about the Milwaukee line, write today .. . 


Do you have your copy of the 
Milwaukee New Condensed 
Catalog? 





REMEMBER 


MEANS 
ERUSH EXCELLENCE 

















“PLRILT™ Wire Wheel Brosh 





“MONOBILT” Wire Wheel 
Brush With Interchangeable 
Centers 





“DURO-BILT” Tampico 
Wheel Brush 





THE MILWAUKEE BRUSH MANUFACTURING CO. 


2212-2236 North 30th Street 


INDUSTRIAL BRUSHES AND BROOMS OF QUALITY 


FOR PRODUCTION AND MAINTENANCE REQUIREMENTS 


- 


MILWAUKEE, WISCONSIN 








ber Company’s mechanical rubber 
goods; Wilbur and Williams Com- 
pany’s Totalite, Totalume and 
Totrust paint; Norton Company’s 
abrasives and Eagle belt lacers. 

Vance A. Taylor has been added 
to the company’s sales staff. 

The company has also inaugu- 
rated a campaign advertising its 
“Teletypwriter Tool Service” as 
representatives of Standard Tool 
Company. 


Federal Pipe Reports 
Improvement in Building 


@® Federal Pipe and Supply Com- 
pany, Fresno, California, reports 
a noticeable improvement in gen- 
eral building activity in its terri- 
tory, and due to this improvement 
has added to its general pipe and 
fitting line Soil pipe and fittings. 

Frank Rata has been added by 
the company to cover Fresno city 
trade. Mr. Rata was formerly 
connected with local automotive 
body building shops. 

The company also reports a 
decided improvement in the sale 
of electric tools, drills, hand 
tools, as well as larger equipment 
such as chain hoists, and so forth. 


Sales Meetings Featured 
By Standard Equipment 


@ Regular sales meetings which are 
attended by representatives of 
manufacturers whom Standard 
Equipment and Supply Corporation 
of Hammond, Indiana _ represent 
will be held this winter by the com- 
pany. In addition to manufac- 
turers’ representatives, the sales 
staff of the company will also be 
in attendance. 








This handsome window display in 
the store of J. E. Haseltine and Com- 
pany, Portland, Oregon, is the result 
of the work of Sam Shimmens, in 
charge of the sales floor. Mr. Shim- 
mens is shown alongside the display 
of acetylene generators. 
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INSURES A TROUBLE-F 


The new testing machine with Stress- 
Strain Recorder and high temperature 
furnace equipment recently installed in the 
Powell laboratory. 





VIEW IN POWELL 
TESTING LABORATORY 
The Powell new testing laboratory with its 
competent engineers, chemists, and metal- 
lurgists — with its new and modern testing 
machines and analytical appliances — is 
your tangible assurance of a quality product. 
Accurate testing of all raw and finished 
materials is vital in the production of 
valves that will give you trouble-free serv- 
ice. This confidence or insurance is yours at 


no extra cost when you specify Powell Valves. 


EE PRODUCT 
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With -- new interest aroused in 
greater output of machine tools 





Sell --cutters to your customers 
that fully meet the New demands. 


Don’t miss the opportunizy just created by the 
recent machine tool show .. . sell your customers 
on the importance of good cutter equipment in 
maintaining new production standards and in 
lowering costs . . . sell them on the QUALITY of 
Brown & Sharpe Cutters that enables them to 


fully meet the new demands while giving lowest 


[BS 


See that every prospect has a copy of our new No. 32 
Catalog at hand as his buying guide of reliable cutter 


equi pment. 


REAL cutter cost. 


Brown & Sharpe Mfg. Co. Providence, R. I. 


—— i 


Brown & Sharpe Cutters 


JMIODERN— EFFICIENT—KEEP COSTS LOW 
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J. P. Jones (left) of Binghamton, 
New York, and H. E. Torell, sales 
manager, both with Syracuse Supply 
Company, Syracuse, New York, 
snapped while on a visit to Reading, 
Pennsylvania. 





Memo-grams being sent out by 
Standard Equipment will feature 
winter equipment such as concrete 
mixer heaters, tar kettles, electric 
heat guns, hot water heaters for 
contractors, and so forth. Sales- 
men will follow these memo-gram 
leads later for orders. 


South Bend Supply 
Issues Catalog 


@ South Bend Supply Company, 
South Bend, Indiana, has recently 
issued its Catalog “D,” which is for 
its industrial trade and in addition 
to its separate plumbing supply 
catalog. The catalog has nearly 
400 pages and is attractively bound 
in yellow Keratol (imitation 
leather) stamped in red and black. 
It was published by R. R. Donnelley 
and Sons Company, Chicago. 


Takes on Malleable Chain 
and Gear Lines 


@ J. W. Minder Chain and Gear 
Company, Limited, Los Angeles, 
California, has taken on the com- 
plete line of malleable chain manu- 
factured by Michigan Sprocket 
Chain Company, Detroit, Michigan, 
and Fabroil and Textolite gears 
manufactured by General Electric 
Company, River Works, West Lynn, 
Massachusetts. 

The company is planning to hold 
a special meeting on or about 
November 15 at which meeting 
some of the officials from the manu- 
facturers Minder Company repre- 
sents will be in attendance. 
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IN 90 DAYS 


Phenomenal utility and performance of new product 
solves leakage problems of leading industrial concerns 


Only recently available for general com- 
mercial purposes, Fostoria TiteSeal is now 
being used by many nationally known in- 
dustrials. Companies such as International 
Harvester, General Electric, American 
Laundry Machinery, Lunkenheimer Valve, 
Wright Aeronautical, Liquidometer, Chrys- 
ler Corporation, Cleveland Pneumatic Tool 
and scores of others have adopted this 
amazingly successful material for their spe- 


cific sealing requirements. 


Leakage problems with gas, vapor, steam, 


THE FOSTORIA PRESSED STEEL CORP. 
INDUSTRIAL DIVISION 


NOVEMBER 1935 


water, gasoline, oil, grease, alcohol, glycer- 
ine, acids, etc., can be solved quickly and 
permanently with Fostoria TiteSeal. New 
and different, Fostoria TiteSeal is far su- 
perior to other sealing compounds. Its 
broader utility and perfect performance 
opens a tremendous sales market to the 


Mill Supply Distributor. 


The Fostoria sales policy provides for 
selected distribution, only, and a complete 
program of sales and advertising coopera- 
tion. Your request will bring full details 
of the Fostoria proposition. 


e FOSTORIA, OHIO 





483 INQUIRIES FROM INDUSTRY 
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The new catalog of L. A. Benson Company, Inc., is the 
second Donnelley-built general catalog issued by this 
progressive house in the past six years. 


Plow much will it cost your | 
business if you don’t have a 
new catalog working for you 
next year? 


To learn how easily and quickly you can issue a new catalog— 


Write 


R. DONNELLEY & 


EAST TWENTY-SECOND 


R. 


350 


SONS CO.) 


STREET, CHICAGO 




















Adds New Lines 


@ R. B. Wing and Son Corporation, 
Albany, New York, has added the 
following lines to its industrial sup- 
plies: Greenfield Tap and Die Cor- 
poration; Carborundum wheels; 
Cling-Surface belt dressing, and 
fittings made by Imperial Brass 
Manufacturing Company. 


Briggs-Weaver Expands Lines 


@ Briggs-Weaver Machinery Com- 
pany, Dallas, Texas, has expanded 
its line of industrial and mill sup- 
plies by adding the following lines: 
Sherwin-Williams paint; Chicago 
Wire Company’s welding rod, and 
Westinghouse electric welders and 
electrical supplies. 


George F. Motter Dies 


® George F. Motter, president of 
George F. Motter’s Sons Supply 
Company, York, Pennsylvania, died 
on October 19, 1935. 


C. J. Stanley Dies 


@® Charles J. Stanley, former vice- 
president and general manager of 
the M. I. Wilcox Company, Toledo, 
Ohio, died at the age of 61 at his 
home in Coldwater, Michigan. He 
had been ill since February. 

Mr. Stanley was vice-president of 
the Darling Manufacturing Com- 
pany, Bronson, Michigan, at the 
time of his death. He left Toledo 
four years ago after 41 years of 
service with the Wilcox Company. 





Paul Hagerty, president of Hagerty 
Brothers, Peoria, Illinois, must be 
motor minded as well as interested 
in mill supplies. We can’t quite fig- 
ure out whether he is taking the 
motor out or putting it back again, 
but whichever it is, he seems to be 
successful. 


MILL SUPPLIES 
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Our present campaign showing how 
to make wire rope live longer is 
bringing unprecedented returns. 


Wickwire Spencer Wire Rope is recognized in 
every industry for its long life and uniformity. 
Dealers offering this rope to their trade find 
SCHEDULES _ therefore that it not only meets with ready 
acceptance, but establishes them as dealers 
who handle quality products. 


NATIONAL 


West Coast Lumberman 


Construction Methods = -§ W/ICK WIRE SPENCER STEEL CO. 
sngreneanied 41 East 42nd Street, New York City 


Timberman 
oui Buffalo Chicago San Francisco Worcester 
Petroleum Engineer 





Wickwire Spencer Steel Co., 41 East 42nd Street, New York City 


Petroleum World 


Pit & 
wa Quny Please tell me more about the new Wickwire Spencer distribution and cooperative 
National Engineer advertising plan. 
Oil Weekly RR silo i ites oP ee an fe Pee cent nn Sem MELA cr 
Buildings & Building 
Management a cs ciig ten need ee ee eee ee NG iia Aneeeecunte 
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DEALERS REPORT 
“Sales Come Easy” 


If you haven’t seen the new Dumore K-G 
*Vari-Speed”’ Flexible Shaft Tool, don’t de- 
lay doing so — already it’s proving a sensa- 
tional money-maker for distributors. 


Its most popular new feature is the variable 
speed control — an adjustable electric 
governor, not a ‘“‘power.stealing” rheostat. 
A twist of the wrist steps up the 4 H.P. 
continuous duty motor as high as 12,000 
R.P.M. for grinding —or throttles it down 
as low as 1700 r.p.m. for cutting iron, steel 
and the harder alloys. 


Thus it drives mounted wheels at the correct 
peripheral speed for grinding — rotary files 
and milling cutters at the most productive 
speed for either hard or soft metals. The 43" 
shaft with ball-bearing hand piece has amaz- 
ing new flexibility to permit work in formerly 
hard-to-get-at places. Many other distinc- 
tive features make it the finest, most versatile 
tool of its kind on the market. 


The K-G “Vari-Speed”’ is a “demonstrating 
fool’ —- with an old mounted wheel or file 
you can arouse genuine enthusiasm that makes 
it easy to close a sale. Dumore advertising 
in leading machine tool publications will 
uncover prospects. Send in the coupon with 
a list of firms you think will be interested, 
and the Dumore will mail them fully detailed 
information to help you get the profits. 








NEW 942i0é ShafC TOOL 


* 


POWER 

AT 1700 TO 

12,000 R.P.M. 
with 

A TWIST OF 

THE WRIST 


You can turn the gov- 
ernor until you get just 
the right speed for the 
job. 


." 


The shaft is so unusu- 
ally flexible you can 
work with full freedom 
in any position. 


MAIL 
COUPON 
FOR 


QUICK 
FACTS 











DumorE £& 


GRINDERS 


City 





Kacine, 
I am attaching a list of Flexible 


prospects mn my erritor 


Company 


MAIL THIS COUPON 


THE DUMORE CO., Dept. 165-L 
Wisconsin 


Shaft Tool 
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Wire Rope 
(Continued from page 17) 

equipment. Enough lubricant is 
impregnated in the hemp center 
of a rope at the factory to make it 
unnecessary to apply additional 
lubrication while the rope is in 
storage. On the job, however, defi- 
nite lubrication schedules should 
be maintained. 

The functions of the lubricant 
are to penetrate to and saturate 
the hemp center—to prevent ab- 
sorption of water—to coat the 
inside wires for each strand to 
permit free movement for flexi- 
bility, and to provide an outside 
covering for the whole rope to in- 
crease its resistance to abrasion. 
To accomplish all these purposes, 
a heavy but tacky, adhesive oil is 
recommended. 














Welding in the Construction 


Industry 
(Continued from page 14) 








application was at the completion 
of the west side coffer dam. After 
the steel piles were driven in the 
coffer dam cells (it is not built in 
one straight steel wall but rather in 
a series of adjoining cells ranging 
from circular to oblong) the ends 
of the piles were to be cut off evenly 
along the top. This was done by 
means of gas torches, and there 
were no less than 90 operators at 
work on this with torches at one 
time. A similar job will be neces- 
sary when the east coffer dam is 
completed. 

In driving the piles, where 
buckling was encountered, welders 
were swung down with tackle to 
first cut out a section with a gas 
torch, and then, when the top sec- 
tion had been lowered, join the two 
ends with an electric weld. 

Over a thousand pounds of weld- 
ing rod was used in a week on the 
average during the heavy part of 
the work on the west end. This was 
principally General Electric and 
Fleetwood for general purpose 
welding. For hard surfacing, the 
rods were principally Stoodite, 
Haschrome and Stellite. The num- 
ber of welders employed on the 
average was approximately fifty. 

The welding work in connection 
with hard-surfacing bucket teeth 
and rebuilding gears and pinions 


MILL SUPPLIES 











of ENERGY 


Endurance, an outstanding quality of Rex Chain Drives, means the 
ability to transmit the full power load over long periods of time. 



















Drive Economy is the final answer, for coupled with this long life, 
is the low cost of maintenance of Rex Chain Drives. 


Added to this is the positive efficiency of Chain Drives, 9812% for 
Rex Roller Chain—an important factor in power costs. 


There are new ways of applying Power 


Rex Chain Drives today offer many new opportunities for economies 
and for improvements in many types of drives—in many types of 
plants—on many types of machinery. 


OTHER REX CHAINS. Chain Belt Company also makes a com- 
plete line of drive and conveyor chains in malleable, Z-Metal, steel 
and combination, for every type of service—and sprockets of all types 
—take-ups—set collars—buckets. Write on the types that interest you. 


CHAIN BELT COMPANY 
1622 W. Bruce St., Milwaukee, Wis. 
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IS (0 Your Advantage -; 


eee Handling a complete line of tools with an estab- 
lished reputation for quality assures profits. 


“Customer satisfaction” results in faster turnover, 
reduced investment, less sales expense; therefore, 


greater profits. 


But the only way for you to gain these profits and 
customer satisfaction is to get your customers to 
place Shield Brand tools in operation and let the 
tools themselves prove their greater economy in 
operation, less spoiled work, less time lost in sharp- 
ening, greater uniformity and a better quality of 


product. 


THE STANDARD TOOL (0. 


CLEVELAND 


NEW YORK 


DETROIT CHICAGO 










* TWIST DRILLS * REAMERS * MILLING 
CUTTERS * COUNTERSINKS * COUNTER- 
BORES * TAPS—DIES * DRILL CHUCKS ° 
* SOCKETS * SLEEVES * TAPER PINS ¢ 
* WHEEL DRESSERS * SPECIAL TOOLS 











to sell 


.. . because easy to 
install and operate 


Mill supply houses that handle 
Kennedy Valves and Pipe Fittings 
find that these products make 
friends quickly and permanently. 
Kennedy Valves and Pipe Fittings 
are not only attractive in appear- 
ance, design and finish, but what 
is even more important, they can 
always be depended upon to serve 
long and faithfully. Warehouses 
in principal industrial centers 
served by the two large Kennedy 
plants maintain large stocks of all 
standard types and sizes. 


The Kennedy Valve Mfg. Co. 
Elmira, N. Y. 


KENNEDY 


VALYES~PIPE FITTINGS~FIRE HYDRANTS 
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was done principally in the welding 
shop which adjoins the maintenance 
repair shop. Worn pinions were 
built up to an accuracy of about 
1/32 inch with the torch and then 
put back on again without any ma- 
chine work being done on them. 
Sand and dirt soon wore them down 
to a very nice mesh. 

Next to the welding shop was an 
open welding yard where heavy 
parts such as bases for derricks, 
Grizzlies made of 12-inch channel, 
and so forth, were fabricated with 
welded joints throughout. 

On all similar construction jobs 
there is a market for welding mate- 
rial and equipment that is literally 
staggering. At the same time 
there are markets for other prod- 
ucts such as lubricants, wire rope, 
hoists, packing, steel rod and plate 
and scores of other items in large 
quantities. 








A Primer on Social Security 
(Continued from page 9) 








ever is later, and continuing until 
death, old age benefits in equal 
monthly installments on the follow- 
ing basis: 


(a) If total taxable wages paid 
the employee after December 
31, 1936, and before age 65, 
are less than $3,000, a 
monthly old age pension at 
the rate of one-half of one 
per cent of the wages on 
which taxes were paid. In 
other words, if the em- 
ployee during this period re- 
ceived total taxable wages 
of $2,000, he would receive 
an old age pension of $10 
per month. 


(b) If total taxable wages on 
which taxes are paid were in 
excess of $3,000, the monthly 
old age pension is figured as 
follows: 4 of 1% of the first 
$3,000, plus 1/12 of 1% of 
total taxable wages from 
$3,000 to $45,000, plus 1/24 
of 1% of total taxable wages 
over $45,000. 


In no case shall the monthly 
compensation exceed $85, and as 
above indicated, payments to em- 
ployees shall not be made prior to 
January 1, 1942. Should an in- 
dividual die prior to age 65, a lump 
sum payment equal to 34% of the 
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ATTENTION C- O- HEDNER 


The Yale & Towne Mfg. CO- 


Philadelphia, Pa- 
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Read this interesting letter written by a user of 
Yale Chain Hoists. He knows from experience 
their dependability, their power and stamina to 
stand the hardest kind of service year after year. 


Yale dependability creates confidence ... 
and confidence builds business for Yale Dis- 
tributors. 


Your territory offers many sales and profit 





CYALE-)— 





dence 


that builds business for distributors 


opportunities these days when industrial execu- 
tives are modernizing and expanding—seeking 


methods of speeding up production and cutting 
down costs. 


A survey of your field will develop live pros- 
pects for you—plants where the speed, power, 
efficiency and economy of Yale Chain Hoists 
are more urgently needed than at any other 
time in the past ten years. 





ees 
YALE & TOWNE 
PHILADELPHIA DIVISION 
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The Schieren reputation for Quality is due 
to the rigid control we exercise in the 
manufacture of Schieren Belting and the 
other products we make. You can always 
sell these products with definite assurance 
that their dependability in service will re- 
sult in constantly increased profits through 
new and repeat business for you. 





AnjKB 


ArrTIng 


FATHER BELTING PACKINGS and SPECIALTIES 
Main Office and Factory 
31 FERRY. STREET NEW YORK 


Branches and Distributors in All Principal Cities 


DUXBAK WATERPROOF BELTING * DUXBAK ROUND BELTING *® SCHIEREN BELT CEMENT AND BELT 
LACING ® FLYFOOT BELT DRESSING * NATURAL GRIP BELT DRESSING AND PRESERVATIVE © BELT 
ele) +a od COUPLINGS « LEATHER TEXTILE SPECIALTIES ¢ LEATHER PACKINGS®e 











OSTER SALES CHAT No. 3 


‘Leader’ Stocks and Dies are 
‘chock full’’ of sales points 
Here are a few: Easy cutting 




















qualities and frictionless 
operation are assured by nar- 
row dies and the carefully 
machined, non-clogging 
leader screw. 

Standard equipment in- 
cludes famous Oster 
centering device which 
eliminates pipe bush- 
ings, set screws and in- 
sures perfect threads 
every time! 

Write for complete de- 
scription of the popular 


line of “Leader” Stocks 
and Dies. 














Stocks and Dies + Pipe and Bolt Machines + Pipe Welding Jigs 


SALES OFFICE: 2041 
FACTORIES: 


EAST 61st PLACE, CLEVELAND, OHIO 
ERIE, PA. AND CLEVELAND, OHIO 





JS TER-WILLLAM 


| that figure. 


total taxable wages received after 
December 31, 1936, will be paid to 
his estate. 

In the event an individual chooses 
to work after attaining the age of 
65, a downward revision in the 
monthly pension payments will be 
made for each month during which 
he continues to be employed. 


Important Distinctions 


In considering Federal old age 
pensions, an important distinction 
is made in the definition of wages. 
“Wages” are defined as all remuner- 
ation, including the cash value of 
remuneration paid in any medium 
other than cash, up to $3,000 per 
year. The taxes imposed do not 
apply to remuneration in excess of 
In other words, the 
taxes paid by an employer and by 
the employee on a salary of $5,000 
annually apply only to the first 


$3,000. All over that amount is 
exempt. 
“Employment” is defined 


similarly to the definition under the 
unemployment insurance sections 
of the law. However, casual labor 
not employed in the course of the 
employer’s trade or business, and 


| service performed by an individual 


who has attained the age of 65, are 
added to the list of exceptions. 

No mention is made of services 
performed by an individual in the 


| employ of his son, daughter, or 


spouse, which are specifically ex- 
empt under the unemployment com- 
pensation sections. 


Social Security Board 


The Act establishes a Social 
Security Board of three members, 
appointed by the President by and 


| with the advice and consent of the 


Senate. The Board is charged with 
the duty of administering the Act, 
and will undoubtedly be required 
to issue a number of administra- 
tive rules, regulations and inter- 
pretations for the guidance of 
employers. 

The need of these administrative 
orders is already becoming ap- 


| parent, and unless they are issued, 


| tion of the 


authoritative answers cannot be 
given to some of the complicated 
questions that are being asked by 
employers regarding the applica- 
law to unusual or 
peculiar conditions. 
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Medart-Timken 
Balland Socket 
Hanger Bearing. 





Medart-Timken Self-Aligning Pillow 
Block .. . Medart-Timken Flange Bear- 
ings, Balland Socket Hanger Bearings 
and Unit Mountings also available 







Medart Gears can be furnished 
in a complete range of sizes and 
types—cast tron, machine 
molded and cut — spur, miter 
and bevel. 





Medart V-Belt Drive . . . Uniform 
tension, longer life, shorter belt cen- 
ters, less space. Also V-Belt Sheaves. 


Medart Hangers— 
antifriction or ring- 
oil bearings ill 
types — standard, 
universal, four and 
two-point adjust- 
ment. 
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Medart Pulleys —Steel and 
Iron, also Wood — Furnished 
in allstandard types. Sizes up 
to 16ft. diameter, 84 in. face. 


THE LINE and THE POLICY 
HELP MEDART DISTRIBUTORS SELL 


Medart Distributors have two distinct advantages—both of which 
help them secure increased volume resulting from increased buy- 
ing by industry of new and replacement goods... First: Medart 
Distributors can give maximum service because the Medart Line is 
complete...Second: The Medart Policy gives the kind of backing 
that allows the Distributor to profit on his sales effort. 


Here are the reasons why present and prospective Medart Dis- 
tributors get substantial advantages from the Medart Industrial 
Distributor Policy: 


Recognition of the economic function of the Distributor 
Distributor’s right to a trade area in which to sell Medart goods 


A complete line of Mechanical Power Transmission Equipment 
... This means 


Ability to meet all customer requirements—from stock orders 
to engineered jobs 


Service! Because you get service you can give service —a 
most important factor in building satisfied customers 


Engineering Sales Assistance of a thoroughly qualified Engin- 
eering and Sales Organization 


x * k* ke KKK 


New Catalogs! 56T “Power Transmission,” 144 pages. 56G 
“Gears,” 80 pages. 56V “V-Belt Drives,” 44 pages. Size 
82x11. Complete Engineering and Estimating Data. 


LINE UP WITH MEDART 


Industrial Distributors who know the advantages of a real Distributor Policy and who can 
do an aggressive sales job are invited to get details of the Medart Distributor Policy. 


THE MEDART COMPANY, General Offices and Works: 3512 DeKalb St., St. Louis, Mo. 


Engineering Sales Offices: Cincinnati e Cleveland e New York e Philadelphia e Buffalo e New Orleans 
Chicago e Pittsburgh e San Francisco e Los Angeles e Dallas e Denver e Charlotte e Birmingham @ Milwaukee 





Everything 
in Power 
Transmission 
Equipment 
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@ With the start of the Fall sea- 
son, the Power Transmission Clubs 
in various sections of the country 
have started functioning and we 
are listing below some of the ac- 
tivities of these Clubs. News of 
clubs in other territories will be 
carried in forthcoming issues. 

The Boston Power Transmission 
Club is continuing its educational 
campaign and is planning to dis- 
tribute the talks given by outstand- 
ing speakers at its meetings. The 
particular that are being 
handled are: Anti-friction 
Bearings and Their Application; 
Steel Shafting and Its Application, 
and Group Drive Application in the 
Paper Industry. These will be 
issued for member companies and 
their representatives for use as 
reference material. 

The season’s activities for the 
Tennessee Valley Power Transmis- 
sion Club started October 25 under 
the leadership of John H. Murrian, 
president; S. T. Weaver, vice-presi- 
dent; J. H.. Nelson, secretary- 
treasurer, and F. W. Baldt and 
W. W. Carson, Jr., executive com- 
mitteemen. It is planned to con- 
tinue holding regular monthly 
dinner meetings with interesting 
programs at each meeting. The 
Club has a membership of approxi- 


ones 


now 






L. C. Fisk of Hyatt Roller 
Bearing Company (right) 
directing blackboard prob- 
lem discussions at the 
North Jersey Power Trans- 
mission Club meeting. 
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Power Transmission Club 
Activities 


mately 25 drawn from the prin- 
cipal supply houses in Knoxville. 
In the past the programs presented 
have consisted of actual case studies 
of power transmission problems, of 
movies loaned by the Power Trans- 
mission Council and a talk by Victor 
Hanson, engineer, Mechanical 
Power Engineering Associates. 
The first meeting of the North- 
ern New Jersey Power Transmis- 
sion Club was held recently at the 
Newark Athletic Club in Newark, 
New Jersey. Among those in 
attendance were R. E. 


Bender, 





Seither and Ellis 
Company; R. L. Raymond, Meier, 
Andreis Belting Company; G. H. An- 
derson, American Pulley Company; 

A. Dayer, Abrasive Machinery 


F. J. McKenna, 


and Supply Company; George Roden, 
Rockwood Manufacturing Company, 
and Walter Mink, Graton and Knight 
Company, at the monthly meeting of 
Northern Jersey Power Transmis- 
sion Club. 


Phil Rhoads, Rhoads Belt- 
ing; R. G. Borgman, Wag- 
ner Electric Company; C. 
Carter Bond, Charles Bond 
Company; Herman Cope, 
Rhoads Belting, and R. H. 
Bowen, American Pulley 
Company, at the dinner of 
the Philadelphia Power 
Transmission Club. 














A. C. Chandler, 


sales 
American Pulley Company, Philadel- 
phia, newly elected president, Phila- 
delphia Power Transmission Club. 


manager, 





R. E. S. Geare, vice-president, L. H. 
Gilmer Company, Philadelphia, vice- 
president, Philadelphia Club. 


Ahlberg Bearing Company, 
Newark; Walter C. Mack, New 
York branch of Graton and Knight 
Company; L. C. Fisk, Hyatt Roller 
Bearing Company; George Roden, 
Rockwood Manufacturing Com- 
pany; D. A. Pennell, Whiting 
Leather Belting Company; D. H. 
Anderson, American Pulley Com- 
pany; Thomas Jones, George Rah- 
mann Company; H. A. Dayer, Ab- 
rasive Machinists Supply Company ; 
D. M. Jones, Hand Hardware 
Company; Sheldon Cadmus, Meier- 
Andreas Belting Company, and Mr. 
Ellis of Seither and Ellis. 

After dinner a lecture was given 
by L. C. Fisk of Hyatt Roller Bear- 
ing Company, with blackboard illus- 
trations. 

The new officers elected are D. M. 
Jones, Hand Hardware Company, 
president; Carl Schieren, Chas. A. 
Schieren Company, vice-president, 
and R. A. Ludlow, Abrasive Ma- 
chine and Supply Company, re- 
elected secretary-treasurer. 
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It’s proof of the profit in any line! 


Because of the revolutionary design, small size, 
light weight, and wide field of application of the 
Yarway Steam Trap—it promised from the start 
to make records in rapid turn-over on a mini- 
mum investment in stock and store space. 


Now the facts are coming in from all parts of 
the country, from the fast growing list of Yarway 
distributors. Facts in the form of ORDERS. 
Substantial repeat orders which in many cases 
amount practically to a complete replacement 


of the distributor’s original stock each month. 


For example: An Illinois mill supply house put 
ina stock order for $560.00 the end of September 
and before the first month was up 
they called for 65% more stock 


B - YARWAY 
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A New Jersey distributor has re-ordered 26 
times in 12 months. 


Tennessee likes the Yarway Trap so well, one 
new Yarway distributor there had to re-order 
three times to the tune of 135% of his original 
order to supply the first two months’ demand. 
And sales are still piling up. 

+ * ” 
Behind this natural born “repeater” is — first, 
a nation-wide reputation for high quality steam 
specialties—second, a sales policy that is a defi- 
nite and permanent pledge of fair dealing with 
the trade—third, powerful advertising that 
reaches a quarter million steam users monthly 
—fourth, aggressive merchandising assistance to 
help the dealer tie-in with the Yarway program. 


Is there any wonder that the 


; ° Yarway Steam Trap is one of the 
A Virginia distributor who has most profitable lines that a mill 
had 18 months’ experience with supply house may carry today? 


the Yarway Trap is now selling 
more than his original stock 
order each month. 
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Important territories are being 
Ask for further 


rapidly closed. 
details now. 
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SALES POSSIBILITIES IN NEW PRODUCTS 





Texsteel Sheaves 


: 
' 





® ADDITIONAL stock sizes of Duro- 
Brace texsteel sheaves for V-belt 
drives are announced making it 
possible to furnish texsteel drives up 
to 15 h.p. Grooves of entire line are 
so designed that they can be used with 
A section belts (4”x44”) or with B sec- 
tion belts (44”’xxe"”). Standard line 
now includes 25 different diameters of 
sheaves from 3 to 18 inches inclusive 
for any number of grooves from two 
to six inclusive. Sheaves are available 
with interchangeable type hubs with 
bores in yy-inch increments from }- 
inch up to maximum _ bore.—Allis- 
Chalmers Manufacturing Company, 
Milwaukee, Wisconsin. MILL SUP- 
PLIES, November, 1935. 


Acetylene Cylinder Manifold 





® This 


Oxweld 
acetylene 
of two 


type M-8 

cylinder manifold 
high-pressure header units 
feed into a central regulation 
delivering acetylene to dis- 
tribution piping systems at pressures 
up to 15 pounds per square inch. 
Header unit assemblies are composed 
of heavy seamless steel tubing with 
forged steel union connections having 
stainless steel inserts. Header valves 
for cylinder connections are threaded 
directly into steel tubing header and 
extreme ends of header assembly are 
closed with forged steel caps. Con- 
nections from header valves to cylin- 
der valves are made with flexible 
leads, each coiled to provide flexibility 
and fitted with Prest-O-Lite flash 
arrester and provided with ball check 
valve in header end. Manifold is 


wall-type 


consists 


which 
system 
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available in 10-cylinder unit to which 


extensions in units of five or ten 
cylinders can be made.—The Linde 
Air Products Company, New York 
City. MILL SUPPLIES, November, 
1935. 


Junior Drill 





@ THIS 3-inch Junior drill is amply 
powered for drilling holes in steel 
up to 34-inch size, for driving wood 
augers up to 1}-inch size and has a 
universal motor operating on either 
alternating or direct current. Stand- 
ard voltage is 110 but drill will also 
be supplied for 32, 220 or 250 volts. 
It is furnished complete with Compo 
oil-less bearings, safety switch, 3-jaw 
chuck and key, spade handle and 
auxiliary pipe handle. Net weight is 
104 pounds. Drill, which is a com- 
panion to }j-inch Junior, is adaptable 
to the work of cutting clean round 
holes in wood, sheet metal, cast iron 
and composition material.—The Black 
and Decker Manufacturing Company, 
Towson, Maryland. MILL SUP- 
PLIES, November, 1935. 


Flexible Shaft Tool 





® KG vari-speed fiexible shaft tool 
with speeds ranging from 1,700 to 
12,000 R.P.M. has a controlled } 


horse-power continuous duty Dumore 
Universal motor which drives burrs, 


rotary files, grinding wheels and 
cutters at the right speed to do a 
perfect job on metals, woods and 


compo-materials, 
manufacturer. Flexible 
inches long and handpiece is of ball 
bearing construction. 
Tool 


comes complete 


according to the 
shaft is 43 


Chuck has }- 
inch capacity and is of collet type. 
with bail for 
hanging from trolley or hook, but an 


can also be furnished. 


8-inch base 
One of the features of this, too, is that 
it accomplishes speed control by means 


Dumore 
MILL 


of electric governor.—The 
Company, Racine, Wisconsin. 
SUPPLIES, November, 1935. 


Transmission Belt 


@ A CORD transmission belt, known 
as U. S. Royal Cord Belt, available in 
widths up to 24 inches and in plies 
from five up, has a square cut edge 
with cords embedded in rubber. The 
laminated and cut edge «construction 
permits the use of a single ply of duck 
on each side instead of several plies in 
envelope type. The belt is mahogany 
colored with blue edges and resembles 
the U. S. Royal (Duck) belt.—Me- 
chanical Goods Department of U. S. 
Rubber Products, Incorporated, 1790 
Broadway, New York City. MILL 
SUPPLIES, November, 1935. 


Industrial Brake Lining 





® Thermoid BX woven _ industrial 
brake lining has as its base asbestos 
tape woven in a single thickness with 


no plies to separate under severe 
service conditions. Tape is woven of 
heavy yarn containing brass wire 


impregnated with heat-resistant Bake- 


lite resin, which produces a dense 
flexible material consisting of 70% 
asbestos and 30° resin. Manufac- 


turer states brake lining will stand 
heats above 900 degrees F. without 
deteriorating; neither is there any 
deterioration nor material decrease in 
efficiency in presence of oil, grease or 
water. It is also claimed BX flexes 
quickly to drum flanges and does not 
score them.—Thermoid Rubber Com- 
pany, Trenton, New Jersey. MILL 
SUPPLIES, November, 1935. 


Self-Aligning Roller Bearings 


@ A LINE of Shafer 
roller bearing units, known as 
“Series 400” has been announced. 
Self-alignment of roller bearings is 
provided by concave rollers between 
convex outer races and a spherical 
inner race on sleeve, which is free 
to deflect with shaft temporarily mis- 
aligned or out of line because of inac- 


self-aligning 
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gives you “PLY-TEX” 


Again, Thermoid has found the answer to a 
definite industrial need. This time, it is an ex- 
tremely flexible transmission belting for high 
speeds over small pulleys. Services for which it 
is ideally suited are found in the textile and 
lumber industries and laundries; also on wood- 
working machinery and drives for motor fans 
and centrifugal pumps. 





Thermoid “Ply-Tex” is made fromalightweight 
silverduck fabric having askim friction between 
plies testing 20-24 lbs.—the same quality 
materials as used in Thermoid’s regular high 
speed belting. “Ply-Tex” comes in 4, 5, 6 and 
7 plies and from one to eight inches wide. 


Because no speed is too fast, and no pulley too 
small for this belting to function efficiently, 
we believe that “Ply-Tex” will set a new stand- 
ard of performance. Write for samples and 
more complete details which will convince you 
that Thermoid “Ply-Tex” can be recommended 
and profitably marketed wherever high-speed 
belting with maximum flexibility is essential. 


Thermoid Rubber Co., Trenton, N. J. 
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BELTING - HOSE 
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NATIONAL 


Dynamic Action 


CUTTING TOOLS 





















A Complete Line of 


TWIST DRILLS, REAMERS, HOBS, 
MILLING CUTTERS, SPECIAL TOOLS 


NATIONAL TWIST DRILL & TOOL CO. 
DETROIT, U.S.A. 
Tap and Die Division: WINTER BROS. CO., WRENTHAM, MASS. 

























FORGED STEEL 
*FITTINGS - 


The Watson-Stillman line of Forged Steel Fittings, backed by the 
liberal Watson-Stillman sales policy, is proving a profit builder 
for an increasing number of distributors. 


Watson-Stillman Fittings are well made. They are quality 
products, from rough forging to finished fittings, as proved by 
their satistactory performance in service. 


Investigate the Watson-Stillman line 


THE WATSON-STILLMAN CO. 


100 ALDENE ROAD, ROSELLE, N. J. 
























curacies of installation. Rollers travel 
in a true path on accurate. races. 
Labyrinth seals protect bearings. 
Bores are ground for direct shaft 
application. Units are available for 
pillow blocks, flange bearings, hangers 
and take-ups.—Link-Belt Company, 
Chicago, Illinois. MILL SUPPLIES, 
November, 1935. 


Portable Electric Shear 





© A portable electric shear known as 
Stanley Unishear No. 16, has been de- 
signed primarily for shops doing day 
in and day out production work on 
tough sheet materials or for job shops 
that cut up to 16 gauge hot rolled 
steel. Some of the features listed by 
the manufacturer are: Speed as you 
feed up to 15 feet per minute; cuts 
straight lines, curves, angle and 
notches with hair line accuracy and 
without burr or distortion; inside cuts 
easily made after punching a 2-inch 
hole for yoke; cuts circles or curves 
with radius as small as 14 inch. 
Weight of unit is 104 pounds, and it is 
134 inches long. Shear has pivoted 
duplex handle.—The Stanley Electric 
Tool Division, New Britain, Con- 
necticut. MILL SUPPLIES, Novem- 
ber, 1935. 


Expansive Bit 


———— 


@ GA-4 expansive bit made of high- 
grade steel heat-treated is furnished 
with two cutters, cutting any size 
hole from 4 to 14 inch. Screw 
point threads are cut extra deep 
which manufacturer claims gives 
added pulling power. Bit is finished 
in golden bronze tempered color and 
packed four to a box.—The Irwin 
Auger Bit Company, Wilmington, 
Ohio. MILL SUPPLIES, November, 
1935. 
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EUGENE DIETZGEN CO NO 346A 


LIFE OF BELT 


MOST INDUSTRIAL PLANTS in the United States have used Produc- 
tion Paper and Cloth for years and have found these materials to be more 
economical than others. The principal change in our list of customers has been 
the addition of new plants whose experience has proved this economy. 


Production Paper and Cloth have regularly performed above the average, 
and improvements have been made consistently. 


Users have learned to know that with Production Paper or Cloth in use, 
the quality of their work has been improved and costs reduced. With the intro- 
duction of Elek-Tro-Cut Production Paper and Cloth, users find their advantage 
greater than ever. 


The chart reproduced here shows the consistent improvement in our own 
product during the past seven years, and with Production Paper and Cloth always 
leading in performance during this period, it is not hard to see why more and 
more users are adopting this most modern coated abrasive. 


Elek-Tro-Cut is the exclusive brand of 


MINNESOTA MINING & MFG. CO. 


Saint Paul Minnesota 


Baeder Adamson Co. Wausau Abrasives Co. 
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GET NEW 
CUSTOMERS 


THIS 
EASY WAY 




































New York Office: 
15 Warren Street 
Chicago Office: 
611 W. Washington Blvd. 
Detroit Office: 
228 Congress St., West 
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@ This is a “Maxi Tap”—the tap 
with the jet black finish. It looks 
like an ordinary tap, but it has a 
special heat treatment which gives 
amazing production in gritty or ab- 
rasive materials such as aluminum, 
bakelite, brass, cast iron, malleable 
iron, die castings, fibre, hard rubber 
or low carbon steels. 


In your territory are many concerns 
tapping these materials. Some are 
your customers, some not. Get them 
to try “Maxi Taps” and they will be- 
come regular users, for “Maxi Taps” 
have increased production in hun- 
dreds of cases without one failure to 
make good. 


Remember, a satisfied buyer of any 
item is an excellent prospect for the 
other things you sell. If you don’t 
have the whole “Maxi Tap” story, 
send for it today. 








THE CHARLES PARKER CO. Ady. 
MERIDEN, CONN. 


GREENFIELD TAP & DIE 
CORPORATION 


GREENFIELD, MASSACHUSETTS 





WORTH THINKING OVER 


If the Parker methods of manufacturing were not 
right, if the Parker Distributor Policy was not 
honest and sound, would we have been able to 
build up 103 years of consumer acceptance and 
satisfactory distributor group to serve this 


acceptance ? 











| is made in sizes of + to 2 inches. 


Hand Hydraulic Jacks 













© A line of hand hydraulic jacks, 
ranging in capacities from 14 to 30 
tons, marketed under the brand name 
of “Joyce Liftmaster” has been an- 
nounced. Outstanding mechanical 
features of this line claimed by the 
manufacturer are: One piece body of 
certified malleable iron; bronze bear- 
ings; ground and fitted pump plung- 
ers; special leather ram caps; all 
leak-proof construction; compact, safe 
and easy to service. Line has been 
designed especially for use with auto- 
mobiles, trucks and industrials —The 
Joyce-Cridland Company, Dayton, 
Ohio. MILL SUPPLIES, November, 
1935. 


Gate Valve 





@ THIS newly designed all iron gate 
valve, known as the “O.I.C.” Figure 
266, is equipped with a follower gland 
and can be packed under pressure, 
according to the manufacturer. Valve 
For 


| 200 pound pressure, solid wedge type, 





stationary stem is recommended for 
acid, alkaline and ammonia services 
or for any service where a cast iron 
valve excels —The Ohio Injector Com- 
pany, Wadsworth, Ohio. MILL SUP- 
PLIES, November, 1935. 


Gear Motors 


e A LINE of gear motors, including 
helical gear and worm gear units, 
either direct connected or coupled 
types, in single, double and triple 
reductions for horizontal, vertical and 
right angle drive, has been an- 
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Chey will sit up and take notice 











‘<j 
-.-+ at the mention of 
more profita ble production 


} ig tegen heae sq today are all lookin? 


or opportunities to lower production 
costs, and thereby increase their net profits. 














Morse Tools, with their extra lon? life between 
sharpenings, their extra fast cuttin? ability, 
are an answer tc your customers’ present day 
needs. Sell Morse Tools ona basis of economy; 
you will find a surprisingly receptive audience. 


MORSE 


TWIST DRILL & MACHINE COMPANY 


NEW BEDFORD. MASS..,U.S.A. 
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FOR YEARS 


the DEPENDABILITY 
of WINTER BROTH- 
ERS TAPS & DIES 
has been an accepted 
fact in the minds of 
those distributors who 
have sold them. 





Now with the proven 
success of the Winter 


: | Brothers NEW PROC- 
ESS RELIEVED COMMERCIAL GROUND THREAD 
TAPS this line is more in demand than ever before. 

A complete line of TAPS & DIES that is highly popular with 
users, and profitable to dis- 


tributors. THE WINTER BROTHERS CO. 


Dependable Taps and Dies 


Write today for WRENTHAM, MASS. 


complete information Division of the National 
Twist Drill Tool Co., 


Detroit, Michigan 





























entire organization 
uses it” 


OY our Directory Edition is a splendid idea 
and is bound to be of much value, not only 
to purchasing departments of supply houses, 


but to their sales and operating forces as 
99 
well, 


®@ This letter is typical of many received 
from distributors and their salesmen 
commenting on the usefulness of the 
Directory Edition of MILL SUPPLIES, 
issued annually in Mid-December. 


MILL SUPPLIES— Directory Edition 


the only magazine published for distributors 
and their salesmen 


330 W. 42nd St., New York, N. Y. 
















nounced. Worm gear motors (illus- 
trated above) are obtainable in power 
capacities from j{ to 40 h.p. with 
speeds on slew speed shaft down to 
30 R.P.M. when equipped with 1750 
R.P.M. motor. Worms are made of 
high carbon alloy steel integral with 
shaft, carbonized hardened, ground 
and polished. Shafts are of chrome 
nickel steel, fitted with anti-friction 
bearings. Helical gear motors are 
particularly adapted to drives requir- 
ing ? to 75 h.p. and speeds down to 
6 R.P.M. on slow speed shaft when 
used with 1750 R.P.M. motors. Units 
are equipped with heat-treated chrome 
nickel steel gears and oversize anti- 
friction bearings.—Dieh] Manufactur- 
ing Company, Elizabethport, New 
Jersey. MILL SUPPLIES, Novem- 
ber, 1935. 


Gutter Broom 





"° 97 HI-WAY 


= 








© THE NO. 97 Hi-Way gutter broom 
has rear tufts 1 inch longer and 
flared ends wide spread. Other 
features are front tufts of coarse 
fibre, steel bumpers on each end and 
fine fibre tufts in rear. The broom 
can also be used with one hand, sav- 
ing back-action—The Joseph Lay 
Company, Incorporated, Portland, In- 
diana. MILL SUPPLIES, November, 
1935. 


Portable Air Compressors 





@® FOUR models of Aero-2-stage 
| portable compressors for delivering 
| 105, 160, 210 and 315 cubic feet of 

air per minute have been placed on 
| the market. The 105, 160 and 210 
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Forged from the same selected steels and finished in the 
same precision machines by skilled operators, these 
meter valves are duplicates in strength and quality of 
the big Vogt valves. 


Available in one-quarter, three-eighths and one-half 
inch sizes of carbon or stainless steel as desired. 


Bulletin with details and prices will be sent upon request. 


HENRY VOGT MACHINE CO., Louisvitte, kv. 


INCORPORATED 


N York 
thn Manufacturers of Drop Forged Steel Valves 
Cleveland and Fittings, Oil Refinery Equipment, Water 


Philadelphia 
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Tube Boilers, Ice Making and Refrigerating 
Machinery, Heat Exchangers. 








This DEMING 


| air-cooled, 
| connection to heavy-duty, 6-cylinder 


Deep Well Turbine 


Saved the Purchaser 
$1800 the First Year 
On His Water Bill 
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Many other Deming Deep Well 


Turbines are also saving hundreds 


of dollars annually for their own- | 


ers. Names furnished on request. 

Several desirable territories are 
open. We have an attractive 
tributor proposition. 


dis- 


The Deming Co., Salem, Ohio 
- 
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models are balanced angle, two-stage, 
unit-assembly, with clutch 


gasoline engines. Speed 830 r.p.m., 
air pressure 100-lb gage. Com- 
pressors have improved Feather 
valves, ring-type cooling fins, articu- 
lated connecting rods, Timken roller 
bearings, oil filter, and V-belt driven 
cooling fan. Engines are Hercules, 
heavy duty. The 105 model may be 
skid-mounted, steel wheel, solid rub- 
ber or pneumatic tired towabout, 
4-wheel solid rubber or pneumatic 
tired spring trailer, 2-wheel single- 
axle spring trailer, truck mounted, or 
power take-off drive. — Worthington 
Pump and Machinery Corporation, 
Harrison, New Jersey. MILL SUP- 
PLIES, November, 1935. 


Liquid and Plastic Rubber 





© “SELF-VULC” liquid rubber has | 
been improved by the development of | 
a priming compound which manufac- | 
turer states produces good results by | 
application of a single priming coat. 
Both priming and liquid rubber can | 
be brushed on, sprayed on, dipped | 
on or poured on. Rubber vulcanizes 
itself when exposed to air. “Self- 
Vulc” plastic is applied with a spat- | 
ula or other flat tool and requires one 
prime coat. Shown above is a tank 
lined with “Self-Vulc,” a conveyor | 
belt resurfaced and several metal 
parts which have been coated to 
protect against abrasion. — Self-Vul- | 
canizing Rubber Company, Incorpo- 
rated, 605 W. Washington Blvd., Chi- 
cago, Illinois. MILL SUPPLIES, | 
November, 1935. | 


Air Conditioner 








® ARCO air conditioner, Model 101, 
can be hooked in at any point on 
supply line of a radiator heating sys- 
tem and will condition a 6-room house 
from that point. Machine has a 
Sirocco blower powered by a 1/20 hp. | 
motor, both of which are mounted on | 








SIGNAL 


Drilds 


QUALITY AT 
UNEQUALLED 
PRICES 


In being outright values 
SIGNAL Standard Duty Drills 
are unequalled. They’re in a 
class by themselves. And, to 
produce these drills at remark- 
ably low prices, material, work- 
manship and size were not 
sacrificed. They “can take it” 
with power to spare on steady 
production and for occasional 
work they are always depend- 
able. Guaranteed and backed 
by a well rated firm. Write 
for interesting discount in- 
formation and specifications. 


This Display Stand 


furnished free to distributors 
with initial order—will accom- 
modate one 34 inch and two 
4 inch drills 
— made of 
wood finished 
in dark green 
—314” high 
and 10” wide 
—an _ attrac- 
tive display 
fixture that 
really “shows 
off” = drills. 
Order now. 














SIGNAL ELECTRIC MFG. CO. 
MENOMINEE, MICHIGAN 


OFFICES IN PRINCIPAL CITIES 
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Keen bite, free cut, 
stamina, ruggedness, 
are requirements met 
by the Disston Square 
File, at the Lansford 
(Pa.) Shops of Lehigh 
Navigation Coal Co. 








In the laboratories of the Disston 
Steel Works, a certain character 
is pre-determined for files and 
rasps. The resultant quality in the 
finished product is checked by 
process inspections, scientific 
machine testing, and... finally, by 
USE daily in Disston production 
of saws, tools, machines and 
machine parts. 


And so these are the files that 
meet the supreme test of use by 
leaders in every industry. Among 


HENRY DISSTON & SONS, 


Branches: Bangor, Me., Boston, 


Chicago, 
Canadian Factory: 


prominent users of Disston Files 
are: Ford Motors, Westinghouse, 
Philco Batteries & Radio, National 
Cash Register, Keystone Watch 
Case, Hazel-Atlas Glass, Crosley 
Radio, Lycoming Motors, Proctor 
& Gamble, American Insulator, 
Federal Bearings, Harrisburg 
Steel, H. Brinton Knitting Machin- 
ery, Lehigh Navigation Coal... 


WRITE for Disston Metal-Cutting Manuals: 
‘*Files’’, ‘‘Hack Saws’’, ‘‘Circular Saws’’, 
**Band Saws’’, ‘‘Carboloy Products’’. Free! 


INC., 


Toronto 


Skill and accuracy of 
worker, at Federal 
Bearings Co., Pough- 
keepsie, N.Y., aided by 
dependability of tooth 
bite of the Disston File. 


Toremove metal rapid- 
ly and with minimum 
effort, the Disston File 
is used in the plant of 
Harrisburg Steel 
Corp., Harrisburg, Pa. 






FLAT FILE. — Tooth 
designed and built the 
Disston way. Removes 
metal rapidly, operates 
freely with minimum 
effort, lasts long. The 
file with the strong 
heart and long life. 


1123 TACONY., PHILADELPHIA, U.S.A. 


Detroit, Memphis, Gy New Orleans, Seattle, Portland, Ore., San Francisco, Vancouver, B. C. 
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The Latest Safety 
Selling Aid! 


An imitation leather Belt End, laced 
with Safety Hooks, showing their proper 
application. 


The perfect, precise line up of hooks is 
made possible only by the Steel Binder 
Bar. The saving in waste—the even pull 
—the quicker, easier lacing—are chang- 
ing hundreds of belt hook buyers to 
Safety. 

Wait for demand for Safety and you lose 
dollars in the smaller profits you are now 
getting—for Safety shows you more 
profit with less standing investment. 


Our selling aids and dealer cooperation 
are receiving high praise and use every- 
where. Ask us to set you up and get 
you going. 





Safety Belt Lacer Co. 
Factories Bldg., Toledo, Ohio 


CAPITAL RED cAP 


Brushes & Brooms joa 


PROMPT, 
CONSCIENTIOUS | 
SERVICE ASSURED ON 


Every Order 


@ Recognition as a reliable source of supply 
on industrial brushes and brooms is readily 
gained by distributors who sell the Capital 
Red Cap line. There is no better way to 
IAD CRD win and hold brush and broom customers 

12D (CANS than to sell Red Cap Quality and offer Red | 
Cap Service. | 


INDIANAPOLIS 
Brush & Broom Mfg. Co. 


Established 1890 
126 Brush St. Indianapolis, Ind. 
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a floating cradle. Viscous type re- 
placeable filters of fibre board clean 
the air and a self-cleaning nozzle 
spray provides humidification. An 
adjustable collar permits air to be 
discharged at either side or top of 
unit and entire unit is insulated 
against noise. Four different sets of 
controls are provided and all control 
arrangements include a_ solenoid 
valve—American Radiator Company, 
40 West 40th Street, New York City. 
MILL SUPPLIES, November, 1935. 


Waste Line Cleaner 


©@ POWER-TWIST waste line cleaner 
which reaches and cleans all stoppages 
within 50 feet of opening in waste 
lines one inch and larger has stiff 
-inch flexible rod which easily and 
quickly works around all bends and 
elbows. A powerful twist action bores 
the rod head through any obstruction 
in the line. Manufacturer claims that 
Power-Twist feeds the rod in, reels 
it out and no loose rod slithers dirt 
all over the place—The Standard 
Appliance Corporation, Dayton, Ohio. 
MILL SUPPLIES, November, 1935. 


Improved Air-Gas Torch 
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® Torit No. 26 air-gas torch has been 
designed for use with natural gas, 
manufactured city gas, butane, pro- 
pane, and so forth, in connection with 
compressed air. It is claimed by 
manufacturer that torch is leak-proof. 
Torch also has two tips instead of one 
which it is claimed increases the effi- 
ciency of the torch. — The Torit 
Manufacturing Company, St. Paul, 
Minnesota. MILL SUPPLIES, No- 
vember, 1935. 


Tool Bits 


e A LINE of improved lathe, planer 
and shaper tools has been placed 
on the market. As in previous tools 
put out by this manufacturer, the bit 
is separate and adjustable, but ad- 
justment is now accomplished by a 
system of mating serrations. By 
means of locking clamp, tool bit is 
locked rearwardly against slanting 
shoulder or angular mating surface 
in holder and downwardly into bot- 
tom angular serrated mating surface. 
By loosening clamp, bit may be ad- 
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ACK IN 1882, when Thomas 
A. Edison founded electric 
light and power utilities with the 
opening of the first Central Sta- 
tion in Pearl Street, New York, 
Jenkins Valves had already 
earned an international reputa- 
tion for superior quality and per- 
formance. Itis quite probable that 
the power plant of this historic 
Station was “Jenkins” equipped, 
for even at that time, the great 
reputation of Jenkins Valves gave 
them a natural preference amo..y 
engineers for difficult or impor- 
tant installations. 
Jenkins Bros. always has ac- 


JENKINS VALVES « 


Ne Fn) 
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cepted this reputation as 
a great responsibility; an 
irrevocable charge to 
make a product of such 
merit that the buyer who 
specifies “Jenkins” will 
never be disappointed. 





To this end, an extra 





A FAIR OFFER 
If you will put a Jenkins 
Valve toa service test on the 
worst place you can find, 
where you cannot keep 
other valves tight, and if it 
is not perfectly tight, or 





does not hold steam, oils, 





measure of quality always has been 
put into every Jenkins Valve so 
that it will return to the buyer 
an extra measure of trustworthy, 
economical service. As a further 
assurance of satisfaction, every 


acids, water or other fluids, longer 
than any other valve, you may return 
it and your money will be refunded. 


Gratin os 


Jenkins Valve made during the JENKINS BROS., 80 White Street, New York, N.Y 
§10 Main Street, Bridgeport, Conn,; §24 Atlantic Avenue, 
last 50 years has been backed by Boston, Mass.; 133 No. Seventh Street, Philadeiphia, Pa.; 
Cogn eo *° m 822 Washington Boulevard, Chicago, Ill, JENKINS 
the now famous k air Offer ® BROS., Ltd., Montreal, Canada; London, England. 
ge 
ENING 
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Your customers look for the name 
STARRETT on precision tools, 
dial indicators and hacksaws. It 
is the sign of sure accuracy, un- 
failing dependability and lasting 
satisfaction. Turn this preference 
for Starrett Tools into profitable 


sales. 
‘ 


Do you need extra copies of 
Starrett Catalog No. 25 ‘‘EG’’? 


THE L. S. STARRETT CO. 


World’s Greatest Toolmakers 
Manufacturers of Hacksaws Unexcelled 
Steel Tapes—Standard for Accuracy 


ATHOL, MASS., U. S. A. 
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justed laterally to compensate for 
grinds taken off. Bits are made of 
high speed steel, drop-forged and 
heat-treated. Holders are of chrome 
nickel alloy, drop-forged and heat- 
treated.—The O. K. Tool Company, 
Shelton, Connecticut. MILL SUP- 
PLIES, November, 1935. 





Air Heater 
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|@ AN AIR heater with cast-in elec- | 
ltric heating unit, consisting of heli- | 
| coil sheath wire type of resistance | 
|heater element cast integral with| 
|aluminum fin type of grid known as| 
| Electromode electric unit heater.| 
| Unit is made in various sizes both 
| rectangular and round shapes. Heat | 
| transformed from electrical energy is| 
| quickly conducted through fin area| 
lof heating unit and carried off by | 
| forced air circulation. Three standard 
\types are available: portable type 
| which can be plugged in wall socket; 
| built-in wall type, and industrial type | 
for suspension from ceilings, and wall | 
brackets.—Electric Air Heater Com-| 
pany, Division of American Foundry | 


Equipment Company, Mishawaka, | 
Indiana. MILL SUPPLIES, Novem- | 
|ber, 1935. 


, 
Pipe Coupling 
© A NEW self-contained pipe joint | 
just announced known as Dresser | 
style 65 compression coupling, has| 
many advantages such as pipe need | 
not be cut to exact lengths; joint mak- 
cramped 


ing in quarters simplified | 


“What More 
Can We Ask 


From An Expan- 


sion Bolt Source?” 


“The Arro Expansion Bolt Com- 
pany offers us: 


“SALES PROTECTION — through 
its up-to-the-minute design — 
CADMIUM PLATING which resists 
the elements and increases the life 
and utility of the product—a com- 
plete line, attractively packaged— 
and yet the cost is no more than 
that of ordinary expansion bolts. 
“CUSTOMER PROTECTION—be- 
cause once our customers appreciate 
the added life and utility of Arro 
Expansion Bolts and allied prod- 
ucts, they refuse to switch. 
“JOBBER PROTECTION — Arro 
positively sells only through job- 
bers, which means a lot to us.” 


Write for new catalog and jobbers’ 
private discount sheet. 


ARRO EXPANSION BOLT CO. 
MARION, OHIO 


Originators of Cadmium 
Plated Expansion Bolts 


ARRO => 
caw \. 
REG. US. PAT. OFF. 


EXPANSION 
BOLTS 


And Allied Products 


; and repairs on old lines quickly and| §OLD ONLY THROUGH JOBBERS 
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easily made. Coupling is supplied 
either black or galvanized in standard 
steel pipe sizes from 2 inch I.D. to 2 
inch I.D. inclusive. To make joint in- 
sert pipe ends into coupling and 
tighten two threaded octagonal nuts. 
As nuts are tightened two resilient 
“armored” gaskets are compressed 
tightly around pipe.—S. R. Dresser 
Manufacturing Company, Bradford, 
Pennsylvania. MILL SUPPLIES, No- 
vember, 1935. 


Electric Arc Welder 


























® AN ALTERNATING current elec- 
trical arc welder which welds on 
light weight metals down to 26 gauge 
steels with amperage from 15 to 275 
has been announced. Welder is com- 
plete with welding leads and hand 
shield, and equipped with handle for 
portable use. It is made in three 
sizes: 15 to 150 amp. which handles 
ts to dy-inch rod; 15 to 275 amp. 
which handles 7 to 34-inch rod and 
junior welder, 15 to 90 amp. for small 
power service. Welder has no mov- 
ing parts and will operate on 220 
volts 60 cycle, single-phase.—Miller 
Electric Manufacturing Company, 
Incorporated, Appleton, Wisconsin. 
MILL SUPPLIES, November, 1935. 
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PROFITS FOLLOW 
ALLOY STEEL 
CONSTRUCTION 

es 





je 
oe” TRIMO 
Nes ALLOY 


PIPE WRENCH 


STEEL ALLOYS 












@ Again and again in the hand tool business the 
introduction of alloy steel construction has put 
tools in the fast selling, real profit class. This is true 
of pipe wrenches. 

The new Trimo-Alloy, now made of molybdenum, 


chrome and manganese, has a selling appeal to 


"TRIMO-ALLOY' 


industry which 
every Trimo distrib- 


utor can cash in on. 


: PIPE WRENCH 


TRIMONT MFG. CO., INC., Roxbury (Boston), Mass. 






















WE SELL THRU DISTRIBUTORS 





Your Opportunities are 





SIMPLEX 
Steel Slide 
VISES 


A rapid check on the condition of vises 


im your customers’ 
how big a 


plants will show 
replacement business is 
available in this line. The SIMPLEX 
Vise, with the exclusive steel slide fea- 
ture, giving added strength and service- 
ability, provides one of the best ways 


of developing this business. Start get- 
ting your share NOW. 
a 
Investigate the profitable 


Desmond-Stephan franchise 


now... Your inquiry will 


bring complete information. 


The Desmond-Stephan Mfg. 
URBANA, OHIO 








GREATER 


when you sell 


DESMOND-STEPHAN 
RECOGNIZED QUALITY 


Buyers are familiar with Desmond-Stephan prod- 
ucts. Industry has used them for over 25 years. 
They have proven themselves reliable and eco- 
nomical. 


When you sell the Desmond-Stephan line you automati- 
cally get the benefic of this universal reputation. 
Desmond-Stephan Recognized Quality means greater op- 
portunities for you—it means less sales resistance, faster 
turnover, and consistent profits. 


DESMOND Dressers and Cutters 


The only complete line 
of wheel truing tools 
on the market. Des- 
mond dressers and cut- 
ters have been sold 
by distributors with / 
profit and used by in- 





dustry with savings 
for a quarter of a 
century. 


Co. 































CLEMSON BROS., inc. 
Middletown, N. Y. 
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Ge) “MOLY” 


HACK SAW BLADES 


need but a test to make a sale. Dis- 
tributor after distributor writes en- 
thusiastically. ‘Shining light of the 
depression” writes one. “4 mos. 
sales of ‘Moly’ beat last year's total 
for all blades’’ reports another. ‘‘En- 
tire sales force enthusiastic’ says a 


third. 


Best of all, they sell for less than 
blades whose efficiency is no greater. 


The Star line is complete — hand 
or power. . . “Moly” or Tungsten 
... Allthard, Flexible, Special 
Flexible. They are sold only by 
Mill Supply and Hardware Dis- 
tributors. 


® 5022 
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Screw-Driver 





@® NU-GRIP screw-driver has a 
handle made of Nixonoid, a dark 
| amber transparent indestructible 


shock-proof material, 8 inches long. 
Blades are of Molybdenum heat- 
treated alloy tool steel in golden 
bronze finish. Screw-driver is made 
in three widths of blade, ys, 2, and x 
inches and four different over-all 
lengths from 10 to 16 inches inclusive 
in all three sizes—The Irwin Auger 
Bit Company, Wilmington, Ohio. 
MILL SUPPLIES, November, 1935. 


Flux Pot 





@ “SURE SHOT” flux pot recently 
placed on the market has four com- 
partments for holding four kinds of 
flux. It is made of cast-iron cadmium 
plated, and is compact with ring car- 
rier. The cover can be easily removed 
by loosening top nut. Compartments 
are cleaned by turning pot upside 
down and brushing with stiff brush.— 
Schlafer Hardware Company, Apple- 
ton, Wisconsin. MILL SUPPLIES, 


November, 1935. 


Serews and Bolts 


@ A LINE of screws and bolts with 
recessed head which exactly fits a tap- 
ered driver taking the place of slot in 
ordinary screw, known as “Phillips 
Recessed Head Self-Centering Screws 
and Bolts,” has been placed on the 
market. Manufacturer claims that 
design of head makes it the strongest 
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part of screw. Screw holds on point 
of driver and may be moved into posi- 
tion for driving with one hand and 
there is no danger of driver slipping 
sideways and marring work. Only four 
sizes of Phillips drivers and bits are 






















and here's why they choose 


SKILSAW 


Vein. SPECIAL DUTY 


DRILL 


® Die cast aluminum body 
Extra powerful Universal motor 





necessary to drive entire range of 
screw sizes and two sizes of drivers 
fit range of sizes most commonly used. 
—American Screw Company, Provi- 
dence, Rhode Island. MILL SUP- 
PLIES, November, 1935. 





Punch Press Safety Device , 

i ® Two pole, Bakelite-enclosed, trigger 
type momentary switch with lock for 
continuous operation 

® Motor bearings—high grade ball and 
Amplex. Spindle bearings—roller 
and thrust 

© Helical cut gears for 
smooth, quiet operation 

© Highest quality 3- 
jaw geared chuck 
with key 

® Length overall 12 

inches; net weight 

4\, Ibs. 


7 


ALL THIS 
FOR ONLY 


$2430 


J' ST a few dollars higher — but see 
how much more your customer gets 

. in engineering refinements, in sur- 
plus power and in construction excel- 
lence that assures years of satisfactory 
service. There is more real value per 
pound in SKILSAW Model 41 than in 
any other drill of similar size. That is 
why it sells so easily against drills that 
are sold ... on price alone! 








® A SAFETY device for hand- 
operated punch presses known as 
“Rousselle” consists of a bar, a one- 
piece housing, operating lever and 
long-life spring. Manufacturer states 
that a touch on safety lever with left 
hand when press is tripped by right 
releases punch press lever. Safety 
device springs back into place in- 
stantly when released, locking punch 
lever. To install, two holes are drilled 


in press for safety bar, two for set 
screws for attaching, included with i oy C 
device. Bar is sawed to proper length s 


to fit press, then installed, housing 
put in place and screws tightened.— 
David J. Rose Company, Benton 
Harbor, Michigan. MILL SUP- 
PLIES, November, 1935. 





3330 ELSTON AVENUE - CHICAGO 


SKILSAW, THE ORIGINAL ELECTRIC HAND SAW - BELT SANDERS 
DRILLS - HAND GRINDERS - BENCH GRINDERS - BLOWERS 
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TO LIGHTEN THE SALES BURDEN 
of the INDUSTRIAL DISTRIBUTOR 





FACTOR 


Soe manufacturers of industrial 
equipment and supplies throw a 
great sales load on their distributors .... 
others realize that it is unfair and unwise 
to place more of a burden upon their dis- 


tributors than is absolutely necessary. 


That is why some of the most successful 
manufacturers advertise regularly in 
FACTORY. They let FACTORY give 
their distributors all the help it can. 


FACTORY does more than simply give 
good publicity to advertised products. 
It does these things as well: 

FACTORY puts advertising messages 
before Plant Operating Officials—the men 


every industrial salesman knows he must 
sell in order to get business from man- 


ufacturing plants. 


FACTORY carries advertising messages 
to Plant Operating Officials in all 


branches of the manufacturing industry. 


Finally, FACTORY is subscribed to by 
more Plant Operating Officials than is 


any other business paper. 


We would like to have you look through 
a recent copy of FACTORY to see how 
many of the lines you are carrying are 
being advertised in FACTORY. A letter 
on your business stationery will bring 


you a copy .... send for it, today. 


MANAGEMENT and MAINTENANCE 


A McGRAW-HILL PUBLICATION 


330 WEST 42nd STREET, NEW YORK, N.Y. 
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Stainless Steel Tube 


e Stainless steel tube known as 
Allegheny metal architectural tubing 
has been announced. This product is 
thin wall stainless tubing without or 
with carbon steel inserts which are 


fabricated into tube when applications 
demand additional strength and 
rigidity. Tubing can be furnished in 
g 3, §, 1, 14, 13 and 1.9 inches O.D. 
sizes and can be used for hand rails, 
foot rails, metal furniture, and so 
forth. It will also be produced in 
certain sizes of square and rectangu- 
lar shapes. — Allegheny Steel Com- 
pany, Breckenridge, Pennsylvania. 
MILL SUPPLIES, November, 1935. 


Air Grinder 


e A SMALL air grinder 5 inches 
long, weighing 83 ounces, develops 
approximately 100,000 r.p.m. which 
manufacturer claims permits quicker 
and more efficient work. The grinder, 
which fits the hand, is constructed of 
aluminum special high-grade steel, 
with shaft revolving on two ball bear- 
ings. Grinder is self-cleaning.—Mon- 
nier Brothers, Incorporated, Algonac, 
Michigan. MILL SUPPLIES, No- 
vember, 1935. 


Tapping Attachment 





@ THIS TAPPING attachment for 
use on drill presses, and so forth, 
with practical speeds up to 2,000 
r.p.m., known as _ Ettco-Emrick, is 
made in two sizes: No. 100 for \- 
inch taps and No. 200 for 4 inch taps 
maximum. Sensitive cone friction 
clutches are used to drive tap. Re- 
verse speed ratio is 13 to 1. Entire 
mechanism is contained in oil tight 
case running in pumped oil bath, and 
oil is circulated to parts by system of 
baffles forming centrifugal pump. 
Sight glass is provided in case to 
gage oil level. Ball bearings are used 
for driving and reverse clutch shells. 
Idler gears run on nitralloy shafts with 
leaded bronze bushings to which oil is 
directly pumped.—Ettco Tool Com- 
pany, 594 Johnson Avenue, Brooklyn, 
New York. MILL SUPPLIES, No- 
vember, 1935. 
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The 


ROUND 
AUTO 
i LP 


TIMKEN <>’ BEARING 
EQUIPPED — 
ig om Sen 


— 


@ Because the ROUND AUTO 
B is new and revolutionary in 
design and performance and gives 
you and your salesmen something 
to talk about when it comes to 
hoists. 


@ THE ROUND AUTO BLOC 
is a precision built, high speed 
hoist with the greatest efficiency 
and lowest weight of any in its 
class, compact and easy to handle. 


@ Extremely rugged — with hard- 
ened and ground alloy steel gears. 


@HELICOID GEARING 
adapted to hoists for the first time 
develops a greater degree of hoist- 
ing energy than heretofore obtain- 
able in a hand hoist. 


@ TIMKEN BEARINGS are stand- 
ard, either roller or ball, throughout 


the ROUND AUTO BLOC. 


@ Weighs much less than the aver- 
age spur gear hoist, making it easier 
to handle and carry about. 


@ Hoist sales are increasing stead- 
ily. Why not assure yourself a 
profit on these sales by handling 
the ROUND AUTO BLOC and 
the complete ROUND line — a 


hoist for every purpose and price. 


@ Write today for complete facts 
and prices on the ROUND AUTO 


BLOC, as well as the other items in 


the ROUND line. 


DAVID ROUND & SON 
CLEVELAND + OHIO 


Manufacturers since 1869 


Chain Hoists Trolleys Winches Cranes 





INSURES 
A 
PROFITABLE 
SALE 
FOR YOU! 








MANUFACTURERS 


TELL US 


Of personnel changes, new sales plans, new literature, 
changes in quarters, new distributors appointed, and other 


facts of interest 





Thousands Attend Metal 
Show in Chicago 


@ Numerous manufacturers who 
distribute their products through 
industrial distributors, and two 
well-known Chicago distributors, 
Samuel Harris and Company and 
the Barrett-Christie Company, pre- 
sented exhibits at the seventeenth 
annual National Metal Exposition, 
held in the International Amphi- 
theatre, Chicago, from September 
30 to October 4, inclusive. 

This exposition, held simulta- 
neously with the National Metal 
Congress, was sponsored by the 
American society for Metals, the 
American Welding Society and the 
Welding Wire Association. Co- 
operating societies were the Ameri- 
can Institute of Mining and Metal- 
lurgical Engineers and the Iron and 
Steel and Institute of Metals divi- 
sions of the A.I.M.E. 

Many thousands of people passed 
through the big amphitheatre view- 
ing the up-to-date exhibits of ma- 
chines, welding equipment, 
metals and related materials and 
saw one of the finest exhibits of its 
kind ever to be presented. Numer- 
ous plants in the Chicago area sent 
large delegations to study the 
various products on display. 

Among the manufacturers who 
had exhibits at the metal show are 
the following: Aluminum Indus- 
tries, Incorporated; American Roll- 
ing Mill Company; American Steel 
and Wire Company; Armstrong- 
Blum Manufacturing Company; 
Barrett - Cravens Company; The 
Bastian Blessing Company; Bethle- 
hem Steel Company; Bristol Com- 
pany; Andrew C. Campbell; Car- 
boloy Company, Incorporated; 
Carborundum Company; Chapman 
Valve Manufacturing Company; 
Chicago Eye Shield Company; Chi- 
cago Tool and Engineering Com- 
pany; Divine Brothers Company; 
Joseph Dixon Crucible Company; 


tools, 
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General Electric Company; Hobart 
Brothers Company; W. J. Holliday 
and Company; Ingersoll Steel and 
Dise Company; Johns - Manville 
Corporation; Jones and Laughlin 
Steel Corporation; Linde Air 
Products Company; Lufkin Rule 
Company; Manhattan Rubber 
Manufacturing Division; National 
Tube Company; Norton Company; 
Page Steel and Wire; Parker-Kalon 
Corporation; Republic Steel Cor- 
poration; John A. Roebling’s Sons 
Company; Joseph T. Ryerson and 
Son, Incorporated; Scully Steel 
Products Company; Steel and 
Tubes, Incorporated; N. A. Strand 
and Company; Una Welding, In- 
corporated; United States Steel 
Corporation; Victor Saw Works, 
Incorporated; Wells Manufacturing 
Corporation; Westinghouse Electric 
and Manufacturing Company, and 
Wickwire-Spencer Steel Company. 





Frank F. Chiles Joins 
Republic Steel 


@® Frank F. Chiles, formerly man- 
ager of the Bar Division of Cor- 
rigan, McKinney Steel Company, 
has been appointed assistant man- 
ager of sales of the Bar Division of 
Republic Steel Corporation, with 
headquarters at Youngstown, Ohio. 
Mr. Chiles will assist W. F. Vosmer 
in supervising the sales of all car- 
bon semi-finished steel bars, shapes 
and plates produced by Republic. 


American Saw 
Appoints Distributors 


@ American Saw and Manufactur- 
ing Company, Springfield, Massa- 
chusetts, has appointed Brierly 
Lombard and Company of Worces- 
ter, Massachusetts and Holden and 
Silliter of Hartford, Connecticut, 
as distributors of “Lenox” hack- 
saws and bandsaws. 


“Rivers of Dirt” 


@ The Jeffrey Manufacturing Com- 
pany, Columbus, Ohio, has just 
released a 15-page bulletin entitled 
“Rivers of Dirt.” The bulletin is 
a pictorial tour of Grand Coulee 
Dam, a federal project on the Col- 
umbia River in Washington State. 





WESTERN 
IRON STORES CO 





Ralph Koenike, salesman for Western Iron Stores in Milwaukee, Wisconsin, 
in front of the Western Iron-Quigley Booth at the Local N.A.P.A. meeting 


and dinner held recently. 
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MORE BUSINESS— 


the common goal of 


distributors and manufacturers 


Distributors and manufacturers both want more business 
ata profit. They will therefore be vitally interested in the Thirteenth 
Issue of MILL SUPPLIES, appearing in Mid-December. This is the 


annual Directory of manufacturers and their products—classified in 


the most convenient form. 


To distributors and their salesmen the Directory will 
bring information on any item wanted by their customers, and will 


tell just where a given product can be bought. 


To manufacturers, because they can place advertising 
adjacent to listings it will present an opportunity of giving catalog 
information to the distributor at a time when he needs the data, and 


in the place where he looks for information. 


This Directory Issue will help the whole distributing in- 
dustry render better service, increasing sales and profits for both dis- 


tributor and manufacturer. 


@ MANUFACTURERS NOTE: 


More than three hundred manufacturers have al 
ready contracted for Directory space in order to 
get their product information before distributors 
and many more can ‘‘get under the wire’’ before 
the closing date if they act promptly! 


MILL SUPPLIES 


330 West 42nd Street New York, N. Y. 
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ELECTRIC TOOL 


Are you prepared to demonstrate this 
“constant service’ tool that is being 
adopted by industry everywhere? Noth- 
ing else like it — new design — modern 
materials — revolutionary performance. 

With a speed of 25,000 r.p.m. and 
ample power, this compact, easy-to- 
handle production tool does 1001 jobs 
with astounding savings in time and 


labor. Weighs 12 ounces. 6'' long 
154"' in diameter. Fastest and mos 
powerful portable tool for its weight ever 
developed. Price $18.50 complete with 
6 Chicago Mounted Wheels. 


Our advertising in leading industrial 
publications is directing inquiries to you 
for demonstrations. 


Order a Demonstrator Outfit Today 
and Cash in on this new Tool. 


CHICAGO WHEEL & MFG. COMPANY 


112 S. Aberdeen St. Chicago, Ill. 
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Sell Satisfactory Service 


and Lower Filing Costs when you offer Ford Hand Cut 
Rotary Files made of High Speed Steel. 


Our standard line comprises countless shapes and sizes for 
every purpose. Special Files upon request. 


Write for distributor discount 


M. A. FORD MFG. CO. 


102 Harrison St. Davenport, Iowa 
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| Five pages of the book are devoted 
ito actual photographs showing the 
| work in progress, while the cover 
has a photograph of the night view 
of the Dam. Six pages are devoted 
|to a detailed description of the use 
‘of Jeffrey belt conveyors on the 
|Dam with diagrams and sectional 
| drawings. 


| Permite Promotes 


A. E. Heroux 


@ A. E. Heroux has been promoted 
to the position of general man- 
ager of the Permite Sales Division 





A. E. HEROUX 


‘of Aluminum Industries, Incor- 
porated, Cincinnati, Ohio, succeed- 
ling A. B. Anderson, who recently 
| resigned. 

| Mr. Heroux has been associated 
| with the company for three years 
|in the capacity of Detroit district 
|manager of the paint division. 


| 


New System for Marking 
Hack Saw Blades 


|@ The new Victor “Moly” hack saw 
| blades manufactured by Victor Saw 
| Works, Incorporated, Middletown, 
|New York, will have stamped on 
|each and every blade the entire 
\length, width and gauge, as well as 
the factory number for reordering. 
This service will help the consumer 
to readily simplify his orders 
through requisitioning numbers in- 
| stead of lengthy specifications. 


New Publication on Com- 
pensated Belt Construction 
@ The Manhattan Rubber Manu- 
facturing Division, Passaic, New 
| Jersey, has just issued a new bulle- 
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It never won 
a beauty contest 





BUT 

THIs RIFEID 

WRENCH HAS 

WON HUNDREDS 

OF THOUSANDS 
OF USERS 


Men who work with 
wrenches buy for per- 
formance. That’s why the 


sale of RI G40Ds keeps 


growing year by year. 


Men who “treat ’em 

rough” appreciate the 
Rits(ID guaranteed housing. 
No more breaking or warping, 
wrenches out of commission, ex- 
pense of repairs. 


Constant users of wrenches like 
the accurate pipe scale on the 
RIGID. the adjusting nut 
that always spins easily in its open 
housing in any size, 6 in. to 60 in. 


They appreciate the safety value 
of the powerful, I-beam handle 
of double-strength Super-X alloy 
metal and the replaceable jaws 
of chrome molybdenum tool steel 
with their instant grip and let-go, 
that can’t be locked on a pipe. 


Performance—not beauty. If you 
want to know what it means— 
both “on the job” and in your 


ledgers—sell R(L(Ds. 


THE RIDGE TOOL CO. 
ELYRIA, OHIO, U. S. A. 


Fel ec0L> 
PIPE TOOLS 
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tin No. 
plaining the details of the construc- 
tion of Condor compensated belt. 
The book contains installation 
| views showing the wide acceptance 

of this belt, and charts and 

diagrams illustrating the technical 
| data in the book, 


Manufactures American 
Pattern Files 


© Carson-Newton Company, New- 
ark, New Jersey, manufacturers of 
Swiss pattern files, are now manu- 
facturing a complete line of Ameri- 
can pattern files in both quality 
and commercial grades, 


Thermoid Rubber Appoints 
Carolina Agent 


@® The Thermoid Rubber Company, 
Trenton, New Jersey, has ap- 
pointed the Terrell Machine Com- 
pany, Charlotte, North Carolina, as 
agent for the sale of Thermoid me- 
chanical rubber goods in North and 
South Carolina. 





Additional Distributors 
Take on Yarway Traps 


@ The following distributors have 
taken on the line of Yarway im- 
pulse steam traps manufactured by 
Yarnall-Waring Company, Philadel- 
phia, since the announcement in the 
October issue of MILL SUP- 
PLIES: Urquhart Service, Den- 
ver; Frank E. Witte Company, San 
Francisco; Richard H. Worcester, 
| Honolulu, T. H.; Jos. C. Ryan and 





The booth of Robbins and Myers, In- 
corporated, Springfield, Ohio, at the 
Machine Tool Show in Cleveland was 
very interesting and commanded a 
great deal of attention from visitors 
attending the Show. 





6808-B describing and ex- | 





MADE-T0-ORDER 


for your 


SELLING REQUIREMENTS 
a, tes ce & 
IMPERIAL 


BRASS FITTINGS 
and COPPER TUBING 


Imperial has carefully designed its line 
and sales set-up on fittings so that dis- 
tributors can gain maximum profits in 
a major market with small stock in- 
vestment, reduced sales expense, and 
the assurance of customer satisfaction. 

Brass fittings are used by almost 
every plant tor their gas, oil, and 
air lines. They are also needed for 
air conditioning, oil burners, autos, 
trucks, buses, etc. The Imperial line 
includes fittings of every type—SAE, 
Compression, Hi-Duty, Brass Pipe 
Size, Aluminum and Solder. Not a 
single sales opportunity need be 
missed. 

Imperial fittings 
quality brass, carefully machined, 
cleanly threaded. It is just the type 
of line you want to sell. 

Look into this line now. Write for copies 
of our FREE Imperial Fittings Chart and let 
us explain how it can be used as a very effec- 
tive aid in promoting sales. The Imperial 
Fittings line is ‘‘made-to-order” to yield ex- 





are made from 


cellent profits for distributors. 


SS 
Gus 2 hin CUE CE) 


COPPER TUBING 


Vv 
Vv 
Vv 
Vv 


for automotive and general use... 


The ideal companion line for fittings. Im- 
perial seamless soft copper tubing is double 
annealed and cold drawn to size from the best 
quality of copper. It is free from scale, seams, 
slivers, and other finish defects. Sold in 25- 
foot coils packed in attractive cartons. It 
provides an excellent opportunity for quantity 
sales, especially in conjunction with fitting or- 
ders, that should not be neglected. 








ALLIED IMPERIAL PRODUCTS 


Welding Equipt. Flaring Tools 
Welding Rod Sette Faucets 
Paint Spray Equipt. Flexible Tubing 
Air Nozzles Tube Cutters 


IMPERIAL BRASS 
MANUFACTURING CO. 


511 S. Recine Avenue 


(wes A'G @ 
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U.S. TOOLS 


THis grinder is for use on shapers, planers, 
boring mills, and lathes. 

plied for grinding centers, reamers, cutters, 
dies, rolls, journals, crankshafts, and surfaces. 
It is made in eight types described in our 


catalog. 


All types are mounted on angle plate, which 





insures rigidity when operating, and can 


furnished with both horizontal and vertical 
feed at 20% additional charge. 


furnished with hori- 
zontal angie plate 
in place of vertical 
without extra 
charge. Internal 
attachment and cut- 
ter index not fur- 
nished for grinders 
over Va h.p. 


Other type 


U. $. GRINDERS 


include: 
portable « pedestal, 
tool post « flexible 
shaft . internal e 
surface ,. adjustable 
speed « high speed 
« shagging, ete, 


T ! I t 
nplet I At 
family ily 
t n 
profit 

, “ for our 
I fully 


The U. S$. ELECTRICAL TOOL CO 


2498 West Sixth St. 


It is being ap- 


Can be 












1. FULL LINE 

2. SUPER- 
QUALITY 

3. ECONOMICAL 
PRICE 

4. PROTECTION 

5.GOOD PROFIT 

6. SALES AID 


A Sound Founda- 
tion for Electrical 
Tool Sales and 
Profits. 


Cincinnati, Ohio 


In Canada 
Maple Leaf Electric Tools itd., Toronto 


DRILLS -BUFFERS-GRINDERS 


THE STANDARD OF QUALITY 
SINCE 1897 








Sons, Incorporated, Yonkers, New| 


| 
| York; W. A. Case and Son Manu-| 
|facturing Company, Buffalo, New 


jvania; W. J. Holliday and Company, | 
| Indianapolis, 


| 
York; W. A. Case and Son Manu- | 
facturing Company, Erie, Pennsyl-| 
Indiana; George J.! 
Keenen Company, Bayonne, New| 
Jersey; Carey Machinery and Sup-| 
ply Company, Baltimore, Maryland; | 


| Riechman-Crosby Company, Mem- 


| Iron 


phis, Tennessee; Chicago Tube and 
Company, Chicago; Murray | 
W. Sales and Company, Detroit, 


| Michigan; Wisconsin River Supply | 


Company, Wausau, Wisconsin; | 


|Crane and Milligan, Incorporated, | 


Newark, New Jersey; J. D. John-| 


|son and Company, Camden, New| 


Jersey; Marine Specialty Company, | 
New York City, and Georgia Sup-| 
ply Company, Savannah, Georgia. 


City Council Honors 
Indianapolis Brush by 
Renaming Street 


@ Indianapolis Brush and Broom| 
Manufacturing Company, Indian-| 
apolis, Indiana, now has the distinc- | 
tion of being located at the corner | 
of Brush and Broom Streets in 
Indianapolis. The City Fathers of 
that city recently passed = an 
ordinance changing the name of 
Court Street to Broom Street so 
that the manufacturer of brushes 
and brooms might be located on 
two streets representing those 
products. 


New Name and Packages 
for Behr-Manning Line 


@ In order to gain the 
consumer appeal and to 


greatest 
increase 
the salability of oilstones and abra- 
sive specialties by means of more 
attractive packages and displays, 
Behr-Manning of Troy, New York, 


NORTON ABRASIVES _ 


SEE MANNING TROY NY USA | SrveMON OF ORTON COMmaY 





has been 


working 


continuously 
since last December with Arthur S. 
Allen of New York City, an expert 
in the creation of selling packages 
and color design. 

The following frame design will 
distinctive 
products, 


be a feature on all 
dsplay packages 
and labels for oilstones and abrasive 


specialties sold for more than 100 


boxes, 


A SELLING 
COMBINATION 
that 
Assures Results 


¥ 





When products such as ours are 
backed by a distributor set up such 
as we offer, you have a sales and 
profit combination that is hard to 
beat. 


The Power Boy and Power King 
are so different, so outstanding 
in their power and ease of han- 
dling, that buyers readily see their 
advantages when you place the 
facts before them. 


All our products are always sold 
thru distributors. Our distributor 
policy is clean-cut and offers com- 
plete protection, and a really worth 
while margin of profit. 


THE POWER KING 


for the heaviest loads 





THE POWER BOY 


for average loads 





BADGER CAR MOVERS 
NEW BADGER CAR MOVERS 
ADVANCE SAFETY CAR 
WRENCHES 


If you'd like to know more about 
our products and policy, just ask 
for details. 





The ADVANCE CAR 
MOVER CO., Inc. 


Appleton, Wisconsin 


CANADIAN ADVANCE CAR MOVER CO., 
WELLAND, ONTARIO, CANADA 





MILL SUPPLIES 
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years under the name of Pike 
Manufacturing Company and more 
recently Norton Pike Company. 
Thus are linked together Norton 
Company, Worcester, Massachu- 
setts, with its facilities for the 


manufacture of electric furnace ab- 


rasives and grinding wheels, and 
Behr-Manning of Troy, New York, 
makers of coated abrasive (sand- 
papers) for the manufacture and 
sale of these well-known oilstones. 

Product names are clear and 
prominent and while general uni- 
formity of layout is immediately 
apparent and quickly identifies the 
line, under the new general title 
“Norton Abrasives” a distinct color 


or color combination has been ap- | 


plied to each brand. 
Display boxes for the counter 


have been remodeled to take up | 


minimum space and yet gain the 


maximum of attention, while giving | 


the greatest possible protection 
from pilferage. 


Tenth Year of 


Carborundum Broadeasting 


@® The Carborundum Company, 
Niagara Falls, New York, inaugu- 
rated its tenth successive year on 
the air when its fall and winter 
program series opened on October 
19. The broadcasts, with the same 
form and personnel employed in 
each of the nine previous years, 
will be heard over 18 stations of the 
Columbia network from 7:30 to 
8:00 P.M. E.S.T. every Saturday, 
originating at Niagara Falls. They 
will continue through February. 


Bulletin on Are Welders 


@ “Weld It Well,” a bulletin just 
published by the Harnischfeger 
Corporation, Milwaukee, Wisconsin, 


covers the complete line of P&H- | 


Hansen are welders from 50 to 


800-ampere units, as well as weld- | 
ing fixtures and accessories. The | 


book also contains condensed speci- 
fications and performance data. 
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ro PE 


must be 
dependable 





Guaranteed 


nr 
. TRADE MARK 
ESTABLISHED 1804 
‘ 


Users won't take chances on rope. 
Don’t jeopardize rope sales by handling anything but a trade- 
marked rope bearing the guarantee of a responsible and widely 
known manufacturer—sell Fitler! 


‘ 


Quality 





Fitler rope has been giving dependable 
service since 1804. Users everywhere recognize it. 


Fitler makes rope for all purposes, 
and sells under an attractive distributor set-up. Full details 
gladly supplied without obligation. 


THE EDWIN H. FITLER CO. 


Branches: Philadelphia Cordage Works Branches: 
New York Established 1804 New Orleans 
55 Vandam St. 628 S. Peters St. 


Main Office, Factory, and Warehouse 


PHILADELPHIA, PA. 


Chicago 


Houston 
222 West Kinzie St. 


1201 Commerce St. 




















AGAIN COFFING LEADS 





Ly in bringing distributors COFFING 
. RATCHET 
REVOLUTIONARY HOISTS 


IMPROVEMENTS IN 
HOIST DESIGN 


the “GHALLENGER™ 


Here is a hoist that enables distributors 
to offer users the most startling improve- 
ment in chain hoists in years. The Chal- 
lenger operates by rope pull, transmit- 
ting power by twin levers working by 
friction grip on the face of dise wheels. 
No hand chain required . . . Load is 
lowered by gravity, with speed com- 
pletely controlled by a simple governor. 
Quick adjustment of load chain when it 
is free of load. 


Capacities *4 to 6 Tons 





With the Challenger you can show users 











a way to cut hoisting time radically—to 
increase efficiency—to promote economy. 
We'll be glad to send full particulars. 


COFFING HOIST COMPANY 
DANVILLE ILLINOIS 


COFFING 


ADV ANCED 
there are more sales DESIGN 
for those who sell 


SPUR GEAR ©@® RATCHET LEVER and r 1 | N TS 
ELECTRIC HOISTS @® LOAD BINDERS 
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WHO USE DIXON'S 
ALWAYS HAVE LUCK 
| WITH OUR JOINTS” 


“We like it for the EASE and 
SPEED in making and unmaking 
joints — even years later.’’ 


Goes 4 times as far as Red or White lead. 


AT For steam, water, air, acid, alkaline pipe 
SUPPLY lines. 
HOUSES e 


Write for circular C-71 


JOSEPH DIXON CRUCIBLE CO. 
New Jersey 


“WHAT A SLICK LITTLE 
GADGET THIS IS” 








“WE PIPE FITTERS | 




















OFFER DISTRIBUTORS 


lL. Taps and dies of recognized quality at market prices. 


2. Protection on sales to the user. 


S. Cooperation to effect sales through a trained factory repre- 
sentative working with you and your salesmen to insure satis- 
faction to the user and to interest new accounts. 

MM. The services of a modern factory and factory organization 
who are interested in you and your stocking and selling 
problems cooperating to deliver quality tools in time to satisfy 
a situation and to build new business. 

This is all effective and produces results. 
Catalog No. 33 showing the complete line sent on request. 
Are you interested? 


S. W. CARD MFG. CO. 


DIVISION OF UNION TWIST DRILL CO. 
MANSFIELD, MASS. 
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General Refractories 
Issues Pamphlet 


@ A pamphlet entitled “A New 
Application for The Ritex Process 
to the Manufacture of Chrome 
Brick,” written by R. P. Heuer, 
director of research, General Re- 
fractories Company, Philadelphia, 
is now being distributed by the 
company. 


Hamerstadt Now President 
of Rockwood 


@ W. D. Hamerstadt, who was re- 
cently elected president of the Rock- 
wood Manufacturing Company, In- 
dianapolis, Indiana, joined the 





W. D. HAMERSTADT 


company in 1907, after graduating 
from Purdue University in 1905. 

When he joined the company Mr. 
Hamerstadt worked in the factory 
mostly on production and plant de- 
velopment. He then became chief 
engineer, superintendent, general 
manager and now president. 

Mr. Hamerstadt has been more 
or less active in the National 
Founders and Metal Trades groups, 
and is serving his third term as 
president of the Associated Employ- 
ers of Indianapolis. 


New Distributor for 


Globe Tubing 


| © The Miller Steel Company, In- 


corporated, Newark, New Jersey, 
has been appointed warehouse dis- 


| tributor of mechanical seamless 
| tubing for the Globe Steel Tubes 


Company, Milwaukee, Wisconsin. 
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PORTER 
BOLT 
CLIPPERS 


WCET RTT: 


SWIVEL 


Porter Swivel type flex- 
ible bolt clippers per- 
mit cutting at any de- 
sired angle. This is 
made possible by ball 
and socket joints and a 
positioning spring. 
Available in a number 
of Porter Cutting heads. 


RIGID TYPE 
CUTTER 


The cutting jaws 
of the rigid type 
Clipper Cut and If you have a Porter 
Center Cut are New Easy Rigid Cutter 
firmly fixed in in good condition this 
li ith handl kit will enable you to 
ine wit ANGIES. convert it into a Swivel 
Clipper jaws are 


head easily and eco- 
beveled almost nomically. - 


entirely from one side for close cutting. 
Center cut jaws are beveled equally, 
bringing the cutting edge at the center of the 
jaw, making for greater strength and recom- 
mended for hard service where close cutting is 
not required. Furnished with rounded edge for 
cutting concrete reinforcing bars. 

Porter Bolt Clippers have for more than 50 
years been the standard for two hand metal 
cutting tools. Year by year, their field of use- 
fulness has broadened, the original rigid side 
cutting tool being supplemented by End Cut- 
ting and Diagonal Cutting rigid type tools and 
by adaptations of the same to Chain Cutting, 
Nut Splitting, Rivet Squeezing, and many 
other uses. Send for descriptive catalogue of the 
complete Porter line. 


H. K. PORTER, INC. 
EVERETT, MASS., U.S.A. 


SWIVEL CONVER- 
SION KIT 
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Distler Appointed 
Wire Sales Manager 


manager of sales wire division of 
Republic Steel Corporation, with 
headquarters at the Grand Crossing 
plant in Chicago, according to an 


Distler 
Keystone Steel and Wire Company 
continuously since 1918 and for the 
past two years he has served on the 
commercial committee of 


Power Transmission Catalog 


@ A 32-page 


In 
addition to containing descriptive 
data and price-lists, the 
engineering information 
which the manufacturer states will 


be of considerable service to en- 


New Distributors For Permite 
Aluminum Paint 


taken 
paint line manufactured by Alu- 
minum Industries, Incorporated, 
Cincinnati, Ohio: Townsend Sash, 
Door and Lumber Company, 
Lake Wales, 


In- 
corporated, 
H. R. Williams 
Works, Incorporated, Daytona 
Beach, Florida; West Coast Lumber 
Company, Sarasota, Florida, and 
Zork Hardware Company, El Paso, 
Texas. 





One of the outstanding exhibits at 
the recent Machine Tool Show held 
in Cleveland was that of Dayton 


Rubber Company, Dayton, Ohio, 


| shown above. 


@ J. P. Distler has been appointed | 


announcement by N. J. Clarke, vice- | 
| president in charge of sales. 
Prior to joining Republic, Mr. | 
had been connected with | 


the | 
American Iron and Steel Institute. | 


illustrated catalog, | 
Number 47, has just been issued by | 
30nd Foundry and Machine Com- | 
| pany, Manheim, Pennsylvania. 


book | 


gineers in laying out transmission | 
| equipment. 


@ The following distributors have | 
on the Permite Aluminum | 


Florida; | 
and Son Machine | 


UF KIN 


TAPES - RULES 
PRECISION TOOLS 























SPRING JOINT RULES 
Waterproof Finish 
Solid Brass Lock Joints 

Strike Plates — 
Marked Both Edges 


In Snow White art Cream Enamel 


uuu 
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_ With Folding Hook. 
Ideal for work beyond arms reach 


~— 


i lt 
sh Sei 


Sand for General Catalog No.2 


Q 
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THE [UFKIN RULE 0. 


SAGINAW. MICHIGAN, U.S.A. 


NEW YORK 


-106-110 Lafayette St. 


Canadian Factory 
WINDSOR, ONTARIO 
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A REAL SALES BUILDER 


Leakproof, non-corrosive at the joint, need 
no repacking, will outlast two ordinary 


unions. All because of the DART bronze to 





bronze ground joint principle. 


DART UNIONS with their wide seat bearing 


The DART Bronze 
to Bronze principle are easy to install and can be readily taken 
is two bronze seats, 


apart and made up time after time with the 
ball joint properly 


ground tn assurance of a perfect joint. 


E. M. Dart Mig. Co.. Providence. R. I. 


Sales Agents Canadian Factory: 
The Fairbanks Company, New York Dart Union Company, Ltd. 
and at all branches Toronto, Canada 












ow A SIZE FOR EVERY NEED 





HE new 4-ounce tubes are opening a vast new market 
for Cling-Surface in small shops and for household 
use. Retail dealers are selling it rapidly—to new cus- 
tomers—and finding it frequently leads to sale of pints, 
quarts, and larger sizes on second purchase. 
With the tube—as with larger liquid units or the bar— 
one trial bsings automatic repeat business. 
Write for sample tube and prices. 
Cling-Surface Company, 1017 Niagara St., 
Buffalo, N. Y. 


CLING-SURFACE 
rT BELT PRESERVATIVE @)~_, 



















Liquid in choice 
of 4 densities, 
packed in tins 
and drums from 
1 pint to 60 gal- 
lon capacity. 


Pound and 4 
pound bars 
forusers who 
prefer Cling- 
Surface in 
bar form. 


New, convenient 
4 oz. tubes avail- 
able for use in 
small shops and 
homes (medium 
density only). 












Old-timers will be interested in this 
recently unearthed picture of the of- 
fice staff of The Charles Parker 
Company, Meriden, Connecticut, tak- 
en in 1906. Harold Ebenezer Thayer, 
now, New England representative for 
MILL SUPPLIES, is the rising 
young accountant, second from the 
right, middle row. 


Inland Steel Elects 
Ryerson to Board 


@ Edward L. Ryerson, Jr., presi- 
|dent and a director of Joseph T. 


Ryerson and Son, Incorporated, who 
was recently elected a director of 
Inland Steel Company, Chicago, was 
elected vice-chairman of the Board 
of Directors at a meeting on 
September 30. 


Bulletin on Texrope Drives 


@ Allis - Chalmers Manufacturing 
Company, Milwaukee, Wisconsin, 
has released a new 32-page Bul- 
letin No. 1259 on Texrope Drives 
for machine tools. It contains 60 
typical applications of the V-belt 
drive to modern machine tools of all 
kinds. It is profusely illustrated 
and also contains many _ illustra- 
tions of the latest machine tools 
on the market 


Felt Products Appoints 
Bandish Director of Sales 
@ Felt Products Manufacturing 
Company, 1508 Carroll Avenue, 
Chicago, has announced the ap- 
pointment of Joseph M. Bandish as 
director of sales of its metallic 
packing division with headquarters 

in the Chicago office. 


Warning 
@ During the Machine Tool Show 
at Cleveland, a price- book was 
removed from the booth of The 
Skinner Chuck Company containing 
confidential prices on special chucks 
made for various machine tool 


MILL SUPPLIES 
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builders. This book was later re- 
turned stripped of its information 
with the following comment typed 
on a blank piece of paper: “Much 
obliged. We do not want your book. 
Do you always leave your valuables 
lying around like that?” 

As we do not know into whose 
hands this information fell, we 
wonder whether this information 
taken by some “crook’’ who 
may, with the help of this informa- 
tion, endeavor to represent himself 
as an agent of ours. 

We are therefore advising you of 
the circumstances so that you may 
be on your guard against anyone 
who may fraudulently endeavor to 
procure cash from you or cash a 
check on the basis that he is one 
of our agents or representatives. 


was 


Whitman Joins National 
Fan and Blower 
@® K. W. Whitman, who has been 
identified with the fan, blower and 
unit heater industry for the past 





K. W. WHITMAN 


14 years, has joined the National 
Fan and Blower Corporation, Chi- 
cago, as vice-president and general 
sales manager, with headquarters 
at 543 West Washington Boulevard. 

The has announced a 
“100° jobber” sales policy. 


company 


Abrasive Specialties Catalog 


@® Behr-Manning, Division of Nor- 
ton Company, Troy, New York, has 
just issued Catalog Number 17 on 
Oilstones Abrasive Specialties. This 
is a 36-page booklet with illustra- 
tions in white on brown back- 
ground. In addition to descriptive 
data on each item, the book con- 
tains tabular information 
sizes, weights and prices. 


giving 
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DRIVER 


High or Low Speed 


DRILL PRESS 


Driver Drill Presses have features that ap- 
peal to industrial buyers. Their SKF Ball 
bearings, Jacobs Key Chucks, splined spin- 
dies, pilot wheel feed, smooth action and 
maintained accuracy are qualities that are 
greatly in demand these days. 











There are real possibilities in store for you 

if you stock and sell DRIVER. Besides drill 

presses, a full line of band saws, bench 

saws, flexible shafts and other machines is 

available. 

FEATURES 

New 6 splined spindle. 

1 SKF Precision Ball Bearings. 

dacobs (0 to %”) Key Chuck. 

Maximum distance chuck to table 12”. 

Maximum distance chuck to base 174%”. 

Center of chuck to column 7%”. 

Table size 10” x 9” adjustable to tilt, any angle. 
Base 10” x 9”. 

Diameter steel column 2%”. 

Spindle travel 4”. 

Steel quill 133” diameter with teeth to match feed 
pinion milled into it. 

Standard and slow speed pulleys interchangeable. 

Speeds standard pulley 600-1250-2440-5000 K.P.M. 

Speeds slow speed pulley 480-940-1300-2900 K.P.M. 

Above speeds obtained by using 1750 R.P.M. Driver 
Motor. 

Lower speeds may be obtained by using 1150 R.P.M. 
Driver Motor. 

Height over all 39%”. 

Shipping weight 1°25 Ibs. 


Write today for Bulletin DP6 
and full information. 






DOs 
$35.00 


Bench Model with standard pul- 
ley and motor belt, less motor. 
Slow speed pulley with 2 SKF 
Ball Bearings available, extra, 
$2.95. 


Waiker-Turaey Co., Inc. 


Plainfield New Jersey 


AMERICAN SWISS 


FILES 
OF 


PRECISION 
2000 different shapes, cuts and 


sizes from which to choose. 














ONLY THE BEST 
ARE GOOD ENOUGH 



































file for the 
most exact Filing 


job. 


Specials made to order. 
Made in America— 
Swiss Origin. 


With 100% distribu- 
tor sales policy behind 
The only type them a saving to the user 
files we manu- and a profitable line for the 


facture. distributor is assured. 


~ 


AMERICAN SWISS 
FILE AND TOOL CO. 
Elizabeth, N. J. 
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SHERMAN 


FUSIBLE PLUGS 


FOR 


customer 
satisfaction 
—prompt 
service 
—liberal 
profits 


Long Pattern Fig. 99€ 
w 


Inside Plug 


STANDARD TYPE— 
Made from brass castings and 
filled with pure tin. Sizes 
from 38” to2”. Figs. 99BG& 
99C conform to Mass. 
Standard. 

MARINE TYPE—Highest 
quality bronze. Conform to 
regulations of Steamboat In- 
spection Service, U. S. Dept. 
of Commerce. Sizes 3” to 
12” inclusive. 

Send for our catalog sheet 
showing complete specifica- 
tions and prices. 


H. B. SHERMAN MFG. CO. 


MICHIGAN 


BATTLE CREEK 





EALERS who sell the “Lonergan 
Line” get daily first-hand proof 
of the sales-creating value of Lonergan 


service and Co- 
operation. They 
know the reputa- 


tion of Lonergan 
steam = specialties, 
the prompt, care- 
ful attention that 
iS given to every 
order. They know 
by experience that 
Lonergan products 
insure satisfied cus- 
flow ot 





Model “B. 0. E.” 
Pressure Gauge 


and lead to a steady 


repeat orders 


tomers 


Back of every Lonergan product its more 
than a half a century of manufacturing 
experience in the steam specialty field. 


Have you our latest catalogue 
in your file? 





J. E. LONERGAN CO. 


213 Race St., Phila., Pa. 
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Every day is a busy day for these 
two well-known executives of the 
Chain Belt Company, 
Wisconsin. Smiles come easily, 
nevertheless, for W. H. Brandt (left) 
and A. R. Abelt, as they graciously 
posed for our photographer. 


Link-Belt Personnel Changes 


® Announcement has been made by 
Link-Belt Company, Philadelphia, 
that T. Frank Webster of the 
Philadelphia office, has been ap- 
pointed resident manager of the 
company’s Boston office, succeed- 
ing Horace Goldstein, who has been 
assigned to engineering sales work 
at the Philadelphia office. Mr. 
Webster was formerly resident 
manager of the Pittsburgh office. 


New Catalog on Small Tools 


| 
| 
} 
| 


Milwaukee, | 


| @ Brown and Sharpe Manufactur- | 


| ing Company, 


| pages. 
cutters and hobs, arbors, collets and | 


Providence, Rhode 
Island, has just published Catalog 
No. 32 on small tools. The book is 
hand-book size and contains 
It covers machinists’ tools, 


adapters, screw machine tools and 
miscellaneous equipment and tables. 
Each item is illustrated and prices 
given. 


J-M Insulating Products 
Subject of Booklet 


@ A handy little booklet, entitled 
“Barriers to Industrial 
has recently been published by 
Johns-Manville, according to an- 
nouncement from the company’s 
executive offices at 22 East For- 
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HARRIS 
STAINLESS 
Steel Floats 


Ball floats in diameters from 3” to 


36”, in plain and stainless steel. 
Also columnar, cylindrical and other 
special shapes. . . . Harris Steel 
Floats offer non-corrosive properties, 
resistance to high pressures and high 
temperatures, high buoyancy and 
long life under severe service. Send 
specifications for quotation. 


ARTHUR HARRIS & CO. 


Coppersmiths — Engineers — Founders 


210-218 N. Curtis St., Chicago 











TRIAL 
INSTALLATION 


Every INSTALLATION 


A SALE 


BUILD UP VOLUME 


with 


WELLS 


METAL CUTTING 
BAND SAWS 














Write today 
for full de- 
tails. Dealers 
everywhere 
are enthusi- 
astic about 
this profitable 
fast - selling 
unit. 


WELLS 


MANUFACTURING CO. 


315 Seventh Ave., Three Rivers, Mich. 
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| tieth Street, New York City. More ;~ ———Sst—CS7]7 


than fifty J-M insulating products, ; 

of which there is one for every 1905 ré Strand 1935 
temperature from 400 degrees be- 

low zero to 2500 degrees Fahren- FLEXIBLE SHAFT 




































heit, are described and illustrated | 
in this new booklet. The table of MACH I NES 
| recommendations for insulating | VERTICAL — 
Real profits with an electric materials in the booklet covers | 
soldering iron—that has all : Vg to 2 H.P FOR 
© around consumer appeal heating and power, ovens and dry- | -s GRINDING 
| ers, heat-treating furnaces, oil re- — POLISHING 
finer rg > i non-ferr s alt- | DRILLING 
E Ss I C oO fron - saree 1K — pe enaeeenen 
, ceramic, gas making, refrig- 3 
INDUSTRIAL ELECTRIC a a ne was 
SOLDERING IRONS erating and brewery equipment, BRUSHING 
hot and cold pipes and other in- ee 
SELL THE IRON THAT SELLS ITSELF! dustrial equipment requiring in- SCREWDRIVING 
es Ueaeaned Gen proat sulation. The booklet is designated omen 
Number IN-7A. : 
You can’t lose with the ESICO Industrias | | Number IN-7A ROTARY 
iron. Production]men and those who | FILING 
appreciate the value and importance of ad AND 
an efficient, long lasting soldering iron, Truck and Wheelbarrow — 
demand ESICO. i m fa “HER 
ane Tires Covered in Booklet OPERATIONS 
Join the parade to assured profits. 
Write for the details on a_ real ODiunn a ee — : 
merchandising plan today. © Pne umatic Tires for Wheel- 
barrows and Industrial Trucks’ 64-Page Catalog 
Electric Soldering Iron Co. Inc. | is the title of a new four-page | of 
342 West 14th St., New York, N.Y. booklet published by The B. F. | Quality 


| Goodrich Company, Akron, Ohio. | 
| The booklet gives specifications of 
| the various tires made by the com- 
| pany, outlines advantages claimed | 
for them in meeting work problems | 
and presents illustrations showing | N. A. STRAND & CO. 


applications | 5001 N. Lincoln St Chicago, U.S.A 
- _ ™ C c Oe 


Machines 




















| THE 
FOUND s 8 8 | COM- 
| PLETE 
: AIR- 

in almost | FINISHING 
every plant | — 


Cap screws, set 
screws, coupling 
bolts, or studs are 


Mill Supply 






found on the pur- Distributors 
chasing requisitions Including 
of almostevery plant. Airbrushes Air & Fluid Hose 
Distributors can de- Airpainting Units Air & Fluid Valves 

| hi hich! Airdusters Sprayers ; 
= 4 this '9 Y . Pressure Tanks Swivel Couplings 
profitable business with Stripers Ventilating Units 
OTTEMILLER PRODUCTS Air Regulators Water & Oil Separators 


Everything for AIRFINISHING Plus 
Engineering service between our Of- 
ganization and yours to help you 
make more money on the 
well-known Paasche 
line. Almost every 
call you make 
—a pros- 
pect. 














The OTTEMILLER line 
of milled screw machine 
parts is complete for prac- 
tically all purposes, and it 
provides such dependable 
quality that many plants 
have standardized on this 
one source. 


.f 








Cech dba 
+A 


The steady, repeat charac- 
ter of this business makes it 
particularly interesting to 




















distributors. With 100°; | A counter display containing a sup- : : 
distributor service. ply of Nu-Grip screw-drives which _These Paasche Aircompres- 
A 1 1 d th mon sor Units are unequalled for serv- 
were recently placed on the marke ice and produce the most clean air at the 
Th Ww by The Irwin Auger Bit Company, lowest cost. Built to give lasting service 
e m. H. Wilmington, Ohio. The display con- with low maintenance and upkeep costs. 
| tains three widths of blades in four Write for prices, discounts and catalo 
E LLER CO. | different overall lengths. Overall jolt of information f Sap VOU sem. 
YORK, PA. size of display is 12 inches wide by * 
We also manufacture Dardelet Thread Screws 44 inches deep by 16 inches high i 
| (tools included). 1902 Diversey Parkway Chicago 
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REDUCE 
SHOP COSTS 


by using Gardiner Flux-Filled 
Solder. Its uniform high quality 
enables experienced mechanics to 
do faster 
work and 
inex pe- 
rienced 
help to 
do better 
work. It 
actually 
goes far- 
ther and 
gives bet- 
ter results. 





nl, § SS I na d - 
and 20 lb. ™ ° ° 
spools, d ition 
because of 
modern production methods, 


Gardiner Solder costs less than 
ordinary solders. 


We make a complete line in- 
cluding bar, solid wire, drop 
and pellet solders and babbitts. 











| 4833 So. Campbell Ave., Chicago, III. | 


FACTS 


that sell 


DAGGETT 


BALL BEARING 
LOOSE PULLEYS 











® They are simple in construction 
® They will carry a belt at any working 
load or speed without heating @ Bear- 
ings are dustproof and require no at- 
tention except renewal of lubricant 4 
to 6 times a year. © THEY REDUCE 
CUSTOMERS’ OPERATING COSTS IN 
5 IMPORTANT WAYS. 
| We shall be glad to send you com- 


plete details. Our profit margin and 
engineering assistance will interest you. 


HICAGO PULLEY 
& SHAFTING CO. 
19 N. Desplaines St., Chicago Ill. 
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H. Biddle Fitler (center) sales man- 
ager for The Edwin H. Fitler Com- 
pany, Philadelphia, with George Pi- 
ott (left) sales manager of Topping 
Brothers, New York City and James 
H. Browning, vice-president of Top- 
ping Brothers. 


Carpenter Joins 
Republic Steel | 












what this modern 
combination cleaning 


tool cando ... 


CLEMENTS-CADILLAC 


BLOWER © SPRAYER @® CLEANER 


There is practically universal need for its 
varied and efficient services in the plants 
you call on daily—cleaning motors, ma- 
chines, bins, shelves, pipes, automobiles— 


| or for spraying light liquids. 


@ John W. Carpenter, for 16 years | 
district manager in the} 
Cleveland territory for the Otis | 
Steel Company, has joined the or- | 
ganization of Republic Steel Cor- | 


; : ; | 
poration, Youngstown, Ohio, as as- | 


sistant manager of the sales, sheet | 
and strip division. Mr. Carpenter 
will make his headquarters at the 
Youngstown office. 


sales 


Takes on New Distributor 
@ Alexander Brothers, Philadel- 
phia, has taken on the Mize Sup- 
ply Waynesboro, Vir- 
vinia, to handle its line of leather 
belting, backings, textile leather 
and transmission belt. 


Company, 


Valve Bulletins 
@ The Hancock Valve Division of 
Consolidated Ashcroft Hancock 
Company, Bridgeport, Connecticut, 
has published two bulletins, one on 


the Hancock Flocontrol Valve and 
the other bulletin describing the 
Hancock Union Bonnet’ Bronze 
Valve. 


Consolidated Brass Appoints 
Representatives 

® Consolidated Brass Company, De- 

troit, Michigan, has appointed J. E. 

Bobo, Houston, Texas, sales 

representative in Texas, Oklahoma | 

and Louisiana, and Jolliffe and Gir- | 


as 


bach, 106 East Sixteenth Street, 
Minneapolis, as sales representa- | 


tive in Minneapolis and surround- 
ing territory. 


This triple value machine sells readily 
on demonstration and offers liberal profits 
to distributors. 


Write for Catalog, distributor terms, 
and our free trial offer. 


CLEMENTS mre. co. 


6650 Narragansett Ave., CHICAGO, ILL. 

















ope 


ak 
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MULTI-FLAME TORCH 


is made for long, 
hard service... 


SuiraB_e for industrial work of all kinds. 
Its enormous 10-inch blue flame saves 
time. Regulates to a small pointed flame 
for fine soldering. Triple-capacity pump. 
Steel vein liners, removable for cleaning. 
Gas orifice block and cleaning pin renew- 
able when worn or damaged. 


Write for descriptive folder to the 
CLAYTON & LAMBERT MFG. CO. 


DETROIT, MICHIGAN 
Makers of World's Largest Selling Firepots 





MILL SUPPLIES 
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BUSINESS 


that can easily 
be yours e @e 


ON BRASS * BRONZE * COPPER 
MONEL * EVERDUR 


OPED DBD ID DDD DDD” 


BOLTS 
SCREWS 
NUTS 


Dozens of your 
customers are regu- 
lar users of non- 
ferrous bolts, nuts, 
screws, and washers. 
You can readily 
benefit from this 
business thru the use 
of our specialized 
service for distrib- 
utors on these 
products. 





We are prepared to 
give you prompt ship- 
ment on orders for any 
quantity, whether it is 6 
pieces or 6000 pieces. 
Large stocks and special- 
ized facilities make this 
possible. 


Write for our catalog and 
terms now and learn bou 
this business can make 
money for you. 


The H. M. HARPER CO. 


2622 Fletcher St. Chicago, Ill. 





WITH GENUINE 


JACKSON belt fasteners 


W n you sell your customers Jackson 
fasteners you sell them the assurance of 
safety protection against accidents and 
iys Jackson Belt Fasteners posi 

V vill not pull loose Users the 
rid over wi testify that they deliver 
permanent trouble-proof performances 
n under the most severe conditions 
Sales of Jackson fasteners not only mean 


¥ satisfactory profits but 


itisfied « 


assure you 


istomers 


We ll be glad to send sample, literature 


! other information 


Isaac JACKSON BELT FASTENER Co. 


18 VESEY ST., NEW YORK 
BEWARE OF IMITATIONS 








NOVEMBER 1935 


| Appoints Four Distributors 


@® Stulz-Sickles Company, Newark, 


New Jersey, has appointed the 
following distributors to handle the 
sale of Manganal electrodes, ap- 


plicator bars and wedge bars: The 
Galigher Company, Salt Lake City, 
Utah; Shadbolt and Boyd Company, 


Milwaukee, Wisconsin; Central | 
Welding and Machine Works, 
Muskogee, Oklahoma, and 


Queen City Supply Company, Cin- 
cinnati, Ohio. 


Stradley Joins 
Binks Company 


@® E. S. Stradley, formerly of De- | 


| troit, Michigan, has 
| Binks Manufacturing 
3114 Carroll 


joined the 
Company, 
Avenue, Chicago, in 


The | 


the capacity of general office en- | 


gineer. Mr. Stradley will prin- 

cipally devote his efforts to the pro- 
| motion, installation and supervision 

of paint line circulating systems. 


Booklet Issued on Copper- 
Alloy Steel 


@ A booklet on Inland copper-alloy 
steel has just published by 
the Inland Steel Company, Chica- 
go. The booklet, in 
citing interesting 


been 


addition to 
applications 
where loss from corrosion has been 
cut, points out a sales appeal valu- 
able for all manufacturers of metal 
products, and incorporates proof 
that copper-bearing steel is an ex- 


ceedingly economical for 


material 


combating corrosion. 





The Delta File Company executives 
make a distributor feel at home 
around their Board of Directors’ 
table in their offices in Philadelphia. 
On the left is W. J. Walsh, produc- 
tion manager of Delta; Frank Green, 
sales manager; Arthur Yorke of Han- 
sen and Yorke, New York City dis- 
tributors, and Joseph “Uncle Joe” 
Hottel. 








by Licensee to pur- 
chaser, all sales under 


4 to public sales policy on file with 
bate hay The American Institute of Fai Competition Inc 


We sell only through Independent Wholesaler- 


Retailer channel. The Irwin Auger Bit Company 


The Label Shown 
Above Appears 
On All Goods 
Shipped From the 
Irwin Auger Bit 
Co. 


WILMINGTON, OHIO 











sales expense is lower 





profits are higher... 





WHEN YOU SELL 
MALABAR 


For Conveying and Elevating 


HETMACO 


The New Transmission Belt 


GENUINE HETTRICK 


Stitched Canvas Belting 


The exceptionally high quality of this 
belting places it above ordinary belting, 
and enables you to overcome competi- 
tive sales resistance. 


Once sold, its economical, efficient 
service practically assures repeat busi- 
ness, thus lowering selling expense and 
increasing profits. 


Information on the liberal Hettrick re- 
sale price set-up and sales plan gladly 
sent on request. 


The HETTRICK MFG. CO. 


Summit and Magnolia Sts. 
TOLEDO, OHIO 
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The ATLAS is the 
LOGICAL CAR é 







MOVER to sell 
because 


its great power, efficiency and de- 
pendability will please your custom- 
ers by reducing their short spotting 


costs. It will eliminate those expen- 


sive waits for a locomotive to do that 
type of work. 


APPLETON-ATLAS 
CAR MOVER CORPORATION 
2947 No. 30th Street 


MILWAUKEE, WIS. 
(FORMERLY OF APPLETON, WIS.) 

















Another Fast Selling 


Cesco Product 





CESCO No. 220 
WIDE-VISION GOGGLE with 
SUPER-SAFETY LENSES 


The lenses in this wide-vision goggle ar+ 
hardened by a special process that makes 
them fough, giving wearer the greatest 
protection from severe blows and impacts 
(*ptical properties are such that there i 
no deviation in the line of sight, assuring 
maximum wearing comfort without eye 
strain, 

Industrial Distributors can build business 
on this No. 220 Goggle and hold thei: 
business with the complete CESCO LINE 
of Goggles, Dust Masks, Respirators, 


Welding Shields, 
Shields and 
Equipment 
Plan, 
counts. 


Sandblast Masks, Hand 
other Ce Industrial Safety 
Ask for the Cesco Distributor 
Catalog Sheets, Prices and Dis 


sco 


Major W. H. Lyon Dead 


@ Major William H. Lyon, presi- 
|dent of the Charles Parker Estate, 


Incorporated and retired presi- 
jdent of the Charles Parker 
|Company, Meriden, Connecticut, 


| died recently at Hartford, Connecti- 
| cut at the age of 81. 

| Major Lyon entered the Charles 
| Parker Company as assistant to 
| Dexter W. Parker in 1886. In 
1889 Major Lyon was elected secre- 
tary and treasurer of the company 
|and soon afterward he had charge 
of the whole volume of the Parker 
company’s business, being, in addi- 
tion to his position in the main 
office of the concern, president and 
treasurer of the Parker Clock com- 
pany and vice-president and man- 
ager of the Meriden Curtain Fix- 
ture Company. Upon the death of 
Dexter W. Parker in 1925, Major 
Lyon succeeded as president which 
position he held until three years 
ago, when he retired from active 
participation in the manufactur- 
ing business. 





Robert Chelstrom Killed in 
Automobile Accident 


@ Robert Chelstrom, New England 
representative of Oster-Williams, 
Cleveland, Ohio, was killed in an 
automobile accident on October 18, 
while returning to his home in 
Boston, from a trip to Connecticut. 
He was 59 years of age at the time 
of his death. 


organization of the Oster Manu- 
facturing Company in 1924 and 
when this organization merged with 
Williams Tool Corporation in 1929 
he continued as New England rep- 
resentative for both, handling the 
combined lines of threading tools 
and machines. 





| 

| 

| Philip A. Wuterich 

| 

|@ Philip A. Wuterich, who was 
salesman for Charles’ Parker 
Company, Meriden, Connecticut, in 
the Middle Western States from 
1908 to 1920, died at his home in 


| Meriden, Connecticut on September | 
In 1920 he left the Middle | 


| 24. 











Mr. Chelstrom joined the sales | 


} 
| 


EAGLE OILERS 


have 


“Triple Threat” 
SALES APPEAL 


1. Complete Line 
Both oilers and supply cans 


2. High Quality 


Of undisputed standard 


3. Attractive Prices 
Strictly competitive 


IMPROVED HYDRAULIC 
PUMP OILERS 

Ifere’s an example ilustrat 
ing the superior features of 
Nagle products These widely 
used pump oilers have heavy 
seamless steel body with 
double-seamed bottom;  pre- 
cision made hydraulic type 
pump; detachable welded 
spout; one-piece handle Easy 
to operate; easy to clean. 

















Eagle Oilers 
boost sales ree- 
ords. Write for 
catalog sheets. 


‘DOUBLE SEAMED BOTTOM 


EAGLE MANUFACTURING CO. 
WELLSBURG, W. VA. 











CHICAGO EYE SHIELD COMPANY | West territory to become purchas- | 


2329 Warren Blvd. 
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Chicago, Ill. 


ing agent at the Parker plant, and 
retired in 1926 because of ill health. 


*“comes in 
handy ~*° 


“Your Directory comes 
in handy and we use 
it often.”"—H. H. Wil- 
liamson, vice - president, 
The Ellsworth-Porcupine 
Company, Bridgeport, 
Conn. 


@This letter is typical of many re- 
ceived from distributors and _ their 
salesmen commenting on the useful- 
ness of the Directory Edition of MILL 
SUPPLIES which is issued annually in 
Mid-December. 


MILL SUPPLIES 
the only magazine published for distributors 
and their salesmen 


Directory 
--- Edition 











MILL SUPPLIES 








James Clark, Jr. Dies 


@ James Clark, Jr., 66, president | 
of the James Clark, Jr. Electric | 
Company, Louisville, Kentucky, | 
died on October 9 at his home in| 
Louisville. Mr. Clark had been in 
ill health for one year. 





“SOFT” ALLOY 


screws practical 


In setting up a Bristo Cap or Set 
Screw, the turning pressure is cir- 
cumferential. It is in the direction 
in which the screw turns, and so does 
not tend to enlarge or split the socket. 
For this reason screws made of “soft” 






Get Our LOW 
PRICE on this 2’, 
10,000 Gal. Size 


JAEGER “SURE PRIME” 
PUMPS SELL FASTER.. 





alloys and metals are practical. JAMES CLARK, JR. 
' a | 2”7—3"—4—6"—8” SIZES 
4, cae RISTOL CO * PA N} ’ | ment competition, make money with 
aterobury onnecticul America’s fastest selling line of compact, 


B R T O Mr. Clark, who was one of the portable, eure priming centritugals. Amaz- 
first manufacturers of electrically- : 
| S driven tools, graduated Massachu- THE JAEGER MACHINE CO. 


TRADE MARK RES. U. 8. PAT. OFF. setts Institute of Technology in 501 Dublin Avenue, Columbus, Ohio 








Saas | 1890. Upon graduation he entered | 
Cs the employ of the Ohio Valley Tele- 

phone Company and two years later | A : 
formed the partnership ‘a Cooper This Tool 18 Bought... 
and Clark, one of the first electrical 
supply firms in the south. 

Mr. Clark was a director of the | 
old First National Bank, chairman | 
of the transportation committee and 
a director of the Louisville Board 
of Trade, a member of the Ameri- 
can Institute of Electrical Engi- 
neers, the Electrical Club of Louis- 
ville and the Engineers and Archi- | 
tects Club. 
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OQ 4 
Hand Frame | 





Heavy 
duty 


Talk about a “door-opener”, 
| ask any salesman who has 


Cc. A. Seefeld Dies | carried this new MARVEL 


hack saw frame if he ever 


BOLTS NUTS SCREWS |e Clarence A. Seefeld, president of |:244,27Y, tool that created so 


much 
the Suelfohn and Seefeld Iron and | shown this tool makes them 

























i 4 F y ’ . ~ | gather around. It has every- 
Continuously for 81 years we Steel Company, Milwaukee, Wis-| thing that hack saws have 
, 7€ j “ j j ; ded: igid frame that 
have been successfully mak | consin, died at his summer home at | needed: A rigid frame that 
ing this one type of product. Pewaukee Lake, Wisconsin, Octo-| and “really oes." A natn 
‘hi i i iad ar 2-handed guarded grip 1a 
This experience is reflected ber 14, 1935, at the age of 55. gives" greater accuracy and 
i 2 | double power. And a low rear 
om on amen | | grip that prevents blades from 
i °S = sticking in cut. Equipped with 
“ally Sines SLs | an unbreakable MARVEL 
NUTS—SCREWS ‘ e High-Speed-Edge blade, this 
| Charles M. Power Dies a. io mae” Meee 

Made by wherever shown. 


|® Charles M. Power, general sales 


Write for Circular 


LARK ROS OLT |manager of the Cleveland Chain 
ls Fd fp and Manufacturing Company, | Armstrong-Blum Mfg. Co. 


Cleveland, Ohio, died on October 353 N. Franelseo Ave. 


Charles Street CHICAGO 


MILLDALE, CONN. | 15, 1935. 
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small leaks in metal vessels, low pressure — ma. Slenhapenehemnees ais 
tanks and boilers. It is insoluble in water, H V 
oil, petroleum products, acids and all liquids | Harper Co., H. M. Rahat aacial on ius 97 Pins . ineteto Waal £3 925 
except alcohol Bopris & Co.. Arthur Q4 . ate wn - 1¢ — 1 eae 25 
oY ac » Oo, > 7 o 
Here oe eter chance to handle a complete line of ad Hettrick Mfg. Co. ett ah aie tat pase aaa 97 ciliacaeaaaicas . WEF ee os en's ° 
vertised sealing compounds that will give you a nice Ww >) wer Corp 2° T 
profit. Write Bo Cepeda oo Ded cena mg “4 ‘K Rubl - tin ry Mt teerenseces oo W 
jobbers’ discounts and samples olo-Krome Screw Corp. ........ 3d Walker-rurner Coy ks ccececcccs 93 
I Watson-Stillman Co. ............ 68 
; : - Wausau Abrasives Co. ......... 69 
Imperial Brass Mfg. Co. ...... ++ 84 Wells Manufacturing Co. ....... 94 
Independent Pneumatic Tool Co. 2 Wickwire Spencer Steel Co. ..... 57 
Indianapolis Brush & Broom Co. 76 Wittens & Go. 3. G. .. «sc ncccu. 2 
Irwin Auger Bit Co. ............ 97 Winter Brothers .......ccccseccs 72 
J Y 





2621 McCasland Ave., East St.Louis, Il. Jackson Belt Fastener Co., Isaac 97 Yale & Towne Mfg. Co. ......... 61 
Jaeger Machine Co. me 99 Varnall- Were Ce. ..ccccesccves 65 
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